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And year after year, Winton has been giving Lumber 
Dealers the kind of support that helps them to achieve 
results. Unvarying quality is naturally expected of 
Winton—and it's backed by a service that's com- 
plete and satisfying—a service that takes the trouble 
to study your requirements and see that you get just 
what you need, right when you must have it. That's why you can 
count on results with Winton Idaho White Pine, Ponderosa Pine, 
White Spruce, Douglas Fir, Western Hemlock, Red Cedar Siding 
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WHITE PINE MILLS: Winton Lumber Company, Gibbs, Idaho: 
SPRUCE MILLS: The Pas Lumber Co., Ltd., The Pas, Manitoba, 
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AR-TOX is not intended to invade the field of heavy sub- 
structure material. It is designed to increase the use- 

ful life of window frames, sash, storm windows, porch-work, 
cornices, external trim, etc..—parts exposed to the weather 
which need a fuller measure of protection than afforded by a 
film of paint. 
PAR-TOX is easy to apply by brushing or dipping. It is color- 
less and odorless—dries at once and can be painted-over, 
stained or varnished without delay. It immediately pene- 
trates into the fibers. Paint saves the surface—and PAR- 
TOX protects the underlying fibers. 
PAR-TOX is backed by our 75-year reputation for depend- 
able paints, chemicals and wood treatments. Send TODAY 
for your free sample—test its deep, rapid penetration. 


PARKER’S PRIMERLESS PUTTY 
will solve your customers’ glazing troubles. 


IRA PARKER & SONS COMPANY weno” 


Wisconsin 





WINWIN LUMA SAL CZ. 
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PONDEROSA PINE MILLS: Ewauna Box Company, Klamath Falls, 
Oregon — Somers Lumber Company, Somers, Montana. 
SCREENS 
Before You Order Screens for 1937 
e “In or Out New! Different! Better! Easier 
ae . Jiffy” to install, remove, clean and 
———— store—NO FRAMES to cut down 
light and air. This easy-to- 
handle screen is winning new 
friends every day because ol EL} 
its many advantages over old- 
fashioned, wood-frame screens. W. 
No fitting. In or out in a jiffy! 
Advertised in National 
Magazines - 
Offers Real Profits to aggressive 5 
Many leading Sash and Door Sash and Door Dealers. Fewer 
Jobbers and Dealers are adding sizes required to meet the needs 
nice profits from their Zip-in of your customers. Stock this 
Sales. Write today for prices fast-selling screen and make — 
and complete details. easier sales, bigger profits! 





THE CINCINNATI FLY SCREEN CO., Gest and Evans, Cincinnati, O. 
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New Crop of Retail Yards Raises Ques- 


tions of Exchange and Discounts 


depression is yielding to heat and 

massage, so that business is get- 
ting some smoke on the ball, there is 
growing concern over loss of control. 
The old pitcher has already slung a few 
wild ones into the stands and has given 
several weak hitters a ride to first by the 
pass route. But before getting sunk with- 
out trace in the language of the national 
pastime—which we're probably speaking 
with a foreign accent anyway—we'll start 
over again and say that recovery has its 
headaches, and revived business its pains. 

Established lumber retailers, for ex- 
ample, are being confronted by a rash 
of new lumber yards; or by concerns 
which appropriate that old and respected 
name. Cities and large towns, which have 
had each its list of retailers for a genera- 
tion, are breaking out with new board 
piles. Men who have made a precarious 
living purveying sand and gravel, cement, 
coal, second-hand plumbing, baled hay, 
used furniture, stock remedies and bug- 
extermination services have sensed the 
growing public appetite for lumber and 
are arranging to market forest products. 

These things can be annoying, even 
when they do not cut heavily into what 
may be called the serious lumber trade. 
As usual, these new merchants do not 
seem well informed about the geography 
of retailing costs. Their offerings at best 
are sketchy; and since they can’t get far 
on the basis of service they make their 
big play on low price, convincing at least 
part of the public that the established 
yards have been running a first-class 
racket. The trade of these newcomers is 
for the most part among small buyers. 
But now and then they do manage to 
sell a house bill; and at this point they 
must be taken into account by established 
yards. Seldom can they supply all the 
varied materials needed in such an under- 
taking, and they apply at the regular 
yards for the items they do not have; in- 
dicating of course that they expect the 
usual dealer discounts. 

The question is what to do in such an 
event. Most dealers do nothing, beyond 
selling to them at the usual retail prices ; 
minus a cash discount if such is given to 
all customers and if cash is involved in 
the sale. Established dealers can see 
neither ethical reason nor real utility in 
acting as warehouse managers for under- 
financed and under-serviced competitors 
who want to use these facilities in de- 
moralizing local trade. 

No one wants to “freeze” the lumber 
industry into a monopoly. No one wants 
to make it impossible for a man of energy 
and intelligence and a capacity to learn 
to make a start in that industry; just as 
no one wants to make it impossible for 
a young fellow to become a physician or 


N OW THAT the charley horse of 


a lawyer. But the public does ask for 
evidences of qualification before allowing 
him to practice either of these profes- 
sions. We are not trying to draw an exact 
parallel between the practice of medicine 
and the retailing of lumber; but the fact 
remains that the lumber industry is in 
one sense a public service, calling for 
considerable knowledge and at least some 
capital. Those who try to follow it with- 
out these things do damage not only to 
qualified dealers but to the customers 
they try to serve. 

The industry of course has tried to set 
up certain standards in its own field. So 
far as we know, the licensing of lumber 
retailers by law, as contractors are li- 
censed in certain States, has not made 
much progress. But the matter is a grow- 
ing problem of distribution, and further 
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efforts need to be made in defining lum- 
ber yards so that reasonably uniform 
practices may be followed in extending 
wholesale and exchange privileges. One 
association which comes to mind has set 
minimum standards of stock carried, so 
that reasonable trade requirements can be 
met by the yard, plus the further require- 
ment of a capital investment seven times 
the average monthly sales. Whether or 
not this is a reasonable test, it is fairly 
definite and puts the matter on an imper- 
sonal basis. 

It would be a disaster to the public as 
well as to the industry if retailing were 
broken up into a swarm of microscopic 
yards, none of which would be in a posi- 
tion to handle the general run of busi- 
ness. The suggestion is made that the 
associations extend their efforts to deal 
with this matter of standards and defini- 
tions in a fair but firm way. The prob- 
lem, old as the industry, and new as the 
page on your desk calendar, is still with 
us; and every day it is growing more 
acute. It must be solved, but how? 


Some Fundamentals for Homes That 
Will Endure 


O SINGLE PHASE of the great 
building movement that is now get- 
ting under way is more important 

than that it should be guided in the chan- 
nels that will spell satisfaction to the 
ultimate consumer, rather than the re- 
verse. Every satisfied owner or occupant 
of a new house gives an added impetus to 
the movement, whereas every dissatisfied 
one tends to check its progress. Hence 
it is that those who are most interested in 
the healthy growth and advance of new 
construction are most insistent upon the 
use of good lumber and other materials, 
and of good workmanship; of course 
coupled with sound design. Witness, for 
example, the stress laid upon these factors 
at recent meetings of southern pine manu- 
facturers, and retailers of building 
materials, reported in this issue. 


Equally forceful and cogent arguments 
come from outside of the lumber industry 
itself. Three great fundamentals essen- 
tial to the creation of buildings that en- 
dure were emphasized by John McC. 
Mowbray, of Baltimore, Md., chairman 
of the committee on housing of the 
National Association of Real Estate 
Boards, and member of the consultation 
council of its Land Developers and Home 
Builders division, speaking at the Asso- 
ciation’s annual convention held recently 
in New Orleans. These primary essen- 
tials in the creation of homes that endure 
he summarized as follows: 


“First, that the structural features of 
the house be unquestionably sound. That 
if the price will not permit glorified bath- 
rooms, and a kitchen which could be 
described as a ‘heavenly delight,’ the 


foundation shall be properly built, the 
walls shall be sturdy and weatherproof, 
the roof shall be one that will not leak, 
and the structure shall be worthy of hav- 
ing added to it, ten or fifteen years from 
the time it was built, those luxuries which 
the purchaser cannot at first afford. If in 
order to bring the house within a certain 
price bracket something must be of re- 
duced quality, that something must be 
superficial to the general construction; 
that can be replaced without a major 
alteration job when replacement appears 
necessary. 

“Second, that proper consideration be 
given to the livability of the interior ; that 
the house be designed for the location, 
that it be properly oriented, and its ex- 
terior be a true architectural style. 

“Third, that the restrictions shall 
actually protect the property; that they 
be properly drawn, and run for a suff- 
cient number of years; with the right of 
the owners of the land at definite periods 
to make changes which may be necessary 
in the interest of the community.” 


The most important things in the 
buyer’s mind, from a construction stand- 
point, said Mr. Mowbray, are the plaster, 
heating, plumbing, and floors. “Almost 
every woman in buying a house considers 
the size and the furniture space of the 
living room, the modern features of the 
bathroom ; and, before all else, the kitchen. 
These things add to the cost of the house, 
and are not required as features of con- 
struction which necessarily make the 
house last, but must be considered by the 
builder who expects to find a ready 
market and satisfied purchasers.” 
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Looking Back Over the Waning Year 
THE ELDER 


Calls lt “Pretty Good”--Approach of the Christ- 
mas Season Colors His Views of Men and Things 


True to the promise expressed in his letter printed 
in preceding issue, the genial Elder has again “put 
pen to paper.” Through the homely philosophy 
of the hardheaded, keen-visioned dealer there 
shines a foregleam of the Christmas spirit as he 
discusses the “higher mathematics” of life. 


“We're getting along,” he writes. “Thanksgiving is 
almost here, and Christmas only a month or so away. 
It’s been a pretty good year. We lumbermen are put- 
ting on flesh, and it ain’t the goose flesh of a couple 
of years back. Time was when we heard a step at the 
door we slid under the counter and surveyed the ap- 
proaching and suspected visitor through a knot hole. It 
might be the sheriff. It might be the triumph of hope 
over experience in the form of a customer, already in 
to the cowlick but asking for more credit. Or it might 
be a messenger of gloom bearing tidings that the banker 
had ‘Gone With the Wind.’ 

“We're past the haunted house; so these days we 
whistle for purposes of self-expression and not to beguile 
the spooks lurking in the shadows. But the best part is 
that once more we have the opportunity to work. Now, 
now, don’t say it! I don’t think you would; but there 
are several young squirts who come around here and 
snort like a bull moose in love when I get to going on 
about the joys of work. They ask me where I heard 
about this happiness and when I aim to experience it 
personally. Well, I admit there are men more fretful 
that I am in the pursuit of labor for its own sake; but 
I can and do make a fair fist at looking busy when the 
sign is right. 

“Men have grown old, these past half-dozen years, 
not from working too hard but from being stopped in 
their tracks with no chance to do their stuff. Most of 
us, I reckon, have thought this unfortunate and prema- 
ture old age came from the loss of profits and of capital. 
Well that’s hard on a man who has saved with care; and 
the fear of poverty uses a person up. 

“But there’s something more to it. I’ve seen men in 
no danger of missing a meal or lacking a bed who none 
the less aged and broke when their businesses slowed 
down and lost ground. It doesn’t make much difference 
what you call it; but in the toughest old bird, who 
wouldn’t be caught dead using the word, there’s a streak 
of the artist. He has the instinct that what makes life 
good is the chance to create something of public as well 
as of private value, something in which he can take an 

















honest pride. It doesn’t take a depression to prove this. 
I've seen men retire, with plenty of the needful. They’ve 
backed out of the harness with loud shouts that at last 
they were going to rest and do as they pleased. But 
there’s a knack in retiring, and these men didn’t have it. 
They couldn’t make it an art. They had the wrong 
idea that doing as they pleased meant just pleasing them- 
selves. They fell over that hard old saying that is a tough 
one to understand, but that seems to be true in busi- 
ness or retirement ; that it’s more blessed to give than to 
receive. 

“A man can be as self-sufficient, in his own mind, as 
Robinson Crusoe; but if he’s going to make a real go of 
it in this world, he’s got to have the feeling that what 
he is and what he does stack up larger in real values 
than what he gets back in selfish goods and selfish fun. 
He may be keen about getting all he earns, and that’s 
all right. But there’s something funny about it, some- 
thing that adds up in a queer way. To get all he earns, 
he has to earn more than he gets. When he does this, 
and thinks he’s closed the account, he begins getting 
deferred dividends. Presently he’s got more than he 
earned. A bank examiner couldn’t balance such a cock- 
eyed account; but my friend the Dominie says it’s the 
working out of what he calls the Christmas theory of 
surplus values; something figured by the higher mathe- 
matics of life and not by the arithmetic of dollars and 
cents. 

“What I was saying when I got shunted off into 
some side remarks is that most of us get this feel- 
ing, of more than pulling our weight, right in our 
own business. So when events got crosswise and 
stopped the wheels, we had more than a fear of pov- 
erty. We wondered if we were worth the sunshine 
we soaked up and the air we breathed. So when 
you're fixing up the credit column of returning pros- 
perity, don’t overlook the item that the improve- 
ment is giving us the chance to pick up and do our 
stuff in the field we know. It would be hard to put 
an exact value upon the sanity and the hope that 
this has produced in the business world, but the fig- 
ure is pretty large. That’s not the least of the rea- 
sons why the approaching Holiday Season will be 
one of cheer. 

“Since I ain’t much good at philosophy when it 
flies off into the clouds, I’ve been applying what I 
use for a mind to these matters right here in the 
yard, and in my next letter I hope to jot down some 
of the things that are stirring in the old gizzard.” 
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Employers Start Compiling 
“SOCIAL SECURITY” RECORDS 


Enlisting the aid of 45,000 post offices, 
the Federal Social Security Board this 
week began to put into action, in all parts 
of the United States, plans for carrying 
out the provisions of the Social Security 
Act, which provides, among other things, 
old age benefits for workers retiring at 
age 65; the amounts of said benefits being 
based on the workers’ previous wage 
records. 

The old age benefits paid to workers 
attaining age 65, in amount depending 
upon their total earnings prior to that 
age, are administered wholly by the Fed- 
eral Government, and are financed by 
equal contributions made by employers 
and employes, as follows: 

The employee will contribute 1 percent 
of his wages or salary for the years 1937, 
1938 and 1939; ly, percent during 1940, 
1941 and 1942; 2 percent in 1943, 1944 


longer engaged in gainful employment ; 
and then the benefits to be paid are upon 
a graduated scale based on total earnings 
after Jan. 1, 1937, and before attaining 
age 65. 

Employers throughout the country have 





this week received Form “Em- 
ployer’s Application for 
Number,” 
duced size) herewith; on which he is re- 
quired to state the approximate number 


of persons now employed by him, to- 


SS-4, 
Identification 
which is reproduced (in re- 
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U. 8. SOCIAL SECURITY ACT 
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and 1945; 2% percent in 1946, 1947 and 
1948, and 3 percent of his wages each 
year thereafter until attaining age 65; 
and the employer will match these contri- 
butions with equal amounts. This tax 
will be deducted from each employee’s 
wages or salary each pay day, and the 
employer will be required to turn the 
amounts so collected over to the Federal 
Government for the pension fund. This 
must be done, by both employer and em- 
ployee, even if only one person is em- 
ployed. (Another provision of the Social 
Security Act, however, with reference to 
unemployment insurance, applies only to 
employers having on their payroll eight 
or more persons. ) 

Excluded from the pension provisions 
of the Act are: Agricultural labor, do- 
mestic servants, casual labor not in the 
course of the employer’s trade or busi- 
ness, and certain other classes unrelated 
to ordinary private business. 

No benefits will be paid to any worker 
before Jan. 1, 1942, and then only if he 


or she has attained age 65-and is no 


gether with other data relating to his 
business. This form employers are re- 


quired to return, 4ioperly filled out, to 
their local postmasters not later than 
Nov. 21. 

The employer then will be supplied 
enough copies of Form SS-5 (also here 
illustrated) to supply one to each em- 


November 21, 1936 


ployee, who in turn is required to fill it 
out with the personal deta required, as 
shown thereon. This employee registra- 
tion form must be returned before Dec. 5, 
through the employer, direct to the post- 
master, or by other prescribed method. 


It is suggested that, inasmuch as the 
identification cards to be sent to the em- 
ployes will be transmitted through the 
same channel as was used for the return 
of the employee registration form, it will 
simplify matters for the employer if the 
return is made through him, inasmuch as 
he is required to keep a record of each 
employee’s account number ; and by han- 
dling the returning of the cards he can 
save considerable trouble in securing 
these numbers for his record. 


The third step in the nation-wide regis- 
tration program now in progress will be 
sending to each employee registering a 
small card bearing his name and account 
number, which number he will be required 
to register with his employer. He should 
carefully preserve this card, as in any fu- 
ture investigation or inquiry as to status 
of his account, it will be necessary for 
him to give his registered number. A 
small reproduction of this card is shown 
herewith. 


UNEMPLOYMENT INSURANCE 


Unemployment insurance is in effect 
only where State laws approved by the 
Social Security Board are in effect. The 
benefits and the plan of State taxation 
depend upon the State law, subject to the 
approval of the Board. The State may 
require employees as well as employers 
to contribute. All the benefits must be 
paid out of State taxes. The Federal 
government pays only the cost of admin- 
istration. No benefits are paid, and the 
Federal government contributes nothing, 
in States which do not have an ap- 
proved law. Only 13 States had such 
a law up to Sept. 9, 1936. 
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Employees Ask State to Curb 
Union Picketers 


MOoNTESANO, WASH., Nov. 14.—The number 
of State patrolmen doing guard duty at the plant 
of the McCleary Lumber Co. at McCleary, near 
here, where strike conditions have prevailed for 
several weeks, has been reduced to four by Chief 
William Cole of the State patrol, pending out- 
come of a court hearing now in progress here 
on an order temporarily restraining picketing at 
the plant. Thirty State patrolmen had been on 
duty in the mill town for several days to cope 
with violence that resulted between company 
employees and pickets. 

The rioting was so serious Wednesday that 
State patrolmen were obliged to employ tear 
gas to disperse the mob. 

The patrolmen were withdrawn, Chief Cole 
said, when union members who have been picket- 
ing the plant in an effort to organize employees, 
promised State officials they would cease all vio- 
lence until a court ruling has been made on the 
dispute. 

The restraining order was requested by non- 
union employees of the company, who said the 
plant operates on a non-union basis and that 
there is no strike in progress, although the 
plant has been picketed by members of the Saw- 
mill & Timber Workers’ Union for some time. 
They were granted a temporary restraining or- 
der, and the court hearing now in progress here 
is to determine whether or not the order will 
be made permanent. 





Many Mills Forced Down by 
Maritime Strike 


Tacoma, WasH., Nov. 14.—Lumber industry 
activity here and throughout southwest Wash- 
ington has been seriously curtailed by the mari- 
time strike. Many mills that depend entirely 
upon water shipments to move their manufac- 
tured product either have closed down entirely or 
have materially reduced their production sched- 
ules. 

Present indications are that this curtailment 
will continue until the operators are assured 
that facilities will be available for moving their 
product if and when production is resumed on 
normal schedules. 

In Tacoma, the plants of the Defiance Lum- 
ber Co., the Tacoma Harbor Lumber Co., the 
Henry Mill & Timber Co. and the Gange Lum- 
ber Co. are down entirely, and the St. Paul & 
Tacoma Lumber Co. plant has closed one of 
its two sides. It was reported that some boom 
men had refused to work at log dumps. This 
action is expected to still further restrict logging 
operations in this district. Plants still operating 
will continue to do so as long as possible, but 
indications are that they will be forced to shut 
down soon if the strike continues. 

From Olympia come reports that sawmills and 
plywood plants have been obliged to shut down 
indefinitely, unable to make shipments because 
of the maritime strike. Mills affected include 
the Tumwater Lumber Co., Capital Plywood, 
Washington Veneer Co. and the Olympia Har- 
bor Lumber Co. 

At Shelton, it was reported, officials of the 
Reed Mill Co. said the plant would be unable 
to continue much longer unless the strike lifts. 
Logging was still in progress in this district. 

Willapa Harbor likewise is feeling full effects 
of the strike paralysis. Supt. W. H. Turner, of 
the Willapa Harbor Lumber Mills, said that all 
units of the corporation, including two big saw- 
mills in Raymond and one in South Bend, would 
close “indefinitely.” He said the mills are able 
to ship only 30 percent of their output by rail, 
and that operations will have to be suspended 
until cargo shipments can be resumed on a 
normal basis. 

Grays Harbor reports seven mills down be- 
Cause of the strike. Five mills will continue 
operating. but the period for which they will 
run is indefinite. One of these, the Grays Har- 
bor Lumber Co. plant in Hoquiam, was reported 
to be planning to operate without the night shift. 
The Schafer mill announced it would operate 





AMERICAN LUMBERMAN 





until dock space is filled. This company has or- 
dered a curtailment in its logging operations, 
with rigging crews idle and cutting and construc- 
tion crews working only for an indefinite period. 
Longview reported that the strike situation 
had not been felt there as badly as in some other 
sections, since of the shipments from there a 
large number move by rail, even in normal times. 
Consequently Longview looks for an even 
greater volume of rail movement to eastern mar- 
kets unless the strike is terminated speedily. 
Vancouver, Wash., reports the DuBois Lum- 
ber Co. plant down for the duration of the strike, 
but the DuBois-Matlock and Columbia River 
Paper Co. mills still operating, although the 
length of time they will run is uncertain. 





Lumbermen’s Underwrit- 
ing Alliance in Strong 
Financial Condition 


The current financial statement of Lum- 
bermen’s Underwriting Alliance, Kansas 
City, Mo. (U. S. Epperson Underwriting Co., 
manager), issued as of Oct. 31, 1936, shows 
the Exchange to be in strong financial posi- 
tion. The assets total $2,268,834.20 and are 
all liquid, consisting of but three items: 
Cash, Government bonds and accrued in- 
terest, and current premiums in course of 
collection. Liabilities amount to only $186,- 
152.10, leaving $2,082,681.50 in the surplus, 
reinsurance reserve and guaranty fund ac- 
counts. 

Alfred M. Best Co. (Inc.), generally rec- 
ognized as the leading authority for un- 
biased presentation of data regarding the 
financial condition, loss-paying records and 
capabilities of management of insurance 
carriers of all kinds, in a report dated Nov. 
7, 1936, comments on the Lumbernien’s 
Underwriting Alliance as follows: 

“This Reciprocal Insurance Exchange 
was organized nearly thirty-two years ago, 
primarily to enable the owners of lumber 
and woodworking plants to exchange in- 
surance with each other. Throughout its 
career it has been operated soundly and 
strictly in accord with the authority dele- 
gated to the management under the power 
of attorney which forms a basis for its 
operation. Continuously under the manage- 
ment of U. S. Epperson Underwriting Co., 
it has returned large savings to its mem- 
bers, and in addition has built up and now 
has a very substantial surplus. In our opin- 
ion, on its record the management is en- 
titled to full confidence, and this opinion 
has been reflected by the assignment of our 
highest policyholders’ rating, which rating 
remains unchanged. 

“A meeting of the advisory committee of 
the Exchange was held on Oct. 9, 1936. The 
operations and financial conditions were 
thoroughly reviewed and approved. The 
committee is in entire accord with the meth- 
ods pursued by the management and is 
thoroughly informed concerning them. The 
strong position of the Exchange is shown 
by the statement as of Oct. 31, 1936.” 





Loadings of Revenue Freight 


A report of the car service division of the 
Association of American Railroads shows that 
the revenue freight for the two weeks ended 
Nov. 7, 1936, totaled 1,573,493 cars, as follows: 
Forest products, 68,986 cars (a decrease of 
3,374 cars below the amount of the two weeks 
ended Oct. 24); grain, 62,942 cars; livestock, 
41,043 cars; coal, 315,782 cars; ore, 79,358 cars; 
coke, 22,347 cars; merchandise, 339,141 cars; 
and miscellaneous, 643,894 cars. The total load- 
ings for the two weeks ended Nov. 7 show a 
decrease of 68,634 cars below the amount for 
the two weeks ended Oct. 24. 
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Eastern Buyers Will Turn to Rail 
Shipments 


SEATTLE, WASH., Nov. 14.—As was the case 
in the longshore strike in 1934, the present 
marine closure has further strengthened an 
already active rail trade demand ior Wouglas 
fir and West Coast hemlock lumber from the 
Pacific Northwest, the West Coast Lumber- 
men’s Association stated after a survey among 
sales managers of the industry. 

The increased demand for lumber shipment 
by railroad comes at a time when the assort- 
ment of stocks required by the usual buyer east 
of the Mississippi River is broken, due to a 
fairly active rail trade in these same items 
during the year. For this reason, the West 
Coast industry foresees partial shortages of 
stock for long-distance rail movement, and con- 
sequently advancing prices on such items. 

The market outlook is further complicated 
by an active demand for railroad shipment to 
California, the result of stoppage by strike of 
the coastwise cargo movement and continued 
building activity in that State. Suitable stocks 
on hand at rail and cargo mills in Oregon and 
the Columbia River district are being sold and 
moved south by rail. This demand has taken 
some of the Oregon mills out of the eastern 
rail market. 

Much of the demand now coming to the 
industry from east of the Mississippi and from 
California is for stock to replace deliveries pre- 
viously ordered by water, the association stated. 
However, it pointed out, the requirements of 
the rail trade can not be filled from the usual! 
water trade mill stock, and the diverted orders 
will go chiefly to plants, whether on the water- 
front or inland, which normally carry stocks 
for the rail trade. 

More than thirty cargo mills, some of them 
among the largest in the industry, have been 
closed by the marine strike, and at least twenty 
more are operating on curtailed schedules, be- 
cause lumber can not be shipped by water, the 
association said. Approximately 10,000 em- 
ployees have been made idle to date by the 
strike, and more are expected to be affected 
should the closure extend for another week. 





Timber-Concrete Bridge Shows 
Little Deflection 


JACKSONVILLE, Fia., Nov. 18.—Composite 
timber-concrete bridge construction, which has 
gained considerable favor in this section, as 
well as elsewhere in the Southeast, centered the 
attention of bridge engineers and others, Nov. 
13, when a tour of nearby projects was ar- 
ranged under sponsorship of the American 
Wood Preservers Association. Visitors from 
throughout the Southeast had been invited, and 
a representative group, including prominent 
lumbermen, made the tour as guests of Eppin- 
ger & Russell. 

John A. Long, Duval County engineer in 
charge of the projects under inspection—which 
had been partly financed through _PWA—and 
members of the board of commissioners of the 
county, were congratulated by the engineers 
and lumbermen, following the inspection. In a 
test of the 103rd Street bridge over McGirt’s 
Creek, a 12-ton truck was used, and recording 
instruments showed deflection did not at any 
time exceed one thirty-second of an inch. Sev- 
eral other spans were viewed, Arthur N. Sollee, 
assistant county engineer, designer of the 
projects, accompanying the visitors. 

Local engineers entertained at noon, with a 
luncheon at Hotel George Washington, honor- 
ing the visitors. 





A RECONSTRUCTED attic may answer many pur- 
poses. By the addition of a studio couch or 
day bed a pleasant occasional guest room may 
be acquired. It could meet the requirements 
of a sewing room, or be used as a card room, 
study, work room or place of general recre- 
ation. 
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The largest line of retail lumber yards 
in California bears a name that hardly 
suggests lumber at all. 

It is the Diamond Match Co. 

Of course it makes matches. That, as 
we understand the matter, is the big part 
of the business; now as at the time it 
was organized a long while back. 

The company makes the so called paper 
matches, with the. sticks once-removed 
from wood ; that is, they’ve gone through 
a pulping process. But it also makes 
enormous quantities of matches with 
wooden sticks; the kind used in kitchens 
and by outdoor men. If you're a pipe 
smoker and have tried to fire a hod in a 
wind with a paper match, you're either 
highly skilled or you burned up a lot of 
matches before you got going. 

Well, either kind of match calls for 
wood ; and the second kind has to be made 
of carefully selected softwood if it is to 
do its stuff. 

The company discovered quite a while 
ago that California produced suitable spe- 
cies for the purpose; and to be sure of an 
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ample supply and to have control of that 
supply, the company bought big stands of 
timber and began logging and manufac- 
turing it. The little match has long been 
big business. 

Several things combined to accumulate 
stocks of lumber not suited for matches. 
If you buy a big stand of timber, you buy 
all the timber on the land; and if you log 
such a stand and do it efficiently, you 
take all the trees of commercial size as 
you go along. 

These tracts contained several species ; 
some not suited to match making. And of 
the suitable species not all grades were 
right for the purpose. Some were too 
poor. But some were too good; that is, 
their value as construction lumber was 
greater than their value as match sticks. 


BIG PRODUCER OF 
CALIFORNIA LUMBER 


The obvious answer was the manufac- 
ture and sale of lumber, to utilize these 
species and grades that did not go into 
the primary industry of match making. 
As we recall it, only about 25 percent of 
the cut goes into matches. 

Of course this is a big company, any 
way you take it; with match plants, saw- 
mills and distributing plants in many 
parts of the country. It has a number of 
retail lumber yards in New England; 
and one of its big match factories, prob- 
ably the biggest, is in Ohio. 

The company produces enormous quan- 
tities of lumber in California; and W. B. 
Dean, the general manager, with offices at 
Chico, tells us that practically all the so 
called surplus lumber, produced in Cali- 
fornia, is sold within the State. Occa- 
sionally Mr. Dean will sell a car of mould- 
ings or finish to some insistent friend in 
the East. But the great bulk goes into 
western consumption, either at wholesale 
or through the company’s own line of 
California yards. 

There are at present 55 yards in the 
Diamond’s California line; all located, we 
understand, in the northern part of the 
State. By the time these lines get into 
print there may be more; for the com- 
pany has been adding a few yards to the 
line from time to time. Seven or eight 
have been added in the past year or two. 


SHORTS MADE INTO BEE 
BUNGALOWS 


Incidentally, before we get to talking 
about the retail yards, let’s note that the 
company has developed an interesting and 
important sideline to utilize shorts. This 
is beehives, made of pine. We don’t have 


the comparative figures, but we under- 
stand that the Diamond is one of the 
largest of beehive manufacturers, and 
this specialty is literally sold all over the 
world. These pine hives stand the year- 
round exposure which such a contrivance 
must take. We can think of few things 
more completely and continuously ex- 
posed to the elements, unless it is a col- 
legiate Model-T. The bees like their bun- 
galows, and the bungalows can take the 
weather. 

A good many retailers have learned to 
view a manufacturer’s entry into the busi- 
ness of retail distribution with gloom. 
Fortunately the Diamond’s practices are 
different. Certain retailers, of course, 
look upon all competition as unnecessary 





SUMMER COTTAGE PLAN BOOKS 


On these two pages are reproduced 
four of the summer cottage plans 
contained in a folder issued by the 
Diamond Match Co. Through its line 
of yards, the company offers several 
books of construction-tested home and 
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summer cottage plans, in order that its 
customers may construct each detail 








and irrelevant, an activity that just spoils 
everything. Such persons wouldn’t like 
the Diamond competition, just as they 
wouldn’t like any other yard down the 
street. But so long as retail competition 
plays the game, follows the ethical rules, 
gets a fair price and in general merchan- 
dises its line properly, there isn’t any- 
thing more to ask. 


RETAILS SKILLFULLY AND 
COMPETES FAIRLY 


According to all signs and to all ac- 
counts, the Diamond does this. We don’t 
imagine it would be anybody’s door mat 
or landing field; but, given half a chance, 
it will be a friendly and fair competitor. 

The company has approached the busi- 
ness of lumber retailing with respect and 
intelligence; has learned the complicated 
business in all its aspects, and manages it 
as carefully and with as much technical 
skill as though the retailing of building 
material were its only interest. 

And that’s something! A person doesn’t 
have to go outside the United States in 
point of space, or back of the Revolution- 
ary War in point of time, to discover 
rather different practices. At least there 
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Manufacturing Company Does Retailing 


Retailing That Is the Sideline of a Sideline But 
That Is Respected and Developed According to 
Sound Principles--Practical Architectural Service 


are gray-bearded men who have heard 
their grandfathers hint that such different 
practices were suspected in an early day. 


AN OLD-FASHIONED VIEWPOINT 
ON RETAILING 


Your old-fashioned manufacturer—and 
that doesn’t date him with any exactness 
since old fashions can be followed in a 
new day—regarded retailing as just a nec- 
essary nuisance ; very necessary, of course, 
since it is the principal outlet for lumber, 
but none the less a nuisance. 

He considered logging and sawing the 
chief business of life, and all he asked 
of a retailer was to buy at a good price 
and pay his bills. All this stuff about 
exact grades and special patterns to fit the 





‘ISSUED BY CALIFORNIA LINE 


with the least possible effort and ex- 
pense. Such standard plans are in- 
tended for their guidance in selecting 
the type of building desired, and they 
are adapted to the individual's needs 
by the company's drafting department. 
The company offers other retail serv- 
ices that include home financing. 
















customers’ needs was just hooey. The 
customers’ business was to take what was 
given them and like it, also to put the 
money or the barrel head, so the retailer 
could discount his bills. And the idea of 
merchandising was just funny. Lumber 
was lumber, wasn’t it? It all grew in 
trees, didn’t it? Then what was all this 
service talk? Real service was getting 
lumber out of the dry shed and paying by 
return mail, 

Well, that is pretty old-fashioned. Not 
many of that kind remain. But after the 
Civil War—some time after, in fact—a 
few manufacturers got good and sore at 
retailers. They really got irritated. It 
occurred to them that in one way or an- 
other they could get control of a string of 
retail outlets and make retailers behave. 
So they got control. The general idea 
was to use these outlets as shipping points 
through which to move stock. All they 
asked was the movement of stock in quan- 
tity; and as long as the yards, by hook 
or by crook, could get enough margin to 
pay the not very heavy local expenses, 
everything was Jake. The fact that this 
ruined local retail markets and got people 
to thinking of the lumber business much 





as they thought of a three-shell game, was 
nothing for them to worry about. They 
were manufacturers, by heck, and nobody 
could tell them how to run their busi- 
ness of retailing. 

Sometimes they were wrong about that. 
Sometimes their bankers began telling 
them how to run their business. 

Of course this is painted in crude col- 
ors. Nothing so raw happens these days. 
Well, hardly ever. 

But there have been enough variations 
and mild imitations to make many re- 
tailers worry when a manufacturer opens 
a string of local outlets. 


A SANE DISTRIBUTING POLICY 
FOLLOWED 


However, as we said before, the Dia- 
mond has taken a different course. It 
looks upon retailing as a great industry in 
itself, with its own proven methods and 
its duties to the customers and to the 
competition. 

For one thing, the Diamond yards 
carry complete stocks of building mate- 
rials; and the completeness is not gov- 
erned so much by the theories of some 
person in New York as by local condi- 
tions in the town where the yard is lo- 
cated. Some of the yards even carry elec- 
trical fixtures; but some do not; whether 
or not they do is determined by local 
needs and opportunities. 

All the yards are prepared to offer 
customers services that only a few years 
ago would have appeared fantastic. Here’s 
one, appearing in display type on the 
printed matter prepared for yard distri- 
bution: “Let us help you plan, finance, 
build your home. Our drafting depart- 
ment furnishes free plans to our cus- 
tomers.” 

The printed promotional and service 
matter gotten out by the company is ex- 
tensive, carefully prepared and represents 
large investments. 


NOTES LOCAL NEEDS AND 
HELPS MEET THEM 


For example, we have mentioned re- 
peatedly in these western accounts that 
Californians are outdoor people. The State 
has a wealth of mountains and beaches; 
and there is probably no part of California 
more than a few hours distant by car 
from recreational areas. Many are much 
nearer than that; and it is not uncommon 
for people of moderate means, doing busi- 
ness in the large cities, to live the year 
around in neighboring hills or on the 
shore. Great numbers own little houses 
to which they go for week ends; and even 


LUMBERMAN 





ee 


EA = 








a | a 
H ; i 
‘ ; ° 
eeecesen ovine (oes 





greater numbers are planning soon to do 
so. The Diamond Match Co. has ob- 
served this and has gone to great lengths 
to help its customers get precisely what 
they want in the way of a cottage and 
at a price to suit their resources. 

We have beside the typewriter at the 
moment a four-page folder containing line 
drawings and floor plans for ten cottage 
and cabin plans. The drawings are well 
done, showing the building as it will look 
in its proper setting. Several have detail 
sketches of parts of the interior. They 
are as attractive as well could be; and in 
addition to these eye-catching sketches 
there are floor plans with precise meas- 
urements. These plans are not just hap- 
hazard affairs, swept up to have some- 
thing to show. They are carefully de- 
signed buildings, tested in use, and 
planned precisely for the purpose of meet- 
ing the needs of outers. We have reason 
to know that large numbers of people 
pore over them until they have found the 
plan that suits their needs and is within 
reach of their resources. “With the mate- 
rials,” the folder states, “‘we furnish the 
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blueprint plans that show and tell you 
just how to construct each detail with the 
least possible effort and expense.” 

The company has gone beyond this and 
has prepared books of plans for small 
houses ; not outing cottages or cabins but 
year-around dwellings. “The Little Blue 
Book for Home Builders” contains two- 
dozen designs ; floor plans and reproduced 
photographs of the completed buildings. A 
larger book, of about 100 pages, contains 
further plans and much information about 
remodeling. These books are intended 
for preliminary study by the customers ; 
something to help them find about what 
they want. After that, the real business 
begins. The prospect and his wife go into 
conference with the local manager. The 
resources of the head office are called 
upon, if necessary; and the problem of 
creating a satisfactory new home is met. 

We mention these particular things, of 
course, as incidental evidence that the 
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company has taken seriously the real busi- 
ness of retailing; that of understanding 
and respecting the wishes, needs and re- 
sources of the customer, giving him the 
technical help he must have, and supply- 
ing the materials at reasonable prices. 
That doesn’t sound much like the old 
manufacturer-retailer plan of heaving the 
stock out of the front door and getting it 
carried away at prices that will ruin com- 
petition and with a lack of service that 
will stifle markets. 

Naturally it’s possible to overdo serv- 
ice, as some of the fraternity discovered 
to their sorrow when the depression 
closed down. A service so extensive and 
costly that it adds too much to prices, or 
that is of such character as to suit the 
needs of only a small part of the trade but 
is reflected in all prices, isn’t so good. A 
dealer needs to study this as carefully as 
he studies his stock. The Diamond has 
done this and continues to do it. 
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The department has visited several of 
the yards of the Diamond Match Co. 
They are well painted, well kept, well 
stocked and have sales rooms to display 
the hardware, paints, millwork and spec- 
ialties. They are not standardized to an 
exact pattern, for the communities vary 
too much to need exactly the same kind 
or the same amount of stock and service. 
3ut they have all been busy places, in 
charge of men who obviously knew how 
to sell and who were friendly and alert 
persons. 

No one would suspect them of being 
“manufacturer’s outlets”; and in the 
usual meaning of that term they are not. 
They do dispose of lumber that is not 
needed in the making of matches; but the 
atmosphere is that of high grade lumber 
yards, doing a lumber yard’s proper busi- 
ness in the community. We’ve heard noth- 
ing but respectful comments from their 
local competitors. 





Elevator and Coal 
Concern Goes Into 
Lumber Business 


Two large lumber and building ma- 
terial sheds had already been opened 
for business at St. Johns, Mich., by 
the local unit of E. C. Smith Elevators 
and the construction of a third this fall 
was contemplated, a representative of 
AMERICAN LUMBERMAN learned on a re- 
cent visit. Donovan E. Smith, manager, 
was putting in a busy morning at the 
time, but took some time out to give a 
tew points. 

The Smith family has operated eleva- 
tors and coal yards in St, Johns, Ovid 
and Carland for several years, and de- 
cided a few months ago to establish a 
lumber business in conjunction with the 
local yard. During the spring months, 
two sheds and a display room were built. 
The double-deck shed shown in an ac- 
companying picture measures 20x150 
feet, while the second one is 28x105. A 
small workshop was being fitted up in 
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ABOVE 
The building on the 
right in this picture 
is the display quar- 
ters on the front of 


BELOW 

A good-sized stock 
of lumber can be 
carried in this 20x 
150-foot shed built 
this spring by E. C. 
Smith Elevators, St. 
Johns, Mich., when it 
entered the building 
materials industry 


the second shed. 
Flooring, decorative 
insulating wallboard, 
and roofing are ex- 
hibited in this space 


the rear of the latter structure, while 
the front will serve as exhibit space for 
insulation, roofing and other builders’ 
needs. Eight samples of a wallboard in- 
sulation sold by the firm have been used 
on the walls and ceilings of the show 
room and the general office, which has 
been altered to take care of the additional 
business. 

A stock of approximately $25,000 
worth of lumber was being carried by the 
new concern at the time, Mr. Smith 
stated. This is expected to be increased 
as soon as the lumber line is well en- 
trenched. Considerable rural trade is 
expected, since farmers bringing their 
grain to the elevator or hauling their own 
coal will be prompted to take home ma- 
terials which they have neglected to get 
in the past. Roofing sales are expected 
to be good, and a well known brand of 
composition covering is carried. Oak 
and maple flooring has been stocked by 
the Smith company, which hopes to sell 
several jobs to people who are remodel- 
ing their homes. The country trade is 
seen as a good potential market for lime 
and cement, especially the latter, as more 
farmers annually are building concrete 
floors for their barns and other buildings. 
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Sound Price Policies Rule This Yard 


The Butler County Lumber Co., of Hamilton, Ohio, like other 
Peter Kuntz yards, bears the name of the county where it is 
located, is painted the characteristic orange color, covers a large 
area, and is as well kept as a city park. It likewise follows the 
Kuntz tradition of individual and local management. 

In the lineyard field there are at least two methods of opera- 
tion. One is to rely upon central management, with exact poli- 
cies and rules, district managers, auditors and inspectors, and 
little leeway for the local management. The other is to rely upon 
responsible management in each yard, subject only to general 
policies, and to measure that management by the test of satis- 
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Shade trees embellish the attractive yard front of the Butler 
County Lumber Co., Hamilton, Ohio 


factory results. Each method has its place. Central management 
usually does its best work with relatively small yards located in 
an area where there is not much variation in the character of 
trade. The Kuntz yards, which are usually big units in large 
centers, have a wide range of local conditions to meet; and so 
they rely upon local direction. 

In Hamilton the contractors are important factors in the 
trade. The city is large enough so that there can be some divi- 
sion as beween sales made on service and quality and those made 
largely on price. It is not quite so simple as that; for sales 
made on competitive price may and presumably do involve exact 
grades, known to the buyer. But in these days the customers 
who are especially concerned with modern architectural stand- 
ards are less interested in prices by the piece than in the total 
cost. They measure value not so much by adding up figures as 
by appraising final results. At least they are inclined to do this 
when the dealer cooperates with the kind of service they desire. 

“We have some exact price policies in this business,” H. L. 
Sanders, manager of the Butler County yard, said. “We have 
an exact price list which covers every item we sell. I’ve known 
yards in other places where you could call up three times and 
ask the price of—say a barn sash—and have three different 
prices quoted you. That can’t happen here. As a matter of fact, 
it isn’t often that we figure a bill for a contractor. He knows it 
will be the total of our prices for all the items. He knows those 
prices, and he knows that the total will be the same whether it is 
added up before anything is delivered or after the job is done. 
Our appeal to contractors for their trade isn’t based upon spe- 
cial prices, forced down by the usual devices, but upon the 
quality and dependability of our goods and services. It is my 
personal policy to have little to do with quoting prices and mak- 
ing sales, unless it might be when the men out in front are busy. 
Contractors know I’ll not shade prices; and they don’t try to 
get to me, as contractors in other towns try to get to the man- 
ager, in a belief that the chief can be influenced to shade. 

“Of course this method fails to make sales against out-and- 
out price competition. You know the kind that can be found in 


almost any town. It involves shifts in grades and all the other 
factors that go into a sale. My method fails to make sales 
against shaded prices. But it is my idea that in the long run 
mine is the sound way to do business. Our prices are set at 
figures we consider reasonable and just. To sell for less would 
injure our business; and if such sales are to be made I’d rather 
some one else made them. Then, too, I don’t expect to make all 
the sales. In fact, strange as it may sound, I rather like to lose 
a bill now and then. The other dealers have to live, and maybe 
they can afford to sell certain items for less. Maybe they don’t 
balance their businesses as I do mine. But if I lose a bill to a 
low price, I haven’t hurt my reputation for dealing with cus- 
tomers on a service basis ; and that is a reputation I am anxious 
to keep. If I can prove to enough people that my services added 
to my goods make my prices reasonable, that’s what I want. It 
brings me my share of the people of the desirable kind. 

“Long ago I decided that the ‘co-ordinating plan’ of running 
all the yards of a given city or area according to uniform stand- 
ards, including uniform prices, was damaging to the industry. 
I’ve noticed that where it has been tried the dealers soon get 
interested in watching the competitors to see that they don’t 
break over; and presently they don’t have an adequate knowl- 
edge of their own businesses. Well, you don’t get far without 
knowing your own stuff; and keeping everybody else in line, 
supposing it could be done, does not compensate for a lack of 
exact knowledge of affairs at home. Men don’t think alike or 
work alike. Try to standardize them, and they’ll not do their 
own work efficiently. I’d much rather do the necessary work to 
know my own costs, as a basis for setting my own prices, than 
to try the job of policing some one else. That police work too 
often stimulates the competition to prove it is smarter than the 
policeman. If I know my costs, set my prices at a reasonable 
figure as measured by costs, bring my service up to high stand- 
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Sales counter and well arranged hardware display of the Butler 
County Lumber Co., Hamilton, Ohio 


ards and thus deserve the reputation of delivering full value as 
measured by total results, I think I’ll. get a fair share of the 
business. That’s the basis on which I want to get it.” 

This yard has a handsome and carefully planned set of offices 
and sales rooms. Mr. Sanders’ private office is paneled to the 
ceiling in beautiful hardwoods. In the front of the service 
rooms, next the window, is a place for customers and salesmen ; 
a settee, a couple of arm chairs and a table, of maple. There is 
a handsome rug on the floor, and the table has a number of 
architectural journals and the like. The outer wall of Mr. San- 
ders’ office has an attractive display of finished millwork. The 
yard handles a large volume of hardware, with a completely 
equipped hardware department at the rear of the display rooms. 
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Why Not Dedicate the New Year to Service? 


The time is ripe for the dealer to make 
his plans for broadcasting his standards 
of service; for unfurling the battle flag 
of business building ; for sounding the key- 
note of his future business progress, and 
for mapping out the goal of future achieve- 
ment. Why let opportunity fold its hands, 
and perchance knock at the door of your 
customers and prospects in the shape of 
a more aggressive competitor, without 
taking some of the initiative yourself in 
the rapidly traveling events of Time? In 
short, why not actively drive home a 
smashing sales message for the New Year, 
one which will linger long in the minds 
of all, and which will leave a lasting im- 
pression on all who read it? That is the 
sentiment, at any rate, which prompted 
one lumber dealer last year to profit by 
the spirit of the occasion, when he re- 
leased a printed announcement to every 
customer or prospect, reading as follows: 

WE DEDICATE THE NEW YEAR TO 

SERVICE 


Business is sensitive. It goes where it is in- 
vited, and stays where it is well treated. 

Last year we tried to prove to you that we 
could provide the type of service which was 


appreciated by our regular customers and many 
newcomers who came to us for the first time. 

But if our service was good last year, this 
year it is going to be still better. This business 
is never satisfied with good enough, when it can 
still give something better. 

Service may mean the way our employees 
greet you; it may mean the promptness with 
which we serve and oblige, the attention we 
give your every want, the courtesy with which 
we comply with your every wish. It may be the 
finding of something here which cannot be ob- 
tained elsewhere; it may involve the many little 
business courtesies due you as a valued patron, 
such as a respectful, “Yes, Ma’am,” or “Yes, 
Sir,” and “I thank you,” for which this busi- 
ness is noted, and in which we take a just 
pride. 

Service may mean the spirit with which we 
answer the telephone; or the promptness with 
which we respond to a customer’s request; or 
the smile with which we greet them, and the 
satisfactory way we have of answering every 
question. It may mean sterling reliability—qual- 
ity lumber and building materials. 

Service, in fact, may mean many things—but 
to us service must mean everything! 

We shall try to make this business the sort of 
a place we have always wanted it to be; the 
kind that is most talked about, pointed out on 
the street, looked up to, recommended by one 
and all because of our strict adherence to care- 
fully planned policies. : 

We want to thank you most heartily for your 











signs, as shown. 





ile Dealers 


T THE YARD of the Seeley Lumber Co., Fresno, Calif., an AMERI- 
AN CAN LUMBERMAN traveling representative observed an ingenious 
method of signboard advertising, producing a very striking effect. The 
method is illustrated by accompanying photograph. It will be noticed that the 
doors along the front of the main building slide up to open, and that each 


door carries a lettered legend indicating one or more items of stock carried. 
For instance, the door furthest to the left is lettered “Lime, Cement, Plaster” ; 





the next reads “Lath, Shingles, Moulding” ; then comes, “Roofing, Millwork, 
Wallboard” ; the next, at right, reads “Oils, Paints, Hardware.” In addition 
to these signs naming various commodities there are two large company 
When the doors are open, as in the accompanying pho- 
tograph, the commodity signs just about dominate the scene. 








patronage, and to wish you great happiness and 
prosperity for the coming year! 

This declaration of policies was, of 
course, followed by the business signa- 
ture; and the “proclamation” was also 
suitably decorated with the emblems of 
the season, in holly and evergreen, and 
printed in red and green. 

Such a live-wire message will not only 
cause regular customers to sit up and take 
notice, but it can also be mailed to peo- 
ple who are your logical prospects for the 
new year, or who have only bought occa- 
sionally in the past. 

This proclamation can also be passed 
around to employees as a suitable set of 
“New Year Resolutions” for everyone 
concerned, something which every man 
and woman can take to heart, catch some- 
thing of the spirit of service in the mes- 
sage, and by hewing close to the line 
make the new year intensively successful. 

Such messages may be broadcast on a 
letterhead, printed on a blotter, or as a 
holiday greeting card. It may be in the 
form of a newspaper advertisement, or 
be used as a personal letter, though multi- 
graphed in quantity. Whatever method 
is used, a stunt like this is bound to help 
along business for the New Year; to give 
a bounding start for the New Year, pep- 
ping up your salesmen, office force, and 
employees generally. 

In fact, this idea proved so effective 
last year for this lumber dealer that he is 
planning another good will message soon 
to flash across the footlights of public 
opinion : 

TO YOU! 

Who have helped to make possible a good 
business year, we extend our most grateful 
thanks and appreciation. We hope to have your 
continued and increased support to the degree 
that we shall merit it. 

Our constant endeavor during the coming 
year, as in the past, shall be always to please 

ou. 

And we want you at all times to tell us of 
everything that does not strike you as just right. 
That’s the way to grow, and we want to grow. 

So we are going to dedicate the New Year 
to the spirit of service more than ever before, 
and we're going to try mighty hard to live up 
to our contract. 

We wish you much success, happiness, and 
prosperity for 1937. 

And now is the time to plan your cam- 
paign, deciding whether your weapon 
shall be a simple greeting card, a blotter, 
a letter, a printed circular, an engraved 
announcement, a postcard ; or use of news- 
paper space, as the best and most satis- 
factory means for interesting the public 
in your business, planning for a bigger, 
better and more profitable year ; by dedi- 
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cating the future to the spirit of service 
and unfurling your standard to the trade 
winds of a new born year. 

It all boils down to the simple propo- 
sition of desiring to give service ; of being 
equipped to give service, and of telling 
your public about it. 





Beginning of New Year Good 
Time to Start Budgetary Control 


A retail business is much like a ship 
plying its regular route from port to 
port. The dealer is the skipper, booked 
to make 12 voyages a year. Budgetary 
control is the compass that minimizes 
the hazards lurking in the treacherous 
cross-currents of trade. 

A budget may start functioning the 
first of any month, or at the beginning 
of a calendar or fiscal year. Whether a 
dealer has $5,000 or $5,000,000 volume 
yearly, he will find it advantageous to 
estimate income, outgo, sales, pur- 
chases and expenses for a forthcoming 
year or period by means of a budget; 
which is defined as “A statement show- 
ing estimated figures covering sales, 
purchases, expenses and net profit for 
a forthcoming period, whether a year 
or any part of a year.” Usually a bud- 
get is compiled during the last month 
of the current year to cover the com- 
ing year, although a business may be 
“budgetized” at the beginning of any 
month. 

Some budget makers take previous 
yearly totals on sales, purchases, capi- 
tal expenditures and expenses, then 
prepare their budgetary estimates for 
the forthcoming year with these actual 
totals as guides. Some take the average 
figures on sales, expenses and pur- 
chases for from 3 to 5 years previous 
and use these averages as a basis for 
making budgetary estimates for the 
coming year. Normally, a three to five 
years period takes care of the rise and 
fall in business volume and strikes a 
fair average. 


Budgetary estimates are usually split 
up into monthly totals and checked 
against actual receipts, disbursements, 
sales, purchases and overhead month 
by month. This close attention to the 
details of a business is worth while 
even though large discrepancies are not 
disclosed. A budget sets one thinking 
about expenses and other vital factors 
in a business. One may estimate the 
net profit by setting up a sales quota, 
budgeting expenses, purchases and in- 
ventory, then compiling a profit and 
loss statement to be held until the end 
of the year for comparison with actual 
heures. 


linally a budget is no guarantor of 
results; it acts merely as a guide. A 
budget hangs an anchor on overhead 
so that expenses do not drift peril- 
ously. It engenders the planning spirit 
sO necessary in business today. It pays 
to plan your work and work your plan. 
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How Display Building Brings 
Trade to a "Golden State" Yard 


The Wagner Lumber & Mill Co., Santa 
Barbara, Calif., has a building half a block 
long solely for the purpose of holding 
window displays. Some sales of hard- 
ware and screen wire are made in the unit 
at the left; but this was added as an 
afterthought. The main part of the build- 
ing is given over wholly to unit groups 
of displays ; millwork, sash and doors, un- 
painted furniture and the like. C. J. 
Freyer gives it as his opinion that the 
building has already paid for itself, per- 
haps several times over. 

“You can’t measure its value simply 
by the volume of goods you sell out of 
it,” he said. “It’s a tie-up with the 





The half - block - long 
building of the Wag- 


ner Lumber & Mill 
Co., at Santa Bar- 
bara, Calif., which 


owner considers “has 
paid for itself." 





building public. People see these dis- 
plays, come back and study them, perhaps 
look at them many times. Then eventu- 
ally they come and buy without ever 
mentioning the fact that they have seen 
the windows. The displays not only 
show specific goods but also get people to 
thinking ; make them building-minded. It 
creates both interest and _ confidence. 
Naturally it’s a task to keep the displays 
new and timely, but we consider it worth 
doing.” 


Says "Auto Glass One of Best 
Sidelines We Ever Had" 


Here, briefly told, is the experience of a 
retailer which ought to interest other 
dealers seeking ways to increase volume 
and profits. It is a letter written in 
reply to an inquiry sent the dealer asking 
whether he had found automobile glass 
a worthwhile sideline. This dealer—L. 
A. Lash, of the Lash Lumber Co., Hot 
Springs, S. D.—replied as follows: 

“I, personally, have been contracting 
for the past twenty-five years and have 
had a carpenter shop on this location since 
1913. In 1914 I put in the first auto 
glass that was installed in Hot Springs, 
and have been installing car glass ever 
since. In 1923 I bought a Lange edger, 
and at the same time went into the lumber 
business. We have a room, especially for 
car glass, large enough to drive a car into, 
and still have space for the edger and our 
cutting boards and glass. The room is 
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heated, which makes it very comfortable 
for installing glass in winter. 


“We are furnishing all the garages in 
town with their car glass, which makes a 
very nice business. We are able to give 
them enough discount so that they prefer 
to buy from us- rather than to stock the 
glass. We have factory equipment, blue- 
prints etc., so that all that is necessary 
for the garage manager is to give us the 
specifications and the make of car. We 
can have the glass ready for him in about 
fifteen minutes if it is plain and about a 
half-hour if it is shatter-proof. I would 
say that about 5 percent of our gross 
business was made up of auto glass, guide 
strips etc. We carry enough block sizes 


so that we can furnish any glass for any 
car that might be on the road. 


I believe 





auto glass has been one of the best side- 
lines we ever had.” 

The edger mentioned is made by Henry 
G. Lange Machine Works, Chicago. 


Dealers Co-operate in Drive for 
Better Rural Sanitation 


Seven Colorado dealers recently co-operated 
in a sensational full-page newspaper advertise- 
ment on behalf of the WPA pit-privy project. 
These dealers—King Lumber Co., Weller Lum- 
ber Co., Boise-Payette Lumber Co. and Maw- 
son-Peterson Lumber Co., all of Greeley ; Smith 
Lumber Co., Ault; Potato Growers’ Co-Opera- 
tive Co., Eaton; and Weld County Lumber Co., 
La Salle—declared in big type that “Sanitation 
Is a Challenge to the People of Colorado,” went 
on with such data as 

DO YOU KNOW 

That an average of 80 cases of typhoid 
fever have occurred in Colorado each year 
for the past nine years? 

That an average of 78 people have died in 
Colorado from typhoid fever each year for 
the past nine years? 

That an average of 389 infants and young 
children have died in Colorado each year for 
the past nine years from diarrhea and enter- 
itis (summer complaint)? 

That filth borne diseases, exclusive of loss 
of time of those who have suffered with 
these diseases, have cost the people of Colo- 
rado $500,000 each year for the past nine 
years? 

That both of these diseases are excreta- 
borne diseases; that the germs causing them 
most pass out of the body through the in- 
testinal tract of those having, or who are 
earriers of, the disease; and must gain 
entrance to the body of another through the 
mouth before the disease can be produced? 

That the State-Wide use of sanitary privies 
at all unsewered homes would prevent much 
of this unnecessary illness and loss of life? 


The adveftising showed an old-type and a new 
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type privies, side by side, then followed with, 
“The Solution.” Bold type featuring the word, 
“FREE,” was followed by details of the WPA 
project. 

Weld County lumber dealers have heartily 
aided the enterprise, not alone because of the 
building materials required for it, but because 
of the interest which every dealer has in im- 
proving the home conditions of farm families in 
their several communities. 





Handmade Christmas Souvenir 
ls Attractive 

A reader formerly connected with 
various lumber firms writes the AMER- 
ICAN LUMBERMAN telling how he fixed 
up some very attractive and appropriate 
Christmas souvenirs last season, as fol- 
lows : 

“I pasted colored post-cards of local 
scenes (costing 5 cents for six cards) on 
scraps and samples of plywood and vari- 
ous composition boards, and beneath each 
card I pasted a little 1-cent calendar pad. 
A 10-cent can of enamel paint made a 
‘trim’ around the edges. This idea 
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only a narrow edge. Porous wallboard 
samples were covered with tint used on 
calcimine finish.” 

A sample card, treated as described, 
sent in by this reader, showed very at- 
tractive results. 


New Plant Will Have All 
Modern Equipment 


Detroit, Micu., Nov. 16.—That plans for a 
modern three-story plant to replace buildings of 
the Currier Lumber Co., destroyed by fire on 
the night of Oct. 28 are now being prepared by 
architects, was announced by P. J. Currier, 
president. Immediately following approval of 
plans, construction work on the large heated 
warehouse, mill and carpenter shop will be 
rushed and it is expected that the new plant will 
be completed, equipped, and in operation by 
Jan. 1. The plant and yard will incorporate all 
the latest features in layout and mechanical 
equipment used in modern lumber retailing and 
milling. 

Loss caused by the fire was entirely covered 
by insurance. The company’s business has con- 
tinued uninterruptedly, even in the yard where 
the blaze occurred. 
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Attention Is Called to Empty 
Car Situation 


From the traffic department of the 
Southwestern Lumbermen’s Association, 
Kansas City, Mo., there issues the fol- 
lowing warning note with regard to a con- 
dition which may become more acute with 
the general revival of business activity all 
over the country: 


“The gratifying increase in carloadings 
for the past several months, as compared 
to similar periods for the past five years, 
has brought with it some worries as to 
the adequacy of available cars to carry 
the additional business. Many thousands 
of railroad cars have been retired and de- 
stroyed in the past several years. Present 
car ownership is the lowest for a decade. 
In view of this condition, let us do all 
we can to co-operate to prevent a shortage 
by loading as heavily as consistent with 
requirements, and unloading the cars as 
promptly as possible. The railroads are 


worked out very nicely, and a little 
variation with paint helped. Some of the 


cards I enameled all over: some with cause of the fire. 


Two other yards are oper- 
ated by the company in Detroit. 
are employed, none of whom lost any time be- 


now engaged in a program of rebuilding 
and buying cars as far as their several 
coffers will permit.” 


About 450 men 





Attractive -- Efficient 


[Continued from Front Page] 

Worth presenting, as examples of good retail yard design and 
arrangement, are the two photographs appearing on front page 
and those here reproduced, affording glimpses of the recently 
modernized yard of the Antrim Lumber Co., at Cordell, Okla. 
The improvements include a new and modern office building 
and store, of English design, 24x40 feet ; remodeling of the 70- 
fuot warehouse, with harmonizing architecture, construction of a 
new entrance gate into the main driveway, and new equipment 
and fixtures for the office. These two pictures should be viewed 
in connection with the two others presented on the front page, 
one of which shows the exterior layout, and the other the inte- 
rior of the office and store. Seated at his desk, in one of the 
pictures, is L. O. Wilks, the company’s manager at Cordell, 


who says that salesmen and other visitors who have looked over 
the improvements say that this is one of the best retail plants in 
western Oklahoma; and that’s covering a lot of territory. 





In his private office, where contractors and carpenters may bring 
their prospects for conference, L. O. Wilks, manager of the 
Antrim yard at Cordell, Okla., is seen seated at his desk 





— meer | 


A close-up view of new office and store building of the Antrim 
Lumber Co., Cordell, Okla. For its position in the general layout 
see photograph reproduced on front cover 


PB OA ee 


At headquarters office of the Antrim system of yards (in St. 
Louis, Mo.) Clelland A. Antrim, treasurer, informed the AMER- 
1cAN LUMBERMAN that the improvements recently made at Cor- 
dell were in keeping with those that have been worked out at 
the firm’s other yards, with certain exceptions to adapt the 
plant and stock to the requirements of that particular com- 
niunity. 

“One thing we have always kept in mind,” said Mr. Antrim, 
“is the desirability of having a private office where contractors 
and carpenters may bring their prospects and, with the aid of 
the local manager, discuss plans and materials to be used. This 
room of course is always stocked with plan books, and informa- 
tive literature regarding the various materials that may be re- 
quired. At the Cordell yard we have, among other improve- 
ments, installed a thermostatically controlled Coleman furnace. 
As at our other yards, we consider good show windows very 
important, particularly at Cordell, where the yard is located on 
two of Oklahoma’s most heavily travelled highways.” 
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Southern Hardwood Problems Discussed 


Statistics Show Many Items in Short Supply -- Expect Stronger Prices, Lower Rates 
and Higher Mill Costs--Study Federal Pricing Law--Told Forest Growth Balances Cut 


MeMPHIs, TENN., Nov. 17.—Leaders of the 
hardwood manufacturing industry of the South 
gathered here today to discuss its problems. 
The one-day session was sponsored by the 
Southern Hardwood Producers (Inc.). C. C. 
Sheppard, president of the Louisiana Central 
Lumber Co., Clarks, La., presided, with Ed. R. 
Linn, executive secretary of the association act- 
ing as secretary. The 200-odd lumbermen heard 
heartening reports of increased sales at better 
prices, and an opinion by a forester that the 
South’s hardwood timber supply is not van- 
ishing but that “your industry will be main- 
tained at its present size indefinitely.” 


Prices Too Low; Higher Costs Foreseen 


Alluding to the possibility of a revived NRA, 
the disparity between an average wage of about 
23 cents for common labor in southern mills, 
and the minimum wage of 55 cents in the North- 
west lumber industry, and the taxes for the 
Social Security Act, Turner Sledge, Memphis 
lumberman, said “Let’s not fool ourselves. We 
should prepare for a 50 percent increase in 
manufacturing costs in the near future.” 

Along the same line, Ralph E. Hill, of Mem- 
phis, secretary of the National Oak Flooring 
Manufacturers’ Association, said that “Produc- 
tion is up 85 percent this year over last, but 
it has been ‘profitless prosperity.’ The plants 
have operated less than a third of capacity, 
and the overhead has eaten up the profits. At 
present prices, when a competitor got an order 
away from you, you should have thanked him.” 


Discusses Anti-Price Discrimination Law 


C. Arthur Bruce, vice president of the E. L. 
Bruce Co., in a discussion of the Robinson- 
Patman Act, said that “it was started right 
here in this Peabody ballroom May 11, 1935, 
by the wholesale grocers, its main backers. The 
Act, designed to protect the little retailer from 
chain and mail order stores, was drawn with 
apparently no thought of the lumber industry. 
We have no fixed prices. If the Act is en- 
forced in our industry, it will revolutionize our 
business, but it might have a good effect by 
stabilizing prices.” Mr. Bruce told the lumber- 
men that the Robinson-Patman Act “casts a 
shadow over every order you get in interstate 
commerce. Does the order discriminate between 
purchasers? Does your price injure competi- 
tion? Does your quantity discount allow only 
for the cost saving in manufacture and distribu- 
tion? You must keep those points in mind, be- 
cause the Act cuts with a three-edged sword, 
the Federal Trade Commission, the Department 
of Justice and the triple damages a competitor 
might collect.” 

Mr. Bruce, who was a deputy administrator 
of the Lumber Code under NRA, declared that 
the Robinson-Patman Act was “right down the 
alley of those who seek Federal control of 
industry—it affords a fine opportunity for a 
vast corps of new agents going over the land 
examining your books. And I think that the 
Act will stand up—there is not much question 
about its constitutionality, but its application 
must be based on individual cases—it is too 
broad a measure to grasp fully now.” 

Cecil New, secretary of the Southern Hard- 
wood Traffic Association, cheered the shippers 
by announcing that “I believe we will obtain 
a reduction of freight rates to the North and 
East about the first of the year.” 


Southern Growth Balances Cut 
“The Hardwood Timber Resources of the 
Deep South” was the subject of an address by 


I. F. Eldredge, regional director for the na- 
tional forest survey. 





It has been rather widely accepted that the 
South’s once-great forest resources are near 
exhaustion, he said. But the species growing 
there are prolific, while the lands are fertile 
and the climate favorable, and, because log- 
ging was spread over a long period and a 
large area, another forest has grown up. So 
the industry’s problem is to adapt itself and 
its markets to what is available. The Forest 
Survey in the last three years has completed 
field work on 217 million acres in eleven 
southern States from South Carolina to 
Texas, but the data collected may not all be 
published for about two years. 


Commercial Hardwood Lands Defined 


Mr. Eldredge therefore prepared a sum- 
mary for a part of the Deep South, which 
includes 16 of 32 territorial units covered, and 
110 million acres. To simplify presentation of 
data, he divided this gross area into two 
parts: Bottomlands or Delta of the Missis- 
sippi from southeast Missouri to the Gulf— 
except a unit in southeast Arkansas; and all 
other hardwoods, scrubby growth excluded, 
outside of the Delta in 12 units from South 
Carolina to Texas. ‘‘Hardwood land” as used 
in his classification includes all bearing at 
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least 25 percent of its volume in hardwood 
species. Another term used for further clas- 
sification is “commercial” forest area, which 
means that which bears a stand suitable for 
operation according to current practices; 
while a “non-commercial” stand does not. He 
arbitrarily assumed that an area containing 
1,000 board feet or more an acre of high- 
quality saw logs is commercial. 


Forests Classified as to Condition 


And in order that there might be obtained 
a practical understanding of forest areas, 
they have been classified on the basis of forest 
conditions, as follows: 


Old growth—uncut: This is essentially 
virgin timber; it is strictly original forest 
and has never been cut into appreciably. 

Old growth—partly cut. This condition 
includes stands of original timber that have 
been cut into to some extent, but from which 
all of the saw log size trees of the original 
forest have not been removed. The bulk of 
the remaining timber is generally of poor 
quality or of little used species. 

Second growth—saw timber size—uncut: 
This is new growth with at least 600 board 
feet per acre of sawlog size trees originat- 
ing after cutting, land clearing, wind throw, 
or fire and also includes stands orginating 
on river bars and other new made lands. 


Second growth—saw timber size—partly 





cut: This condition includes all areas of saw 
timber size second growth that have been cut 
into but on which at least 400 board feet of 
sawlog size trees have been left. 

Non-saw timber conditions: This class in- 
cludes all forest areas that do not meet the 
above saw timber qualifications. Approxi- 
mately 90 percent of the area in this class 
bears stands characterized by established new 
growth under saw timber size, and 10 percent 
is more or less denuded of forest growth over 
l-inch in diameter. 

Of the 110 million acres in the Delta, about 
41 percent or 10.8 million acres is in forest, 
practically all pure hardwood and cypress. 
Of the gross area of 84 million acres outside 
of the Delta, about 68 percent or 57 million 
acres is forested, much of this area support- 
ing a pine forest containing little or no hard- 
wood, and some scrubby hardwoods of very 
poor quality; approximately 20 million acres 
meets the definition for hardwood area. It 
has been possible to classify the Delta area 
both as commercial or noncommercial, and as 
to forest condition; but the area outside the 
Delta is classified by forest condition only. 

In the 16 survey units, there yet remains 
an aggregate of more than 3% million acres 
of old-growth, uncut hardwood; and more 
than 11% million acres bearing saw timber 
size second growth. This total area of nearly 
15 million acres must bear the brunt of the 
load of the hardwood industries. 


Commercial and Non-Commercial Stands 


In the Delta, nearly 16 percent of the forest 
has been classified as commercial. The com- 
mercial forest is most abundant in the 
second-growth saw timber size condition. 
Scarcely half the virgin area in the Delta 
bears enough high-quality material to clas- 
sify as commercial—partly due to the occur- 
rence of burns, poor sloughs and flats sup- 
porting inferior stands, but more particularly 
to the large proportion of virgin overcup oak 
and bitter pecan type. The commercial or 
non-commercial status of the areas outside 
the Delta can be inferred approximately from 
the information given for the Delta, since it 
is improbable that the areas differ greatly in 
this respect. 

The board foot volumes that follow are given 
in Doyle scale, and include all usable trees 
of 13 inches or larger diameter breast high. 
Average size is small, and the over-run would 
be materially larger than customary. The 
figures are for full woods run, but much of 
the timber is not suitable for the predom- 
inant industries under prevailing practices, 
though it is all physically utilizable and could 
be converted into at least heavy structural 
material, crating or farm lumber. 

Of the 50 billion board feet total volume 
found on all the 16 units, approximately 30 
billion board feet is found outside the Delta. 

Red gum, with a total volume of 9% billion 
feet, heads the list, and two-thirds of it is 
found outside the Delta. Of the volume found 
in the Delta, less than 45 percent occurs in 
commercial forest areas. 

Red oaks, with 9.2 billion feet, are a close 
second. Of the total of 6% billion feet of 
white oak, considerably over half is overcup 
oak or post oak and much less desirable. 


Forest Management May Speed Growth 


Growth possibilities of southern hardwoods, 
asserted Mr. Eldredge, are almost as great as 
those of the pines. In virgin stands of all 
species averaged together just in the propor- 
tion they occur, a growth of 1% inches in 
10 years is all that can be expected, whereas 
nearly twice this growth can be expected in 
second-growth saw log condition. Cotton- 
wood and red oaks are among the fastest 
growers. Red and typelo gum approximate 
the average. Slower species are, fortunately, 
of low present commercial value. 

Growth information is not available for all 
units for which volume data are at hand. In 
Louisiana Survey Unit No. 1, the growth per 
year in saw log size second-growth averages 
152 board feet for commercial and non-com- 
mercial areas combined, as against only 24 


(Continued on Page 53) 
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outhern Pine Association Clans 
Gather In Big Autumn Meeting 


New Or.eans, LaA., Nov. 14.—Business con- 
ditions, trade promotion, conservation of natural 
resources, and probable effects of the Robinson- 
Patman and the Walsh-Healy laws upon the 
lumber industry were subjects that engaged the 
attention of the hundred or more manufacturers 
of lumber who attended the fall meeting of the 
subscribers of the Southern Pine Association at 
the Roosevelt hotel Nov. 11-12. The first day 
was given over to trade promotion problems, at 
the meeting of the trade promotion committee, 
and the morning of the second day was devoted 
to a subscribers’ meeting, followed by an open 
meeting of the board of directors. There was 
no time lost at any of the meetings, so the work 
that had been scheduled for three days was 
accomplished in two days. 

President E. L. Kurth, in opening the meet- 
ing of subscribers, said there were many signs 
on the horizon that should make manufacturers 
most hopeful for a healthy condition in the 
southern pine industry during the coming 
months. He expressed the opinion that unre- 
stricted production at this time is not desirable, 
and that mills should observe reasonable running 
hours without undue increase in the hours the 
industry has averaged through this year. 
Statistically, the southern pine industry was on 
a very sound basis. The time was approaching 
when many small mills will be obliged to curtail 
production owing to unfavorable weather. Ship- 
ments will be slow in many places due to in- 
ability of mills to properly season their stock. 
He could see a strong demand ahead, and 
believed commodity prices generally would con- 
tinue to advance, costs go up; and, therefore, 
lumber would have to meet higher cost with 
higher mill averages. “The year 1936 is con- 
sidered by our industry as the best we have 
had since 1930,” he said. “By observing proper 
relationships between supply and demand, I 
believe that 1937 will be better than 1936.” 


Trade Fromotion Problems 


When Chairman Neal called the trade pro- 
motion committee meeting to order, there was 
practically one hundred percent of the members 
of the committee present, as well as a fair 
representation of the subscribers. Secretary- 
Manager H. C. Berckes was the first speaker, 
making a statement concerning the purposes of 
the meeting. He said that during the last six 
months the management had been carrying out 
the program of trade promotion, which was 
determined at the annual meeting of the asso- 
ciation in March. He concluded by saying that 
he hoped that from the meeting of the com- 
mittee there would evolve plans that would 
prove to be profitable in the promotion of 
southern pine. He said that on account of the 
small fund available, the trade promotion de- 
partment had concentrated its activities in spots 
in which the best results were to be expected, 
and so advantage was taken of the Dallas expo- 
sition, and campaigns in co-operation with retail 
lumber dealers in Dallas, Fort Worth and 
Houston, as major activities. 


Reviews the Building Situation 


A. S. Boisfontaine, assistant secretary-man- 
ager of the association, briefly reviewed the 
present building situation and the outlook for 
business and industry in general. He said all 
indications point to a farge broadened market 
for lumber in the coming months. Residential 
building contracts in the first nine months of 
this year were 73 percent higher than for the 
same period last year, and 23 percent more than 
for the entire year of 1935. Building activity 
is now more active and in greater volume than 
at any time since 1931, being 228 percent higher 


than the low point of 1933. He said that the 
United States Bureau of Mines indicated that 
approximately 6% billion dollars’ worth of new 
residential buildings is needed to meet present 
requirements and to restore pre-depression levels 
the ratio of homes to population. At an average 
cost of $3,000 for each home this would indicate 
the need for 1,695,000 homes simply to care 
for the increase in population. If all were 
frame houses, this would require the use of 
37 billion feet of lumber, exclusive of millwork. 
The National Industrial Conference Board is 
not so conservative as the Bureau of Mines, 
for it doubles the investment in new homes 
with the figure of 15 billion dollars, of which 
the lumber cost would be about two billion dol- 
lars, and would require 84 billion feet of lumber, 
or 4,200,000 carloads. Other estimates placed 
the need for new housing at one million units 
annually for the next ten years, which would 
require approximately 23% billion feet of lum- 
ber a year. “The extent to which lumber will 
be used in this enlarged program,” he said, 
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“depends upon the effectiveness of the efforts 
for promoting the use and sale of lumber.” He 
stated that it was necessary to replenish the 
association’s literature on home building, tech- 
nical publications, mail inserts, plan service and 
other printed material. Most of this had already 
been planned, and some of it was in course of 
preparation. 

Mr. Boisfontaine said there was co-ordination 
in all the work that has been undertaken. He 
gave a brief report on work performed under 
the special assessment authorized by the annual 
meeting, which was designed to eliminate grade 
substitution, use of inferior lumber and to pre- 
vent the return of “jerry-building.” A special 
corps of inspectors had been doing fine work in 
seeing that consumers were getting the correct 
grades of lumber, properly seasoned, that they 
require and specify. 


Report on Field Work 


W. H. O’Brien, in charge of field work, re- 
ported on some of the activities which engaged 
the field force. He said that field work is 
necessary in meeting the competition of other 
woods and other materials that would displace 
lumber; for effective contacts with architects 
and specifiers of lumber; for effectuating the 
relations with governmental construction agen- 
cies and assistance to them in preparing their 


lumber specifications, and to help sell the prod- 
ucts of responsible manufacturers. He said 
there had been an increased demand for grade 
marked lumber in the areas in which the field 
men had been working. During the last few 
months work has been carried on among groups 
of retailers in district meetings in various states 
and in different cities in order to give the retail 
lumber dealers information concerning southern 
pine which would help them in their business. 
One important fact with which dealers were 
not acquainted was that moisture-content limita- 
tion was a part of the grading rules. 

Through the co-operation of retail lumber 
dealers in Dallas and Houston with the Southern 
Pine Association, campaigns have been put on 
to promote proper construction and quality 
lumber. The dealers and other factors in the 
building industry in those cities had urged pro- 
tection to home builders, specifiers, and mort- 
gage companies against the use of green, un- 
seasoned, poorly manufactured, and _ loosely 
graded lumber. They have stressed correct 
construction methods and good quality lumber. 
The campaign includes the use of advertising, 
personal contact work, radio broadcasts, pub- 
licity, meetings of various groups identified with 
building, and the services of a lumber expert 
for consultation on building problems, proper 
methods of construction, use of properly manu- 
factured, graded and seasoned lumber, and also 
to check the lumber used in building, without 
any charge for this service. At one of the 
meetings a contractor said that since using 
grade marked lumber he had found that it saved 
him a lot of time and money, for it was uniform 
in thickness and size, and being properly 
seasoned, he never had to go back to the build- 
ing to remedy defects. 

Mr. O’Brien said that the campaigns in 
Dallas had attracted much favorable attention 
from lumber dealers in other communities, and 
the association has received many requests to 
carry on similar campaigns in other cities. The 
only limitation was man power for the carrying 
on of this work on a larger scale. The great 
outstanding need of the industry was grade 
marking. Some dealers have the idea that grade 
marked lumber costs more than unmarked 
lumber, which is not so, for the marking is 
done at no additional cost to the retailer. He 
advocated that mills should grade mark all 
lumber shipped unless it was specifically stated 
in the order that the lumber be not grade 
marked. 


Southern Pine House at Dallas 


S. P. Deas, of the trade promotion depart- 
ment, presented a report on the success of the 
Southern Pine Texas Centennial House in 
Dallas. He said the southern pine manufac- 
turers have a right to be proud of the record 
that this all-southern pine house has established 
for their product and for the cause of good 
construction. In the six months that the 
Southern Pine home had been on exhibition 
it had been visited by more than 350,000 people 
from every State and from Alaska, Canada, 
Mexico, Cuba, Venezuela, Brazil, Palestine, 
Poland and Japan. It has served as an ex- 
ample of sound construction and quality lumber, 
and has demonstrated the superior adaptability 
of lumber for home construction from founda- 
tion to roof, both inside and outside, and has 
proved that lumber fits into the new as well as 
the old style of building in a manner that 1s 
unsurpassed. Mr. Deas said that the retail 
lumber dealers both in Dallas and in other parts 
of the country have utilized the home as 2 
sales laboratory, and have exhibited a splendid 
spirit of co-operation in connection with it. 
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He read letters from several visitors to the 
home—retail lumber dealers, architects and 
others commenting favorably on the value of 
the house to prospective home builders. He 
said that a large number of reproductions of 
the house are being built in various parts of 
the country. 

Chairman Neal paid a high compliment to 
the Southern Pine house, and said its success 
had been highly gratifying, as it had more than 
justified in the results obtained, the time, effort 
and money expended upon it. The lumber in- 
dustry, as well as other industries, was facing 
an unusual period. There are uncertainties as 
to what industry may be subjected to in the 
coming months, but we do know that lumber 
manufacturers are facing an unusual increase 
in building operations and certainly this is the 
time for trade promotion and advertising of our 
products. 

Eli Wiener, of Dallas, commenting upon the 
Southern Pine house, said that more than 350,- 
000 people had visited it at a cost of less than 
seven cents for each person, which was a very 
small cost. He and E. E. Hall, of Houston, 
commented upon the campaigns in Dallas and 
Houston, described by Mr. O’Brien, and stated 
their belief that similar campaigns should be 
carried on in other cities. 

Peter Gaffney, of the association staff, made 
a brief report on the newly revised Buyers’ 
Guide, which lists all of the Southern Pine 
Association subscribers, with locations of their 
mills, equipment, transportation facilities, items 
they manufacture, specialties, if any, and other 
information. Lumber buyers of all classes, he 
reported, are using the publication, and have 
highly praised its usefulness. 


Protest Use of Steel Barges 


C. C. Sheppard offered a resolution, which 
was adopted by the committee, protesting regu- 
lations of the Bureau of Marine Inspection and 
Navigation prohibiting the use of wooden barges 
for the transportation of crude petroleum, and 
requiring the use of steel barges after Nov. 10, 
asking postponement, and for a hearing. The 
resolution recited that one of the principal in- 
dustries of the coastal regions of Louisiana and 
Texas is the transportation of crude oil in 
wooden barges, which are more practical than 
steel barges for use in the inland waters, bayous, 
bays, lagoons, rivers and inlets. The cost of 
steel barges to supplant the wooden barges, 
of which there are hundreds in use, would be 
prohibitive. It is recited that the elimination of 
wooden barges would throw hundreds of men 
out of work, and destroy one of the uses being 
made of lumber and reduce its consumption. 
There never has been a catastrophe caused by 
transportation of crude oil in wooden barges 
in the coastal inland waterways, although this 
has been in practice for many years. 


Connectors Increase Lumber Use 


Harry G. Uhl, of the National Lumber 
Manufacturers Association, gave a brief review 
of the advertising and trade promotion activities 
of that association. He told of the increasing 
use of timber connectors and the way they are 
stimulating the use of lumber, particularly for 
ong spans and warehouse, storage shed and 
school buildings. He had several enlarged 
photographs showing installations. One was a 
large lumber shed in which a lot of lumber 
salvaged from around the yard was used. He 
said that lumber manufacturers can co-operate 
mM increasing the use of these connectors, the 
Patents of which are owned by the National 
Lumber Manufacturers Association. 

W. H. Scales, director of the Southern divi- 


AMERICAN LUMBERMAN 


Expansion of Trade Through Strict Maintenance of 

Quality Standards of Products Is Underlying Theme-- 

National Legislative Acts Reviewed -- Brightened Busi- 
ness Prospects Bring Glow of Optimism 


sion of the National, whose headquarters are 
New Orleans, told of many instances in which 
he had been able to create a demand for lumber 
by promoting the use of connectors. 

C. D. Hudson, secretary manager National 
Wooden Box Association, Washington, D. C., 
described the interest of southern pine manu- 
facturers in the increased use of wooden boxes 
and containers. He urged the necessity for 
trade promotion for wood boxes and the co- 
operation and support of all regional lumber 
associations in the work of the wooden box 
industry. He said that some wooden container 
markets have been lost through the use of 
inferior lumber in the containers and because of 
lack of interest of lumber manufacturers who 
also produce boxes. 


Grade Marking Device 


A. S. Boisfontaine said there was need of a 
mechanical means for marking the grade on 
lumber, so that it would be legible and perman- 
ent. He showed a section of a piece of finish 
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on one end of which was the SPA grade mark 
and the trade mark of the Crossett Lumber 
Company, Crossett, Ark., which was protected 
by a coat of paraffine, which kept the end of 
the board bright, and preserved the legibility 
of the mark. 

C. C. Sheppard commented upon the appear- 
ance of the specimen, and said it was impossible 
to obtain a straight, uniform end on all lumber 
trimmed by the green trimmer, no matter what 
care was used, or how the saws were filed. The 
place for trimming lumber was in the planing 
mill just before shipment. He had been ex- 
perimenting with a trimmer made in his own 
shop, electrically driven, and cut all of his 
lumber %-inch long, then trimmed that to 
standard length in the planing mill. At the 
end of the trimmer was a machine with dies 
for marking the grade on the end. It took four 
men to operate, the cost being 10 cents a 
thousand. The equipment cost $3,500. 

A resolution was adopted directing that the 
subscribers be checked up to ascertain how 
many were grade marking in accord with the 
resolution adopted at the annual meeting. 


MEETING OF SUBSCRIBERS 


On Thursday morning the meeting of sub- 
scribers was held, at which President E. L. 
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Kurth presided. 
said: 

The election is over and, speaking from a 
personal viewpoint, my only regret is that 
the voting results were not closer, as I be- 
lieve our government operates best when it 
has a healthy, sizable and militant minority. 
The present majority in both houses of Con- 
gress might become cumbersome and bring 
unsatisfactory results along legislative lines. 
The present administration has a wonderful 
opportunity to make good in these United 
States, and I feel, in general, that the next 
Congress should be as patriotic and willing 
to serve intelligently this country on sound 
Democratic principles, as any of the Con- 
gresses we have had in past years. 


Mr. Kurth gave an interesting resume of 
his visit to private and government owned for- 
ests in Austria as a member of the group of 
the Oberlaender Foundation. His conclusions 
were in harmony with those of R. B. Goodman, 
of Wisconsin, who was a member of the Ober- 
laender group in 1934, who said in an address 
(German vs. Lake States Methods) : 

First, in Central Europe there is an assur- 
ance of markets for all forest products. Sec- 
ond, there has been worked out a permanent 
harmony of continuous employment between 
farm and forest. Third, there is as the re- 
sult of 150 years of careful observation a 
flexible but adequate and enforcible regula- 
tion of forest practice, including a universal 
balance between annual cut and annual in- 
crement Fourth, there is a mutual accept- 
ance by the state and the private ownership, 
of the responsibilities of all land ownershi?. 
Fifth, and most important, there is a system 
of taxation appropriate to sustained yield 
forest management. 


In opening the meeting he 


Forestry in Germany Discussed 


Julian F. McGowin, of the W. T. Smith 
Lumber Co., Chapman, Ala., who was another 
member of the Oberlaender group this year, 
gave his impressions of what he saw in Ger- 
many. He-said the most fertile lands are used 
for agriculture, 63 percent and the poorer soils 
for forestry, 27 percent, remaining 10 percent 
being waste land, rivers, roads, cities etc. This 
forest area is considered the minimum possible 
relation between forestry and agriculture, going 
back a thousand years. Of the total forest 
area in Germany 48 percent is in private for- 
ests, 32 percent in state forests, the remainder 
belonging to foundations, co-operative societies, 
etc. Germany has a separate department, or 
ministry of forestry, created in 1933. The entire 
industry is carefully regulated and this central 
control permits a proper use and distribution of 
timber products. Laws set up minimum stan- 
dards for managing forests. Forestry manage- 
ment systems date back to 1551. He described a 
forest of oak and beech, some of the oak trees 
being 1,000 years old. Due to their age and 
high quality, some of these trees sell for as 
much as $2,500 each. A 300-year rotation is 
used for oak and 150-year rotation for beech. 
Trees to be cut are carefully selected. In cut- 
ting particular care is taken to see that no open 
spaces are left that will cause the remaining 
oak trees to put out branches. The valuable 
oak trees are felled by cutting the roots below 
the ground and sometimes a hydraulic pump is 
used to push them over slowly. When a tree 
is down, an expert marks how each tree is to 
be cut up so as to bring its maximum value. 
Each log is then numbered and described in a 
catalog and a day is set for an auction. In 
the meantime various buyers inspect the logs, 
and later attend the auction to bid on the logs 
or pieces that they wish to buy. 

C. C. Sheppard, last speaker of the morning, 
introduced his remarks by saying that as he 
listened to Mr. Kurth and Mr. McGowin 
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describe the forest policy of European countries, 
he began thinking how owners of timber lands 
in this country could start such an intensive 
forestry program as they have in Central 
Europe. “My first thought,” he said, “is that 
we probably would have to shut down prac- 
tically all the larger southern pine operations, 
if we followed the policies and practices of the 
older European countries and then what would 
happen to our employees, and maybe to the 
Southern Pine Association? I don’t want you 
to take my remarks too seriously.” 

In discussion of his subject, “The Business 
and Governmental Outlook,” Mr. Sheppard 
said: 

Well, we've had a national election. Our 
president has been re-elected by a tremendous 
majority, and I desire to urge that we all, as 
patriotic American citizens, accept the results 
of this election and go along with President 
Roosevelt and his administration as far as 
we can without surrendering our fundamen- 
tal and conscientious principles of govern- 
ment. What will the administration do with 
its tremendous responsibilities as a result of 
the overwhelming majority it received? I do 
not know, but I do know that the president 
and his administration have a great respon- 
sibility on their shoulders, 


Mr. Sheppard stated that organized labor 
is reported to be pressing for the enactment of 
a 30-hour week law. “Maybe we're going to 
have that sort of legislation, but I do not know. 
If it does come, I believe it would have tragic 
results for both employees and employers. 
Members of the southern pine industry cannot 
conduct their business profitably on a 30-hour 
week, and I do not see how the employees can 
maintain a satisfactory standard of living under 
conditions that would be created.” 


Takes “Hand Poll’ on NRA 


“What about the NRA?” he asked. “I have 
been amazed that some business men are re- 
ported to be desirous of having a new NRA. 
Who of you here do NOT want a new 
NRA?” Nearly every hand went up to indicate 
opposition to NRA legislation. Mr. Sheppard 
said that proponents of that legislation were un- 
doubtedly going to try to bring it into being, 
“and, if they do not succeed,” he said, “I be- 
lieve they will try to secure a new amendment 
to the Federal constitution permitting the gov- 
ernment to regulate the hours of labor and the 
wages to be paid and control and regulate 
business and industry, and other restrictions on 
private business. However, I do not believe 
the people of the United States will approve 
such an amendment, although there are many 
who may think such a thing would be good for 
them personally, without a thought of how the 
thing can be accomplished which they think 
will fix their hours of labor and wages.” The 
most tragic effect would be upon youth. He 
quoted the president of Dartmouth college, who 
said recently that youth were being taught “a 
philosophy and doctrine that they did not need 
to put forth individual effort, and to work, and 
to sacrifice as they went through with their 
lives.” 

Touches on Robinson-Patman Act 


Referring to the Robinson-Patman act, he 
wondered how many men knew how it was 
affecting their business, how far they were 
violating it, or how far they think their com- 
petitor is violating the law. He suggested that 
possibly the lumber industry might use the 
law to eliminate some abuses that are practiced 
in various branches of the industry by certain 
persons and firms, which are detrimental to the 
industry’s welfare. He urged that this law be 
given more intensive study to see if it may not 
contain certain possibilities for industry better- 
ment. 


Sees Business Prospects Good 


As to business and industry, Mr. Sheppard 
said he believed prospects are very good, and 
that there must be improvement in the coming 
months. Notwithstanding this confidence, he 
felt that there were many uncertainties in the 
legislative and governmental situation confront- 
ing business and industry. In conclusion he 
said: “The South has been fortunate in the 
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past in that there has not been stirred up hatreds 
and differences between employees and em- 
ployers; but today we do not know what 
morning we may wake up to find some outsider 
in our midst creating unrest and trouble. As 
a citizen and as an employer I believe we all 
should cultivate the most friendly and cordial 
relations with our employees, take an interest 
in them and their welfare, raise their pay 
wherever possible and do everything we can 
to preserve and strengthen the satisfactory and 
agreeable relations that always have existed 
in the South between employees and employers.” 


Board of Directors Open Meeting 


In the afternoon the board of directors held 
a meeting for hearing reports of committees 
and an address by R. C. Fulbright, general 
counsel of the Association. 


Two Laws Are Considered 


Mr. Fulbright spoke first about business con- 
ditions, his conclusion being that immediate 
prospects for better business are very favor- 
able. He cited statistics from various indus- 
tries showing improvement in their business and 
referred to the statement of building prospects 
made Wednesday afternoon by Mr. Boisfontaine. 
He said that there undoubtedly would be some 
legislation introduced in Congress during the 
coming session that would react in one way or 
another upon the lumber business. If all the 
members of the Southern Pine Association 
would impress upon their own representatives 
in Congress the effects such proposed legisla- 
tion, if it should be enacted, would have 
upon the lumber industry, they would accomp- 
lish much toward obtaining modification if 
such were deemed necessary. The Walsh-Healy 
Act would have contained certain provisions 
that would have been undesirable if representa- 
tives of the lumber industry had not consulted 
members of the committee and brought about 
the feeling on its part that the lumber in- 
dustry would be injured. In discussing the 
Walsh-Healy Act he said that the lumbermen 
were able to have enacted the provision that it 
would not apply to purchases that may be 
usually bought in the open market, under 
$10,000. There had been a number of rulings 
made by the administrative officers which are 
being contested by the General Motors Corpora- 
tion. He said that a number of changes would 
probably be made in the law at the next ‘session 
of Congress and the lumbermen should be on 
the job. 

He had consulted the Treasury Department 
relative to the new law on taxation as it 
affected capital losses and gains. These officials 
had told him that they wanted to see the law 
tried out until they could get some idea of 
how it would affect business. The Treasury 
was going to write a new law. Mr. Fulbright 
suggested that before the end of December the 
stockholders of corporations should be called 
together and have an estimate of the profits 
of the corporation together with an estimate 
of the outside income of each stockholder dur- 
ing the taxable year and figure out a policy that 
would make for a lower tax upon the stock- 
holders as he had suggested at the annual 
meeting of subscribers. 


Analyzes Robinson-Patman Act 


He discussed the Robinson-Patman Act in 
detail. He gave as an illustration a case in 
which the wholesaler was given a certain dis- 
count on wholesale purchases and the retailer 
in the same city was sold at a different price. 
There was no violation of the law in such an 
instance, but if the wholesaler and the retailer 
were bidding on the same job, then the effect 
would be that the manufacturer was selling to 
two men competing with one another, and on 
account of the difference in price there would be 
a violation of the law. Where the wholesaler 
in one section of the country was given the 
benefit of a higher discount, say 8 percent, while 
in another section of the country the same day 
a wholesaler was given only a 5 percent dis- 
count, there would be no violation of the law 
unless the two wholesalers were competing in 
the same market. One of the tire companies 
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was defending a transaction of this kind before 
the Federal Trade Commission and it might be 
necessary for the Southern Pine Association to 
intervene in the case, but he would not advise 
intervention just now. Sales to wholesalers 
with a different price to retailers formed no 
problem at all unless they should be competing 
for business from the same customer. Mr. Ful- 
bright was asked: 

If a manufacturer sold certain lumber to 
one retailer in a town for $25, then called on 
another retailer in the same town, who was 
an old customer, who wanted the same 
amount of the same grades of lumber, and 
was told that he had been offered the same 
quality and quantity of lumber for $23 and 
said that if the manufacturer would meet the 
price he could have the order, and if he took 
the order at the lower price, would the deal 
be a violation of the law, and would he have 
to see his first customer and pay him $2 a 
thousand? 

Mr. Fulbright replied that the law gives the 
right to meet a bona fide offer of a competitor 
at a lower price, so there would be no violation 
of the law under such circumstances. But, un- 
less he knew the customer pretty well he might 
be likely to get into trouble. Mr. Fulbright 
said that he believed that the courts would have 
to apply the rule of reason if they were going 
to sustain the law. 

He was asked if, by selling line yards which 
bought in larger quantities than a single yard 
and selling the single yard in a locality in which 
there was a line yard at a price higher than was 
named to the line yard, the law was violated. 
He thought that in such case there would be a 
violation of the law, because the line yard and 
the retail yard in the same locality were com- 
peting with each other. 

Mr. Sheppard asked whether the Federal 
Trade Commission would sustain all of the 
manufacturers of southern pine if they made 
the same price and maintained it. Mr. Ful- 
bright answered that if that should be done, he 
felt sure that the Federal Trade Commission 
would prosecute under the Sherman Anti-trust 
law. There were many points, he said, that 
wouldn’t be known until there was a final de- 
cision by the Supreme Court. The Federal 
Trade Commission had wrought a number of test 
cases to clarify conditions. Mr. Fulbright said 
that the best thing that the lumber industry 
could do was to establish trade practices as 
quickly as possible and thereby save trouble. 

Mr. Fulbright said he was discussing the law 
that- morning with Eli Wiener, who told him 
that a friend of his said he thought the Robin- 
son-Patman law was a good thing, for if a cus- 
tomer asked him to do something he did not 
want to do he could tell him he was afraid 
that he might be violating the law. 


Directors Act on Reports 


Chairman W. T. Neal reported for the trade 
promotion committee the matters that had been 
presented to the meeting of the committee on 
Wednesday. The directors concurred in all the 
recommendations of the committee and gave 
authority to arrange for the exhibition of the 
Southern Pine house at the Dallas exposition 
next year, and to plan to have a similar exhibit 
at the New York exposition in 1939. The di- 
rectors approved the committee’s suggestion re- 
garding campaigns, similar to those in Dallas 
and Houston, in other strategic retail centers, 
as follows: 


1. In promoting the use of the grade 
marked lumber by home builders, it is essen- 
tial that the association work in co-operation 
with groups of retail lumber dealers on local 
programs on behalf of quality lumber and 
good construction. 


2. Local dealer participation in such cam- 
paigns, financial and otherwise, is necessary 
in order to secure results. 


3. While in these initial campaigns the 
association participates with the retail dealer 
group in financing local advertising cost, such 
programs, if continued, must be on the basis 
either of the retailers carrying on their local 
advertising themselves, or of our subscribers 
announcing that they will pay so much 4 
thousand feet on every car of lumber bought 
from them by these retailers, which will bé 
held in reserve by the Southern Pine Ass0- 
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ciation, and when matched by the dealers, 
will be devoted to local advertising. 

The directors also approved the following rec- 
ommendation of the committee on improvement 
of grade marking: 


The methods of grade marking used by our 


subscribers must be improved. We are con- 
vinced that home builders can be sold on 
the protection afforded by grade marked lum- 
ber, but unless we place the retail lumber 
dealers in position to deliver what the build- 
ers require, it is obvious that we have failed. 
The association should take every step pos- 
sible to improve the grade marking prac- 
tices of subscriber mills, and it should can- 
vass all subscribers on the question of 
whether or not they will agree to grade mark 
everything they ship, except when the cus- 
tomers request that this be not done, The 
committee believes that nothing would help 
the grade marking movement more than a 
large volume of grade marked lumber going 
into retail stocks, provided, of course, the 
lumber is marked properly with a mark that 
will stick. 
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Conservation Policy 


The directors adopted the following resolu- 
tions concerning forestry: 


The Southern Pine Association favors a 
reconvening of the Conference of Lumber and 
Timber Products Industries with public, Fed- 
eral and State agencies, at the earliest prac- 
ticable date, for review of the forestry pro- 
gram adopted two years ago, in order that 
such changes as are deemed essential, in the 
light of past experience and present trends, 
may be made in the program. 

Where Federal co-operation is authorized 
for the purpose of furthering fire protection, 
reforestation, and extension of forestry in- 
formation, such activities should be con- 
ducted with, through and by State forestry 
departments. 

The conservation department is instructed 
to set forth before the public by all possible 
means, the constructive attitude of the south- 
ern pine industry towards sound forestry 
practices and the extent to which such are 
actually in effect. 


On the Sidelines of the Southern 
Pine Convention 


THREE OF THE old-timer regulars whose 
faces were greatly missed from this convention 
were John Henry Kirby, of Houston, Tex.; 
A. J. (Jasper) Peavy, of Shreveport, La.; and 
R. M. (Bob) Hallowell, of Elizabeth, La. The 
two latter are recuperating from rather severe 
attacks of illness, but their host of friends 
were delighted to learn that both are making 
splendid recoveries, and are well on the road 
to good health again. John Henry was detained 
by business and sent regrets. He will have to 
look to his laurels as an orator and a defender 
of the Constitution, for C. C. Sheppard demon- 
strated his ability to pinch-hit for him in that 
capacity in great shape. 


Ir IS interesting to note the efficient way in 
which some of the younger generation are tak- 
ing the places of their elders in association 
counsels and in the southern pine industry. At 
this meeting were three sons of the late lamented 
Greely McGowin, who was such a faithful 
worker in the association for many years. Earl, 
Floyd and Julian McGowin, all actively con- 
nected with the W. T. Smith Lumber Co., also 
are taking a deep interest in association af- 
fairs. Julian has just recently returned from a 
visit to Europe as a member of the party who 
were guests of the Oberlaender Trust, and he 
gave an intensely interesting account of German 
forestry and forestry methods as noted on this 
trip. Three other fine sons of an outstanding 
lumberman, a former president of the associa- 
tion, who were at this meeting were Howell, 
Hollis, and L. O. Crosby, Jr., all connected 
with the Goodyear Yellow Pine Co., Picayune, 
and Crosby Lumber & Manufacturing Co., Cros- 
by, Miss. These concerns are leaders in progress 
toward the greater refinement of the product at 
the mills and are doing some things that will 
mean much for the growth and future develop- 
ment of the industry. 


Ett Wiener, of Dallas, Tex., who hasn't 
missed a meeting of the Southern Pine Asso- 
ciation since “the mind of man runneth not to 
the contrary,” dropped a sort of bomb into the 
ranks when he told the manufacturers that as a 
retail lumber dealer he was finding it difficult 
to sell grade marked lumber because of inability 
to get from the mills lumber properly and leg- 
ibly marked in a way that would create in the 
consumer a desire to use properly graded and 
certified lumber. This brought out a discussion 
on methods by which lumber can be properly 
marked and without doubt, will result in real 
improvement along this line—and, as Mr. Wie- 
ner indicated, there is need for improvement. 
A few concerns have installed improved mechan- 
‘cal equipment for better trimming and more 








legible and permanent marking of their lumber 
and others will soon follow their example. 


ANOTHER of the “Old Faithfuls” who occu- 
pied his regular seat near the front row at all 
the sessions was R. W. (Bob) Wier, of Hous- 
ton. He and Mrs. Wier have been spending a 
vacation in Chicago and returned home just in 
time for Mr. Wier to catch a train for New 
Orleans and the Southern Pine meeting. He 
really had not intended to attend this meeting, 
but could not resist the urge and hurried on 
to mingle with his fellow yellow piners. Mr. 
Wier has felt a keen sense of deep, personal 
sorrow in the recent passing of his warm friend, 
W. H. Stark, president of the Lutcher & Moore 
Lumber Co., whose death marked the passing 
of another of the pioneers and stalwarts of the 
industry. 


H. D. Footer, of Alexandria, La., long has 
been known as a progressive lumberman, and 
now he is rapidly establishing himself as a suc- 
cessful citrus fruit grower. Already lumbermen 
throughout the country have been made ac- 
quainted with the fact that he has a wonder- 
ful grape fruit orchard in the Rio Grande Val- 
ley of Texas, and those attending the Southern 
Pine meeting had actual demonstration of the 
beauty and quality of the famous pink meat 
grape fruit in which he is specializing. He had 
boxes of this fruit on display at the convention 
and many lumbermen are going to remember 
their friends and customers this year with 
Christmas gifts of this luscious fruit. 


Nor INTENDED as a lesson in anatomy, it was 
at least an interesting coincidence when Mr. 
Legg, of Mississippi, ordered from Mr. Foote, of 
Louisiana, a box of grape fruit to be shipped to 
Mr. Head, of Alabama. That was a real triple 
play—Legg to Foot to Head. Mr. Legg is the 
popular and efficient general manager of the 
Sumter Lumber Co., Electric Mills, Miss., whose 
attractive page announcements in the AMERICAN 
LUMBERMAN, by the way, are being read with 
interest by lumber buyers all over the country, 
this interest being translated into orders that 
are taxing the capacity of the plant at Electric 
Mills, as well as its affiliated plant at Elrod. 


C. C. SHEPPARD is proud of the fact that he 
can now prove that he has moved at least a 
little way in the direction of progressivism. He 
cites this incident as proof: He recently called 
in his superintendent at the mill at Clarks and 
propounded this question: “Why do we blow 
the mill whistle at five o’clock every morning ?” 
Startled by the question, the superintendent 
spent several moments in deep thought before 
replying: “Well, I don’t know.” He then went 
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out and during the day approached every fore- 
man and head of a department on the job and 
asked each in turn, “Why do we blow the mill 
whistle at 5 o’clock every morning?” The reply, 
in each case, was “I don’t know.” Later, he 
returned to Mr. Sheppard with that report and 
the order immediately went out to cease blow- 
ing the whistle at 5 a. m. and since that date 
no longer have the echoes been stirred at that 
early morning hour by the bellowing of the big 
mill whistle. Thus, a habit of thirty or forty 
years has been suddenly abandoned—and it 
hasn't stopped the wheels of progress at all. 


R. C. Futsricut, of Houston, general coun- 
sel for the association, in an illuminating discus- 
sion of the Robinson-Patman law, gave the 
manufacturers a real problem to mull over when 
he assured them that while this is an anti-dis- 
crimination law, intended to prevent making one 
price to one buyer and another price to another, 
the seller is permitted to meet genuine competi- 
tion by making the same price as a competitor, 
although this may be lower than his regular 
price. He warned them, though, that they must 
be absolutely sure that this competitive price 
actually has been made. The way to be sure of 
that is to get a signed statement from the buyer 
that he has actually been offered the material at 
this lower price, with the name of the concern 
making the offer and the date of the quotation. 
“Unless you can get this proof,” he said, “you 
had better not make the concession.” The ques- 
tion immediately arose in the minds of the man- 
ufacturers, how are we going to get a dealer or 
any other buyer to make a statement of that 
kind? That’s just one of the many problems 
that confront the sellers—and the buyers as well 
—where an effort is made to discriminate be- 
— purchasers in the price of the commodity 
sold. 


ONE OF THE old-timers who no longer is a 
lumber manufacturer who attended this conven- 
tion and was warmly greeted by his old friends 
was B. M. Musser, of Lake Charles, La. Ben 
Musser formerly was general manager of the 
Bowman-Hicks Lumber Co., which for many 
years operated at Oakdale, La. Since leaving 
the manufacturing end of the business Mr. Mus- 
ser has become a retailer. He recently disposed 
of his interest in the Louisiana Western Lum- 
ber Co., at Lake Charles, and with his son, 
has established another retail yard under his 
own name. Mr. Musser also has extensive bank- 
ing interests. He recalled with interest a time 
when he drafted this editor to pinch hit for him 
as a speaker before the Oakdale Chamber of 
Commerce. Well, the editor of a lumber publi- 
cation has to be versatile and was gratified to 
know that his effort met with the full approval 
of Mr. Musser and his associates. 


THIs YEAR has witnessed the passing from the 
scene of active operations of a great lumber 
organization that has made its impress upon 
not alone the southern pine industry, but the 
lumber industry at large. This is the J. J. New- 
man Lumber Co., which operated mills at Hat- 
tiesburg and Sumrall, Miss., and its affiliate, the 
Homochitto Lumber Co., which operated at 
Bude, Miss. All these operations have reached 
the end of their timber supplies and it now only 
remains for them to dispose of their stocks of 
lumber. S. E. (Sam) Moreton, general man- 
ager of these companies, a director of the South- 
ern Pine Association, is still a manufacturer, 
however, as his company, the Central Lumber 
Co., Brookhaven, Miss., is in operation. 


MANUFACTURERS of southern pine and their 
sales managers were interested to learn at this 
meeting that the ubiquitous “spud” promises to 
play an important part in widening the market 
for lumber if the progressive box manufactur- 
ers succeed in a program they have undertaken 
to develop. One of the interesting addresses be- 
fore the trade promotion committee meeting 
was that of C. D. Hudson, secretary of the 
National Wooden Box Association. He is a 
dynamic speaker, and developed a lot of enthu- 
siasm through his description of the possibili- 
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ties that are open to lumbermen and box manu- 
facturers in not only holding present markets 
but opening new ones. Potato growers are be- 
coming interested not only in using wood boxes 
for harvesting their potatoes, but in the wider 
use of wood boxes as shipping containers, espe- 
cially for the selected potatoes that are bought 
in small quantities by the housewife for baking. 
He has a really thrilling story to tell about the 
work already done and the possibilities that lie 
ahead, if there is proper co-operation between 
the lumber and the box manufacturers. 


AN INTERESTED attendant at the convention, 
representing an important group of manufactur- 
ers in Georgia, was E. G. Jeffreys, of the Jef- 
freys-McElrath Manufacturing Co.. Macon, Ga. 
Mr. Jeffreys’ company is a large manufacturer 
of Georgia roofers, and a producer of high 
grade yellow pine and hardwood lumber. His 
concern is a member of the Roofer Manufactur- 
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ers’ Association, an organization unique in the 
lumber industry and steadfast in its adherence 
to the principles that form the basis of its en- 
deavors. 


A DEEPLY interested participant in both the 
trade promotion committee meeting and the gen- 
eral convention sessions was Louis Glazer, 
manager of trade promotion and advertising for 
the Dierks Lumber & Coal Co., of Kansas City, 
who with Fred Dierks represented that com- 
pany at the convention. Mr. Glazer is recog- 
nized as an expert in his field and is doing a 
fine job of promotion for his company. He was 
interested in the promotion plans of the associa- 
tion, especially in connection with co-operation 
with retail dealers. The Dierks company is out- 
standing for its dealer co-operation and for the 
splendid dealer helps prepared and presented un- 
der the direction of Mr. Glazer. 

A. L. F. 


SPA Joins With Dealers for Better 
Building Through Quality Lumber 


Da.ias, TEX., Nov. 16.—Approximately 550 
representatives of the construction industry of 
Dallas participated in a dinner meeting sponsored 
by the retail lumber dealers of Dallas and the 
Southern Pine Association in the Adolphus hotel 
here the evening of Oct. 29. The purpose was 
to discuss and acquaint architects, contractors, 
realtors, home financing agencies, lumber deal- 
ers and salesmen of manufacturers in this vicin- 
ity with the objects and progress of the move- 
ment inaugurated in Dallas Oct. 1 by leading 
dealers and the Southern Pine Association 
jointly, in the interest of better construction and 
the use of quality materials in home building 
in this community. 

W. M. Lingo, president of the Lingo Lumber 
Co., presided as toastmaster, and addresses were 
made by A. S. Boisfontaine, assistant secretary, 
and W. H. O’Brien, field engineer of the SPA, 
and R. E. Shepherd, district director Federal 
Housing Administration. Others participated in 
the discussions. Toastmaster Lingo explained 
some of the reasons why a group of responsible 
lumber dealers in Dallas sought the co-operation 
of the Southern Pine Association in a movement 
to place before individual home builders and 
owners, and all other persons and interests iden- 
tified with building in Dallas, accurate informa- 
tion respecting the advantages of using sound 
methods of construction and quality lumber in 
building operations in the community. 

Mr. Lingo stated that in Dallas, as in other 
communities over the country, too much poorly 
manufactured, loosely graded and “green,” un- 
seasoned lumber has been used in the past in 
construction. He said the reliable retail lum- 
ber dealers of Dallas felt they had a respon- 
sibility to place Lefore the building public, and 
particularly home builders, in this era of greatly 
increased home building operations, the impor- 
tance of correct construction and quality lumber. 
All persons concerned in the building and home 
owning field, he asserted, have a common inter- 
est in this matter and share in the lumber deal- 
ers’ responsibility. He expressed the hope that 
all branches of the building industry ia the com- 
munity would join the dealers and the Southern 
Pine Association in their co-operative movement 
for better built homes, as a protection that was 
needed for the building public. 

Mr. Lingo then introduced Mr. Boisfontaine, 
who said that as a result of the public’s experi- 
ence with “jerry-building” in the past, during 
eras of greatly augmented home building opera- 
tions, not only did lumber and some other ma- 
terials get a “black eye,” but also there resulted 
monetary losses and lack of confidence in home 
ownership on the part of a considerable portion 
of the public. Such lack of confidence, he said, 
is of vital concern to all identified with the home 
building and owning field, for the business of 
all is affected. 

Mr. O’Brien said that: “Development of home 
building along healthy lines can be assured only 
if the responsible members of the construction 


and materials industry take measures to protect 
the home buyer against shoddy construction. 
Maintaining high standards of building benefits 
the mortgage men, architects, contractors, ma- 
terial dealers; therefore, the success of this pro- 
gram in Dallas should interest all of these.” 

At the close of Mr. O’Brien’s talk, the toast- 
master introduced Mr. Shepherd, who spoke of 
the Federal government’s viewpoint respecting 
sound construction and quality materials in home 
building. He explained the material interest of 
those who provide the funds for home building 
and the need for safe and sound security for 
their investment. It is essential that homes built 
today, for which outside financing is required, 
be constructed of good materials and in con- 
formance with sound construction practices. 
Mr. Shepherd indicated that this movement of 
the Dallas lumber dealers and the Southern 
Pine Association is in the right direction for 
protecting the interests of home owners and in- 
vestors. 


Southern Piners of Three 
States Confer 


Raeicu, N. C., Nov. 16.—In accordance with 
the custom of calling a meeting in this district 
preceding the semi-annual meeting in New Or- 
leans, a meeting of southern pine manufacturers 
from Virginia, North and South Carolina was 
held at the Sir Walter Hotel, here, on Nov. 5. 
R. A. Huffstetler of the Lexington Lumber 
Co., Columbia, S. C., presided and gave a short 
address of welcome. 

Frank W. Cox, vice president and general 
manager of the Eureka Lumber Co., Washing- 
ton, N. C., introduced Col. J. W. Harrelson, 
Dean of North Carolina State College, Raleigh, 
former head of the State Department of Con- 
servation and Development. 

Col. Harrelson addressed the meeting on “The 
Educational Side of Social and Economic Order 
Pertaining to the Lumber and Timber Industry.’ 
He showed the relationship of our social order 
to natural resources, and brought out the im- 
portance of conserving those resources. 

W. H. O’Brien, field engineer of the Southern 
Pine Association, outlined trade promotion work 
of the association. He told of taking the in'- 
tiative in getting the dealers to co-operate with 
manufacturers in handling and promoting better 
lumber, and discussed the possibility of carrying 
on such a program in this district. 

The chairman then called on R. E. Hume, of 
the Suffolk office, who presented a compilation 
of figures on costs, unsold stocks on hand, and 
volume of sales, for the past year, pointing out 
from these figures that, with respect to present 
market prices, present volume of business, and 
condition of stocks on hand, the industry was 
in a much better position today than in the past 
several years. 




















Nove 


/ 


Bi-St 


RAI 
Virgi 
ing a 
a rep 
ent. 
chair. 

Pre 
held | 
was % 
plans 
tions 

It 1 
be he 
B.. & 


We: 


Pin 
Hard 
the m 
the r 
could 
Hard 
week, 
attenc 
dent | 
and, 
prom 

As 
inson 
ing O 

Sta 
5,500, 
order 
5/4 a 
sap g 
there 
same 
the t 
Same 
were 
Orde} 
ing 
stock 
feet; 
22 m 
total 

Th 
gum, 
the t 
sellin 
portir 
repor 
comn 
and § 
strens 
sales 
oak : 


cars, 





1, 1936 


» in the 
herence 
its en- 


oth the 
he gen- 
Glazer, 
sing for 
as City, 
it com- 
. recog- 
doing a 
He was 
associa- 
peration 
r is out- 
for the 
ited un- 


L. F. 


ber 


protect 
truction. 
benefits 
rs, ma- 
his pro- 
ese.” 

1e toast- 
spoke of 
specting 
in home 
erest of 
building 
rity for 
nes built 
-equired, 
in con- 
ractices. 
‘ment of 
Southern 
tion for 
- and in- 


hree 


nce with 
; district 
New Or- 
facturers 
lina was 
Nov. 5. 
Lumber 
> a short 


general 
Nashing- 
arrelson, 
Raleigh, 
of Con- 


on “The 
lic Order 
ndustry.” 
ial order 
the im- 


Southern 
ion work 
+ the ini- 
rate with 
ng better 
carrying 


Hume, of 
mpilation 
vand, and 
nting out 
Oo present 
ness, and 
istry was 
1 the past 


—— 
i 





RN sal 


wipe. Bursts 


+ Rai 








November 21, 1936 


AMERICAN LUMBERMAN 


Among the Lumbermen’s Clubs 


Bi-State Hardwood Club Makes 


Plans for Annual 


RALEIGH, N. C., Nov. 16—The Carolina- 
Virginia Hardwood Club held its monthly meet- 
ing at the Sir Walter Hotel on Nov. 5, with 
a representative number of manufacturers pres- 
ent. President R. A. Huffstetler was in the 
chair. 

Preparations for the annual meeting to be 
held in January were discussed. A committee 
was appointed to confer with the president on 
plans for this meeting, and make recommenda- 
tions to the club at next monthly session. 

It was decided that the next meeting would 
be held at the Cape Fear Hotel, Wilmington, 
N. C., on Friday, Dec. 4. 





West Side Hardwood Club Reports 
Stronger Market 


Pine BLurr, ArK., Nov. 16—The West Side 
Hardwood Club met Nov. 12 at the Hotel Pines, 
the meeting having been called a week ahead of 
the regular time, in order that all who wished 
could attend the conference of the Southern 
Hardwood Producers (Inc.) at Memphis next 
week, There will be practically a 100 percent 
attendance by the West Side members. Presi- 
dent Carl L. White called the meeting to order 
and, having been a very ardent Republican, 
promptly put a ban on any political discussion. 

As is the usual custom, Secretary O. S. Rob- 
inson gave out the statistics on gum and floor- 
ing oak reported by twenty-two mills: 

Stocks of flooring oak, 4/4, amounted to 
5,500,000 feet green and 3,528,000 dry, with 
orders on the books for 3,123,000 feet. Of 4/4, 
5/4 and 6/4 plain sap gum, and 8/4 quartered 
sap gum, dry stock, No. 2 common and better, 
there was a total of only 1,497,000 feet. Of the 
same thicknesses and grade of green sap gum, 
the total was 3,131,000 feet. Stocks of the 
same thicknesses of dry and green black gum 
were considerably less than 500,000 feet. 
Orders for hardwoods items other than floor- 
ing totaled 4,358,000 feet. Green and dry 
stocks of all hardwoods totaled 45,341,000 
feet; in other words, average stock of the 
22 mills is about 2,100,000 feet. Log stocks 
totaled 5,800,000 feet. 

The sensational rise in prices on all items of 
gum, particularly No. 1 common sap, 4/4, was 
the topic of conversation. This item has been 
selling freely at $25, mill, with some mills re- 
porting sales as high as $27. FAS 4/4 was 
reported selling at $30 to $33, mill. No. 1 
common and better 8/4 quartered sold at $30 
and $40. Flooring oak has also shown much 
strength in the past two weeks, some recent 
sales being at $18, $23 and $28, mill, for white 
oak; and $15, $21 and $27 for red oak f. o. b. 


cars, mill, taking a 5 cent rate to destination. 


Cottonwood was reported to be in lively de- 
mand and bringing considerably higher prices. 

There was little expectation of any over- 
production in this territory. Recent heavy rains 
have played havoc with logging operations, and 
the worst weather is to come. A general scarc- 
ity of log cutters and trucks was reported, as 
well as of skilled labor. 

The next meeting will be held Thursday, Dec. 
17. Jim Townsend has promised to give the 
club a wild duck dinner then, with a duck for 
each member. Another feature of this com- 
ing meeting will be an instructive talk on the 
Social Security Act by Congressman Jno. I. 
McClellan of Arkansas. 


Club to Be Host to Trade Members 


Battimore, Mp., Nov. 16.—Arrangements 
are being made by a committee of the Balti- 
more and Washington Lumber Sales Club for 
a session to be held at the Longfellow Hotel 
here on Dec. 7, to which all wholesalers, re- 
tailers and others identified with the industry 
will be invited. There will be a dinner, and 
various matters of interest to the trade will be 
discussed, with a speaker of importance as a 
special feature. 





Rising Prices and Demand Cheer 
Lumber Club Members 


Cincinnati, Onto, Nov. 17.—Enthusiasm as 
to the outlook for lumber business for the fall 
and winter was marked at meeting of the 
Cincinnati Lumbermen’s Club, Nov. 9 at the 
Hotel Metropole. Attendance was up to best 
in many months, and at the symposium on 
trade conditions introduced by President Wil- 
bur J. Wright, general manager M. B. Far- 
rin Lumber Co., many of the club leaders spoke 
optimistically as to prospects. 

Edwin H. Ward, former club president, and 
sales manager for the Dwight Hinckley Lum- 
ber Co., wholesaler, advised his fellow lumber- 
men to buy all the lumber they could for the 
next year. He said he did not believe any 
buyer could lose money at the present sched- 
ule of prices. President Wright said that he 
had recently been in the Southwestern mills 
in Arkansas and the Mississippi Delta; mills 
were working full time, and executives felt 
confident that orders at high prices would keep 
them busy through the winter. J. C. West, 
of the West Hardwood Statistical Service, said 
that his recent visit to the mills of West Vir- 
ginia, Virginia and Kentucky had convinced 
him that Appalachian hardwood business con- 
ditions were at top notch. 

Committees named to confer with the Uni- 
versity of Cincinnati professors on permission 
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to place hardwood handbooks in hands of stu- 
dents, asked for further time, saying they had 
been too busy selling and shipping hardwoods 
to find time to meet the educators. The mat- 
ter will be pressed before the December meet- 
ing, it was stated. 


Kansas City Hoo-Hoo Elect 


Kansas, City, Mo., Nov. 16—A. L. Hancock 
has been elected president of the Kansas City 
Hoo-Hoo Club, an organization of lumber deal- 
ers of Greater Kansas City, succeeding Charles 
W. Hestwood. T. J. Becker was chosen vice 
president, and Charles W. Goodrum was named 
secretary-treasurer. 


ALAMS Observe Tenth Anniversary 
and Honor Past Presidents 


Newark, N. J., Nov. 16—At the Newark 
Athletic Club on Nov. 9 the Associated Lum- 
ber and Allied Material Salesmen of New Jer- 
sey, held its regular business meeting, and in 
addition celebrated the tenth anniversary of the 
founding of the organization by making it “Past 
Presidents’ Night.” 

Thomas M. Young was made the first presi- 
dent when the organization was started in 1926 
and it was regretted that, due to ill health, he 
was unable to be present. A night letter was 
sent to him expressing best wishes from the 
association. Jack. Whittier, the fifth president, 
is on the West Coast, and therefore was unable 
to be present. The presidents, in order of their 
service, are as follows: Thomas M. Young, 
W. P. Reese, M. L. Dake, E. J. Duffy, J. G. 
Whittier, W. S. Smith (deceased), H. E. Ed- 
wards, N. J. Molinari. 

A standing tribute was paid to the late Wal- 
ter S. Smith, after which “Penny” Reese, the 
second president and one of the charter mem- 
bers, acting as master of ceremonies called on 
each of the past presidents for a short talk. 

Each of the past presidents was presented with 
a beautiful gold pen-knife, engraved with his 
initials. 

John A. Wiesing, president of the Northeast- 
ern Salesmen’s Conference, gave a brief outline 
of the aims and purposes of the Conference, 
— which the regular business meeting was 
held. 





French Market Discussed 


Tacoma, WasH., Nov. 14.—Problems of for- 
eign trade were discussed in detail by H. Colt 
MacLean, commercial attache at Paris, before 
the Tacoma Lumbermen’s Club at the Hotel 
Winthrop here yesterday. He particularly 
discussed the French market for Pacific North- 
west lumber, pointing out that lumber is still 
on a quota basis and subject to a high tariff. 
He said that considerable building activity is ap- 
parent in France, and that little lumber is being 
shipped into that country from this section. 
Most of the lumber being imported by France 
is coming from northern Europe, he said. 
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Missourians Discuss Trade Prob- 
lems at Two Annual Meetings 


Sr. Josepu, Mo., Nov. 16.—Those attending 
the 19th annual convention of the Northwest 
Missouri Lumbermen’s Association at the Hotel 
Robidoux here last Friday heard about further 
developments in Federal Housing, and the chal- 
lenge of the lumberman against the encroach- 
ment of the itinerant trucker on the welfare of 
small communities where retail yards are lo- 
cated. President Fred Wolff in his address dis- 
creetly denounced the dealer who undersold, who 
extended his territory, and pursued other tactics 
which are considered unethical. 


Address of the President 


The president’s address was satirical in nature. 
He said it was gratifying to report that, “Every- 
thing pertaining to the lumber industry within 
the territory is in fine shape; ethics among the 
dealers superb, and everybody in a friendly and 
brotherly-love mood; in fact, so much so that 
the chairman of the various county groups found 
the situation in their respective counties so 
agreeable that it was deemed neither necessary 
nor advisable to muddle up the existing good 
will by holding any meetings.” 

Changing the tone of his speech, Mr. Wolff 
in an expressive mood told members that, “It 
behooves the wholesaler and manufacturer to 
enlist in our fight to eliminate the unscrupulous 
and unfair competitor; which in turn, will in- 
sure our dealers a fair profit on the goods they 
sell and make them much better credit risks 
to the manufacturer than is possible if he con- 
tinues to sell to the price-wrecker, thereby forc- 
ing his dealer friend to meet this price, which 
at times, means a direct loss to the dealer.” 

Fully 90 percent of the building materials are 
sold through the channel of the ethical dealers ; 
and the manufacturer for his own salvation 
should neither aid nor allow the 10 percent 
that is sold through unfair dealers to wreck 
the credit standing of his customers selling the 
90 percent of his product, Mr. Wolf declared. 


Talks on FHA Titles | and Il 


An interesting talk on Titles I and II was 
given by J. F. Trimble, district FHA direc- 
tor, who cited statistics on insured loans, and 
the comparatively small loss total. Frank J. 
Frohoft followed, urging the use of Title I 
loan facilities as a means for furnishing em- 
ployment during the winter months. 

At the suggestion of Arthur Castle, St. Joseph, 
the association passed a resolution urging mem- 
bers to request their Congressmen to aid in ex- 
tending Title I for another year from April 
1, 1937. 


Trucking Situation Is Discussed 


Trucking evils and problems were discussed 
in. detail by A. H. Meinershagen, and Fred 
Chambers, respectively secretary and field mana- 
ger of the Missouri Millers & Grain Dealers As- 
sociation. 

The itinerant trucker who expects to buy or 
sell should be required to register such inten- 
tion in every State in which he expects to do 
business, it was pointed out. The purpose of the 
registration is that he can be located for pur- 
pose of taxation and in event of fraudulent or 
other illegal operations. He should be required 
to carry adequate insurance to cover bodily in- 
jury and property damage to others, and should 
be required to secure a license to do business 
as a merchant, for which he should pay a fee 
in each State in which he operates. 

Members were told of a proposal to curb 
trucking abuses by introduction of a bill in the 
Missouri legislature. The consensus expressed 
was that regulatory means are necessary. 

E. E. Woods, secretary of the Southwestern 
Lumbermen’s Association, spoke briefly of the 
wonderful co-operation between retail dealers 


and the FHA, and what that government agency 
has meant to the dealer. 

C. J. Cowley, president of the Southwestern 
association told of the activity of that associa- 
tion during the past year. 

—_—_—_—_—_—_—_—_—_ 


SEDALIA, Mo., Nov. 16.—Merchandising meth- 
ods and sales promotion were featured at the 
annual meeting of the Central Missouri Asso- 
ciation of Retail Lumber Dealers, held here in 
the Bothwell Hotel on Nov. 5. 

Paul Russell, of Lexington, was chosen presi- 
dent, succeeding R. M. Johns. Other officers 
elected or re-elected were E. V. Kallenbach, 
of Eugene, vice-president; Henry Guhleman, 





SAID MULLIKEN: 


“Advertising is what a merchant 
does to get people into his place 
of business, and merchandising is 
what he does with them after they 
are in.” 





Jefferson City, secretary ; and Tom Sturges, Se- 
dalia, treasurer. Directors: Charles Smith, Nel- 
son; J. W. Pope, Osage Beach; A. R. Warren, 
Marshall; and F. L. Douglas, Windsor. 

President Johns called the meeting to order 
and introduced Julian Bagby (president of the 
Chamber of Commerce. Response was made by 
Cliff Scruggs, of Jefferson City. 

Speaking on merchandising, Paul M. Mulli- 
ken, merchandise manager of the Simmons 
Hardware Co., of St. Louis, declared that in 
order for dealers to make a profit they must 
first have sufficient sales volume; must sell mer- 
chandise at a safe margin, and must have abso- 
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lute control of expenses. To obtain the suffi- 
cient volume, he asserted, the merchant must 
have the right kind of merchandise at the right 
price, and must use the proper promotional 
methods to get that merchandise into the hands 
of the consumer. The speaker was well sup- 
plied with statistics, and illustrated his points by 
telling about stores established as testing labora- 
tories. 

“There are two kinds of sales promotion,” 
Mr. Mulliken told the assembly; “one is direct 
mail and newspaper advertising, and merchan- 
dising. Advertising is what a merchant does 
to get people to come in, and merchandising is 
what he does after people come into the store.” 


Lift Lid on Trucking Evils 


Lumbermen were given an authoritative pic- 
ture of the aggravating trucking problem as 
practiced by the itinerant carriers by A. H. 
Meinershagen, Higginsville, Mo., and Fred 
Chambers, representing the Missouri Millers & 
Grain Dealers Association. Mr. Meinershagen 
told how the truckers were hurting the small 
country elevators and the small communities. 
The necessity of bringing the itinerant trucker 
under regulations which will compel him to help 
maintain the highways, bear his share of the 
taxes, and assume some liability is more vital 
today than ever before. Instances were cited 
where railroads have been forced to abandon 
certain lines, thus depriving the communities 
through which they passed of a large amount 
of tax revenue. 

Mr. Chambers went into greater detail on the 
trucking situation and referred to a bill being 
drafted to be proposed to the forthcoming State 
legislature. J. E. Johnston, traffic manager of 
the Southwestern Lumbermen’s Association, also 
commented on the proposed legislation. 

Walter D. Parlour, representative of the 
Southern Pine Association, was the concluding 
speaker, giving an interesting presentation of 
the work the SPA is doing toward improving 
the products of the miils, providing dealers with 
better merchandise, and aiding them in selling 
their products. 

Interesting talks also were given by F. T. 
Terrell, of the Red Cedar Shingle Bureau; Mize 
Peters, representative of the Kansas City FHA 
office; and C. J. Cowley, president Southwest- 
ern Lumbermen’s Association. 


Ontario Retailers Hold Annual 


Toronto, Ont., Nov. 16.—The annual meet- 
ing of the Eastern Ontario Retail Lumber Deal- 
ers Association was held in the Chateau Lau- 
rier, Ottawa, on Nov. 12. There was a large 
attendance from all parts of the district. H. W. 
A. Beatty, Pembroke, occupied the chair, with 
C. J. Mahoney, Ottawa, as secretary. 

The following recommendations of the nomi- 
nating committee, consisting of C. J. Mahoney, 
Ottawa; W. G. Thom, Smiths Falls, and R. M. 
Richardson, Gananoque, were unanimously ap- 
proved: 


President—W. D. Carkner, Kenmore. 

Vice president—C. J. Mahoney, Ottawa. 

Secretary-treasurer—Philip T. Davis, 
tawa. 

Executive—Willard Bleary, Ottawa; F. W. 
McConnell, Lansdowne; W. C. Nichols, Carle- 
ton Place; Ian MacLachlan, Kingston; R. A. 
Hodgins, Cornwall. 


Ot- 


Horace Boultbee, secretary-manager of the 
Ontario Retail Lumber Dealers Association, de- 
livered an address, in which he reviewed its 
chief activities during the present year. 

W. Harvey Greene, secretary-manager of the 
Lumber and Timber Association of Ontario, 
gave an interesting talk upon the work of the 
new association, and extended an invitation to 
all retail lumber dealers to support it. 

The dealers were joined by a number of 
wholesalers and manufacturers at luncheon, fea- 
tured by an address by J. Clark Reilly, Ottawa, 
manager of the Canadian Construction Associa- 
tion, on “Selling Construction Service.” 

At the afternoon session an interesting discus- 


sion took place regarding the use of bushwood 
by the city of Ottawa and other municipalities, 
for relief fuel, instead of slabwood manufactured 
by the sawmills. This had resulted in a large 
number of small trees being cut down which 
should have been allowed to continue their 
growth, while great quantities of slabwood pro- 
duced by saw mills could not be sold. A sugges- 
tion was strongly supported that if the sawmills 
would manufacture one-inch, instead of one 
and a half inch, lath most of the marketing 
problem for slabwood would be solved. More- 
over, a better lath would be produced and 
plasterers would get a much better bond for 
their plaster. The O. R. L. D. A. was asked to 
deal with the slabwood problem, and a motion 
was carried, asking the Canadian Lumbermen’s 
Association, the White Pine Bureau and the 
Lumber and Timber Association of Ontario, to 
consider the advisability of manufacturing one- 
inch lath. 

The association also passed a motion asking 
the directors of the O. R. L. D. A. to appoint 
a committee to confer with the manufacturers 
and distributors of insulation materials, with a 
view to directing the sale of these products 
through the retail lumber trade, rather than 
through hardware stores and similar outlets. 





Doors are generally considered an interrup- 
tion to a room’s decorations, but this need not 
be so. Particularly in bedrooms, bathrooms and 
kitchens may the doors be painted to harmon- 
ize with the rest of the color scheme. 
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Associations’ Plans and Activities 


Nov. 30-Dec. 4—American Society of Agricultural 
Engineers, Stevens Hotel, Chicago. Annual. 
Dec. 2—Northwestern Hardwood Lumbermen’s As- 

sociation, Radisson Hotel, Minneapolis. Annual. 
Dec. §6——Massachusetts Retail Lumber Dealers’ As- 
sociation, Hotel Statler, Boston. Annual. 
Dec. 10-12—Western Forestry & Conservation As- 
soctpsten, Portland Hotel, Portland, Ore. An- 
nual. 


Dec, 14-17—Society of American Foresters, 
nomah Hotel, Portland, Ore. Annual. 
Jan. 12-14—Indiana Lumber & Builders Supply As- 

sociation, Claypool Hotel, Indianapolis. Annual. 
Jan. 13—New England Wholesale Lumber Associa- 
tion, University Club, Boston. Annual. 
Jan. 14-16—Mountain States Lumber Dealers Asso- 
ciation, Antlers Hotel, Colorado Springs. Annual. 
Jan. 19-21—Middle Atlantic Lumbermen’s Associa- 
tion, Bellevue-Stratford Hotel, Philadelphia. 
Annual. 
Jan. 19-21—Northwestern Lumbermen’s Associa- 
tion, Auditorium, Minneapolis, Minn. Annual. 
Jan. 20-22—Carolina Building Material Institute, 
Hotel Charlotte, Charlotte, N. C. Annual. 
20-22———Ohio Association of Retail Lumber 
Dealers, Deshler-Wallick Hotel, Columbus, Ohio. 
Annual. 


Mult- 


Jan. 


Jan. 20-22—Union Association of Lumber, Sash & 
or Salesmen, Deshler-Wallick Hotel, Colum- 
bus, Ohio. Annual. 


Jan, 22—Northeastern Lumber Manufacturers’ As- 
sociation, Parker House, Boston. Annual. 


Jan. 22—Indiana Hardwood Lumbermen’s Associa- 
tion, Severin Hotel, Indianapolis, Ind. Annual. 


Jan. 25-26—West Virginia Lumber & Builders’ 
Supply Dealers’ Association, Daniel Boone 
Hotel, Charleston, W. Va. Annual. 


Jan. 26-28—Northeastern Retail Lumbermen's As- 
ee, Hotel Pennsylvania, New York. An- 
nual. 


Jan. 27-29—Southwestern Lumbermen’s Association, 
Municipal Auditorium, Kansas City, Mo. An- 
nual. 

Jan. 29—West Lum bermen’s 


Coast Association, 


Winthrop Hotel, Tacoma, Wash. Annual. 
Feb. 2-3—Canadian Lumbermen’s’_ Association, 
Mount Royal Hotel, Montreal, Que. Annual. 


Feb. 2-4—Iowa Association of Lumber & Building 
Material Dealers, Coliseum, Des Moines, Iowa. 


Annual, 

Feb. 2-5—Michigan Retail Lumber Dealers’ As- 
sociation, Civic Auditorium, Grand Rapids. 
Mich. Annual. 


Feb. 3-4—Michigan Association of the Traveling 
Lumber and Sash and Door Salesmen, Pantlind 
Hotel, Grand Rapids. Annual. 

Feb. 8—Northern Pine Manufacturers’ Association, 
Minneapolis. Annual. 

Feb. 9-10—North Dakota Retail Lumbermen’s As.- 
sociation, Fargo, N. D. 

Feb. 9-11—Illinois Lumber & Material Dealers As. 
sociation, Stevens Hotel, Chicago. Annual. 
Feb. 10-12—Retail Lumber Dealers’ Association of 
Western Pennsylvania, Fort Pitt Hotel, Pitts- 

burgh, Pa. Annual. 

Feb. 11-13—Ontario Retail Lumber Dealers Asso- 
ciation, Royal York Hotel, Toronto. Annual, 

Feb. 16-18—Wisconsin Retail Lumbermen’s Associa- 
tion, Auditorium, Milwaukee. Annual. 

Feb. 18-20—Western Retail Lumbermen’s Associa- 
tion, Olympic Hotel, Seattle, Wash. Annual. 


Feb. 18-20—Virginia Lumber & Building Supply 
Dealers Association, John Marshall Hotel, 
Richmond, Va. Annual. 


Feb. 23-26—Kentucky Retail Lumber Dealers As- 
sociation, Brown Hotel, Louisville, Ky. Annual, 

Feb. 24-26—Nebraska Lumber Merchants’ Associa- 
tion, Fontenelle Hotel, Omaha, Neb. Annual. 

March 10-11—South Dakota Retail Lumbermen’s 
Association, Sioux Falls, 8. D. 





Northeastern Manufacturers Name 
Date for Annual Meeting 


New York, Nov. 16.—Annual meeting of the 
Northeastern Lumber Manufacturers’ Associa- 
tion (Inc.) for the election of officers and direc- 
tors and transaction of other association busi- 
ness will be held at the Parker House, Boston, 
on Friday, Jan. 22. Directors’ meeting will 
be held at the same place the day preceding. 

This association is actively affiliated with the 
National Lumber Manufacturers’ Association. 
The association program involves principally 
legislation, freight rate matters, development of 
grading rules and structural grades for north- 
eastern softwoods, publicity work in behalf of 
northeastern woods, and statistics. The associa- 
tion maintains a small permanent exhibit of 
finished northeastern’ woods in the Architects’ 
Exhibit Corporation, Boston, and will again ex- 
hibit at the January convention of the North- 
eastern Retail Lumbermen’s Association. 





Society of American Foresters An- 
nounces Plans for Annual Meeting 


PortLAND, Ore., Nov. 21.—For the first time 
in its history the Society of American 
Foresters will hold its annual meeting in the 
Pacific Northwest at Portland, on Dec. 14-17, 
according to announcement by Clyde S. Martin, 
of Portland, chairman of the Columbia River 
section. This will follow closely the annual con- 
ference (on Dec. 10-12) of the Western For- 
estry and Conservation Association, also meet- 
ing in Portland. 

Portland will be truly a mecca for leading 
foresters from all parts of the United States 
and Canada. These meetings will include repre- 
sentatives of public and private forestry, forest 

roducts industries and forest education. Headed 
™ Prof. H. H. Chapman, of Yale University, 
national president of the Society of American 
Foresters, other well known foresters expected 
include F. A. Silcox, chief forester of the United 
States Forest Service; Dean H. S. Graves and 
Col. W. B. Greeley, both ex-chief foresters; 
John W. Woods, director of conservation, Na- 
tional Lumber Manufacturers Association, and 
many others prominently identified with the for- 
estry movement. 

The principal topics on the program are all 
national in importance, timely and controversial, 
and will include papers and discussions on for- 
est ownership and acquisition, sustained yield, 
future demands on Pacific Slope forests, and 
non-commodity forest land use and manage- 
ment. A half day will be devoted to Society 
affairs and committee reports. 

The annual banquet, on the evening of Dec. 
15 will be followed by a surprise entertainment, 


but no speeches. President G. W. Peavy, of 
Oregon State College, will act as toastmaster. 

Several short trips to points of interest in 
and around Portland, as well as all-day field 
excursions for visiting foresters, are being ar- 
ranged in cooperation with the Puget Sound 
section. A program of entertainment for the 
ladies also is being planned. 

The Multnomah Hotel will be the foresters’ 
headquarters and all sessions of the Society will 
be held there. 





Important Problems to Be Dealt 
With at Western Forestry 
Conference 


PorTLAND, Ore., Nov. 16.—An official bulletin 
to lumbermen, foresters and land officials calls 
attention to the program of the Forest Practice 
Conference and annual meeting of the Western 
Forestry & Conservation Association, to be 
held in the Portland Hotel, Dec. 10-12, when 
representatives of the forest industry and public 
officials will discuss problems besetting own- 
ership, use, and protection of Pacific Coast for- 
est resources. 


The 1935 conference had a background of 
threat to the long-notable co-operative spirit 
among lumberman, States and Government. 
It was implied that private forest enterprise 
failed in its social responsibility and unless 
this is corrected there must be public con- 
trol. Forest industry felt that the Govern- 
ment was not doing what it should to make 
the demanded corrections possible. States felt 
that their interests and authority were dis- 
regarded. Discussion of all this was candid 
and spirited, but without rancor and with 
constructive purpose. 

This year, discussion must deal with much 
the same situation as it has been improved or 
otherwise; with new opinions perhaps arisen; 
with what may be developed to indicate poli- 
cies of the Administration now that its con- 
tinuation is assured. 

Aims of the public planning agencies will 
be presented and discussed, as well as aims 
of the new Forest Service organization for 
dealing with State and private forest objec- 
tives. 

The fir, pine and redwood industries will 
present their objectives, progress and ob- 
stacles in improved forest practice. 

Important topics are legislative and finan- 
cial requirements of Federal, State and priv- 
ate co-operation in forest management; pos- 
sibilities of integrating public and private 
land in use units, and relation of Federal 
protection activities, including the CCC, to 
the permanence and efficiency of private and 
State effort. All involve concrete legislative 
or administrative proposals. 

Lessons of the 1936 fire season will be re- 
viewed for the purpose of strengthening sys- 
tems and methods. An exhibit of equipment 
is expected to be the fullest displayed in 
many years. 


Important National Manufacturers’ 
Meetings Are Scheduled for 
Early December 


WasnHincton, D. C., Nov. 17.—The fall 
meetings of the Executive and Trade Promo- 
tion committees of the National Lumber Manu- 
facturers Association will be held Dec. 7, 8 
and 9, at the Hotel Loraine, Madison, Wis- 
consin. Part of the meetings of both the Trade 
Promotion and Executive committees will be at 
the U. S. Forest Products Laboratory. 

The Trade Promotion committee, meeting 
jointly with the Advisory committee, Dec. 7, 
will make an annual round-up of National 
Trade Promotion activities and plans for 1937. 
Of special interest will be the presentation of 
a program of co-operation with FHA in launch- 
ing a nation-wide campaign to stimulate small 
home building, through the building. of 1,000 
demonstration small homes units throughout 
the United States. 

On Dec. 8 the Executive committee will 
meet to consider various policy matters, the 
annual budget, and additional funds for trade 
promotion work. The program lists such mat- 
ters as present and prospective legislation, 
among them being the Robinson-Patman Act, 
Social Security Act and Reciprocal Trade 
Agreements Act. The committee also will 
give consideration to further actions on ex- 
port, import or custom matters; to plans to 
secure funds for research and promotion ac- 
tivity through the American Forest Products 
Industries; and to the possibility of reconven- 
ing the National Forest Conservation Confer- 
ence. 

On Dec. 9 a joint meeting of the Executive 
committee, Trade Promotion committee and 
Advisory committee will be held with officials 
of the Forest Products Laboratory. This is 
the first time the National has held its meet- 
ings at the foremost forest products labora- 
tory of the world, and lumbermen in attend- 
ance are given an opportunity to familiarize 
themselves with the advances in forest prod- 
ucts research being made through the Forest 
Products Laboratory. The director of the Lab- 
oratory is co-operating with the chairman of 
the Trade Promotion committee in arrange- 
ments to give those who attend these meet- 
ings an opportunity to see the research work 
and discuss it with Laboratory heads. 

Preliminary to these meetings, a meeting, 
separately, will be held of the Advisory com- 
mittee, composed of regional association sec- 
retary-managers. A meeting also will be held 
of the board of directors of the Timber En- 
gineering Co. 
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Big Attendance Is Expected at 
Western Retailers’ Annual 


SpoKANE, WaAsH., Nov. 14.—Announcement 
is made by W. C. Bell, secretary manager of 
the Western Retail Lumbermen’s Association, 
that the annual meeting of the organization 
will be held in the Olympic Hotel, Seattle, Feb. 
18-20. 

The chairman of the general convention com- 
mittee is F. S. Dickinson, of Colby & Dickin- 
son (Inc.), Seattle; vice president is George 
S. Rich, Rich Lumber Co., Seattle. These 
chairmen, together with other committee heads, 
have been selected by the Seattle Lumbermen’s 
Club, which is acting as host for this conven- 
tion. The president of the club is Alvin 
Schwager, and secretary is L. R. (Dick) Allan. 

Mr. Bell says that plans for entertaining, 
exhibits etc., already are well under way, and 
every indication points to one of the largest 
conventions ever held by the Western associa- 
tion, bringing together more men _ interested 
in the lumber and building materials industry 
than have ever before congregated on the 


Pacific Coast. 
eo 


The "4L's" Begin Semiannual 


PorTLAND, OreE., Nov. 16.—The 36th semi- 
annual meeting of the Loyal Legion of Loggers 
and Lumbermen convened here today with 18 
directors in attendance, nine from employer 
groups and nine representing employees. They 
represent nearly 12,000 workers in the Douglas 
fir and Western pine sections of Oregon, Wash- 
ington, Idaho and northern California. While 
the meetings were behind closed doors, it was 
reported that a resolution was adopted seeking 
Federal legislation “outlawing strikes and lock- 
outs prior to or during government investiga- 
tion of industrial disputes.” W. C. Ruegnitz, 
Portland, is president. The meetings were to 
continue two days. 

Se 


Plywood Association Incorporates 


Tacoma, WasH., Nov. 14.—To facilitate the 
work of the Douglas Fir Plywood Association 
of this city, the organization has filed articles 
of incorporation, it was announced this week. 
The association is organized to conduct trade 
promotion activities. The incorporators include 
Frost Snyder, Philip Garland and N. O. Cruver, 
prominent Tacoma lumbermen. The capitaliza- 
tion is purely nominal, according to its incor- 
porators. 





Lumber Dealers Have Direct Interest 
in Farm Engineers’ Program 


The winter meeting of the American So- 
ciety of Agricultural Engineers, to be held 
from Monday, Nov. 30, to Friday, Dec. 4, 
in the Stevens Hotel, Chicago, will have 
considerable interest for lumber and build- 
ing material dealers of the Middle West 
and other agricultural regions, inasmuch as 
subjects to be discussed include: 

Farm storage of grain, farm building plan 
service, farm building insulation, poultry 
housing, air-conditioning of farm buildings, 
steel in farm building construction, farm in- 
surance rates as affected by types of con- 
Struction etc. 

Special interest also centers in discussions 
scheduled of interior arrangement and de- 
sign of farm homes, and the “one-story, fire- 
Proof, cyclone-proof” barn. 

The declared purpose of the meeting is, 
“To advance the technic of engineering in 
its application to agriculture as a means of: 


(1) Lowering farm production costs and 
improving quality of farm products. (2) 
Increasing the usefulness of farm products 
and the market for them. (3) Conserving 
soil and water resources. (4) Improving 
farm homes and working and living condi- 
tions on the farm. 

The American Society of Agricultural En- 
gineers is the representative technical and 
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professional organization of men engaged in 
Federal and State agencies and in private 
industry, including research, college teach- 
ing, design, development and management. 
It is expected that between 300 and 400 
agricultural engineers and others interested 
in those fields will attend the meeting. 





Roofer Producers Report Demand in 
Excess of Mills’ Output 


Cotumsus, Ga., Nov. 16.—The demand for 
lumber is tar in excess of the output of mulls 
in this section, according to reports made at 
a well attended reguiar meeting of the Kooter 
Manutacturers Association held here last week ; 
and ot course at better prices than have pre- 
vailed in many months. 

J. Hallman Bell, Kichland, Ga., former presi- 
dent, and others attending, recall this as the 
first time this condition has prevailed since 
before the depression. It means that mill man- 
agers are being kept busy with preparations to 
meet the situation, which developed quite sud- 
denly. 

The greatly increased demand is attributed 
to partial tie-up by shipping strikes on the West 
Coast and to the greater confidence in the 
outlook for building and business generally now 
prevailing. As a consequence of the increased 
demand the building up of organizations with 
added workers has been made necessary. 





Elected to National-American 
Directorate 


New York, Nov. 16.—At a recent meeting of 
the board of directors of the National-Ameri- 
can Wholesale Lumber Association, held at 
headquarters here, Farnham W. Smith, vice 
president of the Blanchard Lumber Co., of Bos- 
ton, was chosen to fill vacancy caused by the 
death last September of Clifton F. Leatherbee. 
Mr. Smith is president of the New England 
Wholesale Lumber Association. Since the death 
of his cousin, Wells Blanchard, in 1933, he has 
been in executive charge of the main office of 
the Blanchard company in Boston. 





Dealers Are Optimistic Because of 
Greatly Increased Sales 


Tusa, OKLA., Nov. 16.—At a district meet- 
ing held here Oct. 30, jointly by the South- 
western Lumbermen’s Association and the Tulsa 
dealers, there were 107 present, representing 
nearly all individual and lineyard operators in 
the Tulsa district. H. E. Hanna, president of 
the Tulsa association, presided. The principal 
speakers were W. D. Parlour, special repre- 
sentative Southern Pine Association, New Or- 
leans, and E. E. Woods, secretary Southwestern 
Lumbermen’s Association, Kansas City. Every- 
one reported great improvement in sales over 
1935, and the dealers in this district are facing 
the future with much hope and optimism. From 
the standpoint of business and dealer co-opera- 
tion the Tulsa area is one of the bright spots of 
the Southwest. 


Barrel Men Worried Over Dwindling 
Supply of White Oak 


LouisviLLE, Ky., Nov. 16—Members of the 
Associated Cooperage Industries of America, in 
semiannual convention here Noy. 10 and 11, ex- 
pressed grave concern over the dwindling sup- 
ply of white oak used in the manufacture of 
beer and whisky barrels. Speakers called at- 
tention to the increasing scarcity of the wood, 
which is supplied largely by Kentucky, Arkan- 
sas, Missouri and Tennessee. M. Edward 
Verdi, North Bergen, N. J., association vice 
president, and C. A. New, Memphis, secretary 
of the Southern Hardwood Traffic Association, 
discussed the feasibility of a survey of avail- 
able sources of white oak. The question came 
up for further discussion in the board of direc- 
tors, following the regular convention sessions. 

Opinion that strong trade associations will be 
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needed now more than in the past was expressed 
by Burleigh E. Jacobs, Milwaukee, association 
president. Nicholas F. Dosker, Louisville busi- 
ness counselor,- urged cooperage men to care- 
fully plan for profits, “not only for immediate 
salaries and dividends, but to assure these pay- 
ments for years to come.” 

The two-day convention closed with a ban- 
quet at the Brown hotel. A few committee 
meetings scheduled for Nov. 12 were held on 
the afternoon of Nov. 11. 


Buffalonians Enjoy “Shop Talk" 


BuFFaLo, N. Y., Nov. 17.—At the weekly 
luncheon of the Buffalo Lumber Exchange on 
Nov. 13, a discussion of the lumber situation 
was held, with individual members present 
being called on by President Shirley G. Taylor 
to give information on the subject. This was 
the second successive week of roundtable dis- 
cussion of lumber matters, and the innovation is 
commented on favorably by the various members 
who have attended. 





Find Treasure Trove of Walnut 
Stumps in Arid Region 


MARATHON, TEX., Nov. 16.—QOne of the last 
places in the world where a fortune in black wal- 
nut trees or stumps would be supposed to exist, 
is the arid Big Bend region of Texas. It was 
quite by accident that D. M. Menefee and Joe 
Hindman, of Edna, Tex., discovered that in the 
remote Chisos Mountains and along the dry 
arroyas that lead into the Rio Grande are great 
numbers of these valuable stumps, as well as 
standing black walnut trees. The stumps are un- 
usually large, their average weight being about 
four hundred pounds, and they are five to six 
feet in diameter. 

The location of this long hidden wealth is 70 
to 100 miles from the nearest railroad shipping 
point at Marathon, but the transportation of the 
stumps by truck to this place is comparatively 
easy and inexpensive. The stumps are to be had 
almost for the asking, and Mexicans are em- 
ployed to get them out and load them for ship- 
ment. Menefee and Hindman are now shipping 
them at the rate of about 40,000 pounds a 
month, and the industry will be kept up for an 
indefinite length of time, it was stated. 

So far most of the shipments have been des- 
tined for Kansas City, Mo., but some shipments 
have also been made to Grand Rapids, Chicago, 
Cincinnati, New York, and other northern and 
eastern cities. The stumps are in great demand 
for the manufacture of furniture and veneers. 





Blister Rust Control Season 
Nearing Close 


MissouLa, Mont., Nov. 14.— Five hundred 
and sixty-three men were engaged in white pine 
blister rust control work in the Inland Empire 
at the close of October, it is reported by the 
Office of Blister Rust Control, of the Bureau 
of Entomology and Plant Quarantine, at 
Spokane. The number of workers at the close 
of October was less than one-tenth as large as 
the number employed at the height of the 
blister rust control season. Blister rust control 
work normally is virtually at a standstill at 
this time of year, when foliage is gone from 
underbrush in the forests, and the wild cur- 
rant and gooseberry bushes can not be identified. 
Two types of projects, however, can be con- 
tinued advantageously. Some brushy bottom 
lands are so heavily grown up with currant and 
gooseberry bushes that their removal is neces- 
sary. In such places, a tractor with a heavy 
comb blade is used to remove the brush from 
the land. Other small areas support such a 
mass of these bushes under a network of fire- 
killed down timber that broadcast burning to 
kill the bushes must be resorted to. Winter 
work will include preparations for burning. 
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Demountable Wood Derrick 
Model Exhibited 


SAN Francisco, CAuir., Nov. 14.—One of the 
most interesting exhibit pieces currently being 
shown at northern California building industry 
meetings is a seven and one-half-foot model of 
a new demountable type 122-foot wooden oil 
derrick. 

The newly organized Western Timber Struc- 
tures (Inc.), this city, exhibitor of the model, 
will market prefabricated framed timber struc- 
tures which, in accordance with the most mod- 
ern engineering developments, will be designed 
to take advantage of the economy and efficiency 
now possible with Teco timber connectors. In- 
itial developments will emphasize the prefabri- 
cated demountable type timber oil derrick. Such 
derricks will be 
available in any 
standard or spe- 
cial size and will 
comply with spec- 
ifications of the 
American Petro- 
leum Institute. 
They will be 
stocked ready for 
shipment at such 
central points in 
California as Los 
Angeles and San 
Francisco. 

A 122-foot oil 
derrick, such as 
represented by the 
model, containing 
about 13,000 feet 
of structural 
grade Douglas fir 
lumber will be 
shipped complete- 
ly knocked-down. 
Each piece will be 
of the proper 
grade of lumber, 
cut to the proper 
size, with  bolt- 
holes and Teco 
timber connectors 
in place, and be 
marked for its po- 
sition in the com- 
pleted structure. 
The derrick may 
be assembled by 
any oil rigging 
crew. It is erected 
in 16-foot lifts. 
Any time that it 
is desired to re- 
move the derrick 
to another loca- 
tion, it is com- 
pletely demount- 
able without any 
loss. 

In addition to its prefabricated, knock-down 
and demountable features, the Teco timber con- 
nector derrick is said to be more rigid than 
a steel derrick and stronger than a nailed der- 
rick. Size for size, its cost is estimated be- 
tween that of nailed derrick and the steel type. 

The policy of Western Timber Structures 
(Inc.) will be to market its oil derricks and 
other products through lumber retailers. 





To Market Mexican Woods 


BuFFA.o, N. Y., Nov. 16.—The Am-Mex Sales 
Corp., of which Franklin A. Hofheins is presi- 
dent, has taken an office at 522 Prudential Build- 
ing, Buffalo. Other officers of the company are 
Thomas B. Martin, vice president; Robert F 
Hofheins, secretary, and J. H. Bucher, treasurer. 
Franklin A. Hofheins is well known to the lum- 
ber industry, having formerly been president of 
the Weatherbest Stained Shingle Co., North 
Tonawanda, N. Y. The company will have su- 
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pervision of the sales of the Am-Mex Corp., a 
lately-organized company, capitalized at $1,000,- 
000, with E. V. Knight as president and general 
manager. The Am-Mex Corp. has acquired the 
plant of the Naco Hardwood Co., near Mobile, 
Ala. It has holdings of 75,000 acres of timber 
lands in Mexico, and will handle fine cabinet 
hardwoods. 





Colorado Workmen's Law Is 
Amended 


DENVER, CoLo., Nov. 16.—Lumbermen of 
Colorado as well as those engaged in other 
phases of the building industry are interested 
in an amendment passed at the recent general 
election, relating to workmen’s compensation. 
Under the old law an employee’s compensation 
payments were fixed on the basis of his actual 
earnings during the year. The amendment 
makes a change. If an employee paid by the 
day works less than five days a week, as in 
many industries, his compensation nevertheless 
will be based on five full days a week, If an 
employee paid by the hour works less than 
eight hours a day his compensation nevertheless 
will be based on eight full hours. A seasonal 
or occasional employee will be paid as if em- 
ployed full time at the high wages customary 
in seasonal and occasional employment. Other 
provisions of the law also affect employers gen- 
erally, but will be most injurious to those whose 
need for employees varies seasonally, or for 
other reasons. 


Will Cut Logs for Big Plant to 
Reopen in Spring 


Toronto, Ont., Nov. 16.—J. J. McFadden, 
well-known lumber manufacturer of Spragge, 
Ont., is reported to have purchased the assets, 
as advertised, of the Blind River Pine Co., 
Blind River, Ont., and will put the large plant 
into operation next spring. Included in the pur- 
chase are 95,000 logs, as well as cutting rights 
on seven townships. J. J. McFadden operated 
a mill at Blind River over ten years ago, and 
then sold the property and limits to the Car- 
penter-Hixon Co. (Ltd.), which dismantled the 
old mill and erected on the same site the larg- 
est producing plant in eastern Canada, with cut- 
ting capacity of 500,000 feet per day. Mr. Mc- 
Fadden will put in several camps this season to 
cut logs for the Blind River plant. The news 
that the plant will be operated next year means 
much to the people of Blind River, as it had 
been shut down for the past four years. 








Advertising Gets Results for 
British Columbia 


VaANcouverR, B. C., Nov. 14.—Educational, 
co-operative advertising is producing results 
for the lumber industry in British Columbia. 
This advertising is directed toward architects, 
building contractors, engineers, and potential 
home builders, It stresses the maximum of 
beauty which can be built into a home by the 
use of wood siding, shingles, and shakes. The 
campaign is released under the name of Asso- 
ciated Forest Products Industries of British 
Columbia. J. L. Manly is the advertising coun- 
sel in charge. Extensive space is used in daily 
newspapers in western Canada to develop the 
western market, as well as some space in for- 
eign countries. Extensive trade paper adver- 
tising is also handled by this agency for both 
the Associated Forest Products Industries and 
various other organizations of shingle and lum- 
ber manufacturers and producers. In addition, 
special booklets are prepared for the overseas 
trade, typical of which is that recently shipped 
to South Africa for distribution at the British 
Empire Exposition there. The advertising 
makes liberal use of photographs, and also fre- 
quently includes plans of homes, and latterly 
some tie-in with the Dominion Housing Act 
financing plan is also included in advertising 
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directed to the general public. The lasting 
qualities of red cedar are always featured 
through the medium of photographs or line 
drawings. Merchandising of British Columbia 
lumber products in the British market is 
handled by special representatives acting on 
behalf of various branches of the forest indus- 
tries acting in co-operation, a.d advertising sup- 
port is given these efforts by the Associated 
Forest Products Industries of British Colum- 
bia. The copy for advertisements of the organi- 
zation is prepared, and the campaign released, 
by the Vancouver office of J. J. Gibbons (Ltd.). 





Supports Campaign for Freight 
Car Roof Insulation 


MINNEAPOLIS, MINN., Nov. 16.—In a bulle- 
tin to members, officers and directors, in re- 
gard to damage to lumber in steel-roofed cars, 
Secretary W. A. Ellinger, of the Northern Pine 
Association, urges them to co-operate in this 
movement by insisting on wood-lined cars where 
the conditions warrant, and reporting fully to 
claim agents when damage results due to lack 
of proper equipment. 


Buys Hardwood Stand 


FLat Gap, Va., Nov. 14—The McCorkle 
Lumber Co., headquarters Stonega, Va., closed 
a deal a few days ago on a thousand-acre 
boundary of hardwood timber along the head- 
waters of the Pound, the Kentucky-Virginia 
border, and will construct a narrow gage rail- 
road to the property and develop it as early 
as possible. The company has mills at and 
in the vicinity of Stonega. The offices are in 
3ig Stone Gap, Va. It is now developing a 
tract near Big Laurel, on Guests’ River. 








South Has Big Resources in 
Stumpwood for Naval Stores 


New Orveans, LaA., Nov. 18.—Whether to 
leave high stumps or leave low stumps as a 
logging practice in southern pine regions, was 
a fruitful topic of discussion twenty years ago. 
When low stumps were left, more of the butt 
of the tree was put into the log, which gave a 
few feet more of high grade lumber than if 
the stumps were high. About 1912, someone 
conceived the idea that stumps of longleaf pine 
could be treated so that considerable turpen- 
tine might be recovered. For fifteen years, 
experiments were conducted, and during all that 
time the result was in the red. Perseverance 
conquered difficulties, and several large plants 
in various southern States are working up the 
stumps into turpentine and byproducts. The 
gathering of stumps gives employment to many 
persons, and revenue to owners of the stumps. 

Capt. I. F. Eldredge, director of the Forest 
Survey, being conducted by the Southern For- 
est Experiment Station, announced recently 
completion of the survey. Nearly 21 millions 
tons of merchantable stumpwood from long- 
leaf pine, used in the manufacture of wood 
turpentine, wood rosin, rosin oils, charcoal and 
other products, exist in areas of 30 million 
acres in southwest South Carolina, southeast 
Georgia and north Florida. The estimate was 
made in 1933 and 1934. Approximately half of 
the area surveyed lies in Georgia and a third 
in Florida. 

More than 12 million additional tons of 
stumpwood, in locations where large scale 
pulling or blasting operations do not appear 
to be practicable at present, and in form of in- 
sufficiently seasoned stumps from recently cut 
old-growth pine, should be added to the esti- 
mate, as a potential source of supply. 





EverYBopY KNows the delectable cashew nut, 
but few Americans are acquainted with the tree 
which bears it, a native of Porto Rico and 
Brazil, related to poison ivy, sumac and the 
mango. 
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Experiments with Airplanes for 
Fighting Forest Fires 


SAN Francisco, CA.LiF., Nov. 14.—Fighting 
forest fires from the air is now being at- 
tempted for the first time by the California 
region of the Forest Service. <A series of 
experiments in the use of airplanes equipped 
with bombs is being initiated. Several dif- 
ferent materials, such as water, chemicals, 
and gases, will be dropped from planes in 
various types of bombs or containers to test 
their extinguishing or retarding qualities on 
fires occurring in the forest or woodland 
areas of the national forests. Experiments 
have been started at the Oakland Airport, 
and tests will be made on fires in various 
types of forest cover in several national for- 
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ests. A high wing monoplane equipped with 
bomb racks and a 330 horsepower motor 
will be used in the first series of experi- 
ments. Only after a thorough study can it 
be determined just to what extent airplanes 
can be used on such work. 





Philippine Mahogany Imports 


Los ANGELES, CALIF., Nov. 14.—Reports cov- 
ering October, 1936, show that imports of Phil- 
ippine mahogany and Philippine hardwoods into 
the United States, consigned to various ports for 
that month, amounted to a total of 2,962,000 
board feet, one percent of which was logs. Total 
imports for the year to date (ten months) were 
29,154,000 board feet, 2.7 percent of which was 
logs. 
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. . . is the favorite spot in any race. It takes 
speed, stamina, endurance to capture this coveted 
position. That’s why Atkins Silver Steel Cross Cut 
Saws have the pole position in the race for the 
timber industry’s business. 


- - - Segment Ground for speed. 
. . . Silver Steel for stamina. 
. . . Uniformly tempered teeth for endurance. 


Ask for the saw with the Blue End... it’s your 
guarantee of satisfaction and a finer saw. 


Write for Atkins Cross Cut Saw booklet, 460 
South Illinois Street, Indianapolis, Indiana. 


ATKINS Silver Steel SAWS 


A FAMILY OF CHAMPIONS 
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Urges Unified Selling Program 
for Building Business 


In an address delivered recently before the 
Illinois Lumber & Material Dealers Association 
at Galesburg, Ill, E. H. Batchelder, Jr., vice 
president Insulite Co., stated that all factors 
must be welded into a selling group if the so- 
called building industry is to function properly. 
The task, he stated, could be divided into three 
major parts. The first of these is to continue 
the effort to remove financial barriers to home 
building to the end that a 25 or 30 year mort- 
gage may be made available to low-income 
groups. The second task is to continue to aid 
the FHA to perform a national advertising and 
selling campign. Third, the elements in the in- 
dustry must become active in creating an effec- 
tive and capable selling organization of men 
to carry on the actual personal sales work 
necessary to complete the job of selling to the 
consumer. 

Emphasis was placed on the need for dealers, 
distributors, architects, contractors, builders and 
manufacturers to eliminate the buyer and seller 
attitude from their relationships, and to substi- 
tute for it the feeling of partnership in an 
enterprise. To do this, it is necessary that 
every factor in the business be organized and 
equipped with a unified, well planned and pro- 
grammed story. Mr. Batchelder stated that a 
number of manufacturers are already holding 
programmed educational meetings with dealer 
and distributor organizations, and that it is 
only through the development of the very high- 
est type of salesmanship that co-operatives and 
other movements which threaten the founda- 
tions of the business can be defeated. Mr. 
Batchelder outlined a course of procedure in 
detail, and urged that it be used as a basis 
for the development of an industry-wide, unified 
selling plan. 





Form Shingle Co-operative 


SoutH Benp, WasH., Nov. 14.—A new co- 
operative shingle mill operation is planned for 
Willapa Harbor by Everett Rogers, well known 
logging operator of this district, who this week 
purchased at tax sale the shingle mill and all 
other property of the Willapa Harbor Shingle 
Co. Mr. Rogers plans to associate a number of 
shingle weavers and sawyers in the venture on 
a co-operative basis, he said. 





Huge Bleached Kraft Mill Is 
Well Under Way 


Houston, Tex. Nov. 16.— Lumbermen 
throughout South Texas evince great interest 
in the action of the Champion Paper & Fibre 
Co. in establishing a bleached kraft mill in Hous- 
ton. Work already is under way, and within a 
very few months the $3,500,000 mill will be in 
operation. Five hundred men will be employed 
in the plant, and the payroll will aggregate 
$720,000 annually. 

The huge mill, which will have a capacity of 
300,000 pounds daily of bleached kraft of the 
highest quality, constitutes a modernization of 
the bleached kraft process that has been in 
course of development for some 15 years, it 
was announced by Reuben B. Robertson, Jr., 
executive vice president of the concern. 

As the direct result of the proposed opening 
of the mill, a new value now attaches itself to 
millions of acres of cutover lands, and South 
Texas lumber interests will profit in a large 
measure through the demands the mill will make 
for slash and loblolly pine. 

The Houston mill will be self-contained, pro- 
ducing chlorine and caustic soda. Lime will be 
made from local raw materials. Wood forming 
the chief raw material will come from the 
“piney woods” section of Texas, to the north 
and east of Houston, and will be delivered to 
the plant by truck, rail and barge. A daily min- 
imum of 10.000 cords will be required when the 
plant goes into full operation. 
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The site comprises 160 acres, fronting 2,250 
feet on the Ship Channel. With its own wharf 
facilities, the plant is favorably situated to ship 
its output by barge to all points in the Middle 
West, with the additional advantage of access 
to ocean-going vessels, while sidings will con- 
nect with the 18 railroads entering Houston. 





Elected President of Two 


Companies 


BorpEAuX, Wasu., Nov. 14.—Following the 
death of Wilfred Bordeaux, president of the 
Mumby Lumber & Shingle Co. and the Mason 
County Logging Co., here, C. R. Bordeaux was 
elected president of the two corporations. The 
officers of these two companies are as follows: 
Mumby Lumber & Shingle Co.—C. R. Bor- 
deaux, president; A. E. Hillier, executive vice 
president; Frank Morris, vice president, sec- 
retary-treasurer; E, W. Fischer, general man- 





Cc. R. BORDEAUX, new president 


logging and 
companies 


ager. Mason County Logging Co.—C. R. Bor- 
deaux, president; A. E. Hillier, executive vice 
president; Frank Morris, vice president, secre- 
tary-treasurer ; Frank Morris, general manager. 

The Mason County Logging Co. is one of 
the important logging operators of western 
Washington. 

The Mumby Lumber & Shingle Co. operates 
two large modern sawmills as well as a shingle 
manufacturing plant. It is a progressive com- 
pany with a dependable source of high grade 
timber and a reputation for accurately manu- 
factured lumber. This company has been one 
of the two pioneers in supplying its trade with 
end-matched fir and hemlock. End-matching 
fir and hemlock flooring, ceiling, siding and 
sheathing marks an important step in the mod- 
ernizing of West Coast lumber products. Where 
they have been introduced, these items have met 
with a ready response because they effect a 
real saving in construction costs. 


of western manufacturing 


November 21, 1936 


Trans-Atlantic Rates Extended 
Through 1937 


Battimore, Mp., Nov. 16.--There will be no 
change in ocean freight rates on lumber for at 
least another year. The Atlantic Freight Con- 
ference decided last week to continue the present 
rates, which were adopted early in the present 
year and extended from June 30 to the end of 
1936, to the close of 1937, so that exporters can 
now go ahead and make contracts, covering de- 
livery throughout 1937. The steamship compa- 
nies, while lengthening the life of the present 
rates, also made them applicable to the whole 
of Europe, instead of only to the United King- 
dom. 

The shippers had urged a readjustment of 
tariffs, so as to place the northern exporters on 
an equal footing with those of the South, who 
are enjoying lower railroad rates to ports. In 
this, however, they were unsuccessful, the 
steamship lines refusing either to allow a com- 
pensatory reduction for the lower rail rates in 
the South, or to consider the longer haul from 
the Gulf ports to destinations as entitling the 
northern exporters to a cut because of the 
shorter distance to Europe from North Atlantic 
ports. The rates from the South Atlantic and 
Gulf ports, consequently, will remain the same 
as those from North Atlantic ports, although 
there is a saving of perhaps a thousand miles in 
steaming distance via the northern route. 
Northern exporters have regarded this as in- 
equitable, and it becomes all the more impor- 
tant when it is considered that the southern 
hardwood manufacturers have further benefits 
in cheaper logging and mill labor and that 
their other costs are lower. 


Offshore Rates Increased 


PortLANnpb, Ore., Nov. 14.—After Jan. 1, lum- 
bermen will face a five shilling increase in min- 
imum rates to European ports, just voted by the 
European Conference lines. The new minimum 
rate to basic English ports will be 55 shillings, 
while the rate to Antwerp, Rotterdam and 
Hamburg will be 57 shillings, 6 pence. Logs 
were ordered boosted from 87 Shillings, 6 pence, 
to 95 shillings, effective immediately. 





Northwest-Gulf Rate Increased 


Tacoma, WasH., Nov. 14.—When shipment 
of lumber from here by water is resumed, ship- 
pers will find a new rate in effect to Gulf ports, 
with a rise of approximately 50 cents a thou- 
sand feet on all grades. Announcement of the 
new rate was received here this week from F. A. 
Miller, agent of the intercoastal rate confer- 
ence at San Francisco. It sets the rate for lum- 
ber in lots of 12,000 feet or over at $13 per thou- 
sand, and in smaller lots at $13.50. Piling and 
poles under the new order will be $16.25 per 
thousand. 





Diversion of Columbia Requires 
Huge Footage 


SpoKANE, WasH., Nov. 16.—Diversion of the 
huge volume of water of the Columbia River 
to the Grand Coulee dam, which authorities say 
will be one of the outstanding engineering feats 
of all time, was started Nov. 5 and will be 
completed in about four months. Sections of the 
big westbank cofferdam, the largest cofferdam 
in the world, have been removed and the water 
turned in over low sections of the permanent 
concrete foundations for the final dam. It is nec- 
essary to build two large crossstream coffer- 
dams, and in preparation, several million board 
feet of lumber has gone into the construction 
of eleven large wooden “cribs.” These have 
been built on the west shore in the shelter of the 
huge cofferdam, and will be floated out into mid- 
stream as sufficient water is let in to float them. 
In midstream, they will be sunk and re-enforced 
with stop-logs to form part of the lower mid- 
stream dam. 
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The Sawdust Road 


| often think about the road 
That passed our house that used to be. 
It seemed a river, down which flowed 
The current of humanity. 
Here was the house, and there the store, 
A little farther was the mill— 
Why, that was fifty years or more, 
And yet I see that current still. 


Then men went whistling on their way, 
Yes, even men with dinnerpails. 
| guess that was a different day, 
A different world than now prevails. 
The journeys that the women took 
Were friendly visits here and there; 
3ut now they have a different look, 
As different as the clothes they wear. 


The sawdust road, the narrow walk, 

Have disappeared, the town has grown. 
| hear the footsteps, hear the talk, 

The voice, the footstep, both unknown. 
The picket fence is now a wall, 

This is a better world than then— 
And yet I think I'd trade it all 

For just the sawdust road again. 


We See b' the Papers 


It looks like a Democratic Thanksgiving. 


This is written from California. California, 


here we are. 


The Republican National Committee is in the 
red—of all colors! 


A king can marry anyone he wants to except 
someone he wants to. 


And after we were given to understand the 
DuPonts were such terrible people! 


The President is giving the budget consider- 
able thought. And he isn’t the only one. 

This year’s corn crop is the smallest since 
1881. Nature seems to be taking us seriously. 

This week’s surprising discovery: People in 
Hollywood read about the movie actors and 
-resses, too. 

The Government has bought nine million acres 
of untillable land, presumably on which not to 
raise things. 

“He then commenced to hit she” says the Chi- 
cago Trib. Do what you will with our spelling, 
but leave the rest alone. 


And then look up that word “commenced.” 
Here is a word that is almost as much misused 
as the familiar favorite “replica.” 


Put 2,500 miles on the new Chev in the first 
seven days, which we are sure must be some 
sort of a new-car record. 


Not to mention a dent in the rear right fender 
during the first 24 hours, but this record was 
made by others, not us. 


The Northwestern football team hasn't lost a 
game since it began to wear white jerseys. But, 
boys, not by keeping them white. 


The steelworkers will be mighty pleased with 
their 10 percent wage increase until they try 
to buy something made out of steel. 

It will cost fifteen to twenty million dollars 
to take a census of the unemployed, but taking 
the census will almost end the unemployment. 

President Roosevelt is worried because so 
many foreign investors and speculators are send- 
ing money over here. So are they; that’s why 
they’re sending it. 

_Here is a cablegram from London which calls 
Editor Dawson “one of the ten best informed 
men in Great Britain.” Just how there can be 
ten best” is not explained. 

Charlie Michelson says the result of the cam- 
Paign would probably have been just the same 


if neither national committee had functioned at 
all. Everybody will agree with that. 

The United States Court of Appeals has de- 
cided that owning 200 apple trees, three lambs 
and a horse makes a man a farmer. Now, does 
owning a radio, an auto horn and being able to 
whistle make a man a musician? 


Between Trains 


New ALsany, INp.—The folks around here 
to whom their community is the first consider- 
ation (although not the last, by any means) 
gathered at the Masonic Temple tonight and 
tried to figuré out just what their local indus- 
tries mean to them. We hope they decided 
that they mean quite a lot, for that was the 
message the speakers were endeavoring to con- 
vey. J. T. Hertzsch, of Jeffersonville, district 
manager of the American Car & Foundry Co., 
met us at Louisville, and was our host for the 
day. He used to be in the lumber business, 
indirectly, for the company operated a sawmill 
at Jeffersonville before the steel car became 
epidemic. 


CLEVELAND, OuHI0O.—The Wimodausian Club, 
which, translated, means, wives, mothers, daugh- 
ters, is a club of sixty women which imported us 
from Chicago today for the monthly program 
and permitted us to read copiously from “The 
Heart Content.” Perhaps if that were what 
we are after, instead of prosperity and a lot 
of other things we rave about, this country, 
and this world, wouldn’t be so badly off, after 
all. 


BATTLE CREEK, MicH.—Tonight the Ameri- 
can Legion, the Veterans of Foreign Wars, the 
Foreman’s Club, the service clubs, the Chamber 
of Commerce and other organizations joined 
in a great civic mass-meeting at Memorial 
Hall, with about fifteen hundred present, while 
we endeavored to point out the town’s industrial 
greatness, and its vital importance to the town. 
In 85 years the population of Battle Creek has 
increased 45 times over, or 4,500 percent. Not 
so bad. The old fellows who started the town 
didn’t make such a terrible mistake. In 24 
years the assessed valuation of the town has 
increased 2% times, or 250 percent. Not such 
a bad town. Not such a terrible country. 

In Battle Creek the industrial payroll goes to 
10,000 employees, and amounts to about $12,000,- 
000 a year—a million a month. That is the 
money, circulating in the community, that has 
built and maintained 10,611 Battle Creek homes, 
21 schools, 50 churches, 3 hospitals, and so on. 
These were the facts that we attempted to point 
out in our feeble way. 

Before the meeting, who should bust into our 
room at the Post Tavern but old Steve Rath- 
bun, whom everybody who ever sold boards in 
Michigan will remember. Steve is now in the 
insurance business in his old home town of 

3attle Creek. 


Gray or Green 


world is not forever green, 

any life that I have seen. 
summers of the world depart, 
springtime comes to ev'ry heart. 
world is not forever fair, 

any living anywhere, 

not a good shall turn to ill 

has a hope of goodness still. 


The 
Nor 
The 
But 
The 
Nor 
But 
But 


Yes, so the seasons come and go, 

The summer flow’rs, the winter snow, 
Whether it be a field or fen, 

Whether it be the lives of men. 

We wait the spring, and so the heart 
May be as sure that cares depart. 

The world, the life, that all have seen 
Is not forever gray or green. 
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Long Leaf 


Fens is the brand that always 
means TOP QUALITY for your 
customers—the finest Long Leaf 
expertly manufactured into the 
Cream of Dimension and Tim- 





bers. It’s the kind of stock that 
builds strong, enduring struc- 
tures—and goodwill. We've 
been satisfying dealers’ re- 
quirements for nearly half a 
century and know we can take 
care of your needs in 
LONG LEAF YELLOW PINE 


DIMENSION AND TIMBERS 
Lignasan Treated Lumber 











JABENTLEY LUMBER 00. 


ZIMMERMAN. LA. 
LAND & 


BURRUSS “282.28 co. 


LYNCHBURG, VA. 


Grade-Marked NN. C. PINE 





Grade-Marked 
A SPECIALTY 
Also manufacturers Appalachian Hardwoods 


Va., Brookneal, Va., Roxboro, N. C. 








PLANING MILLS: Blackstone, ng an 
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KANSAS CITY, MO. 


AK. 


LEP fo L772 L7P2 
COLO RY 


TEXTURE 
QUALITY 


Nc _ 


CALCASIEU 
YELLOW PINE 


Complete line of kiln dried 
Yard and Shed Stock 


Eased Edge Dimension 


Timbers, chemically treated to 
prevent stain. 


| by DUSTREAT = 
LUMBER CO.,Inc. 
ELIZABETH,LOUISIANA 
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Building Shows Increasing Activity 


Residential Building Gains 45 
Percent Over Year Ago 


Residential building in October was 45 
percent greater in volume than the recorded 
figure for October, 1935. According to F. 
W. Dodge ‘Corporation the October resi- 
dential building total was $79,736,200 for 
the 37 eastern States, as compared with 
$55,100,300 for October of last year, and 
$80,670,800 for September of this year. For 
the ten months of 1936 ended Oct. 31 resi- 
dential building amounted to $667,767,800, 
as against only $394,007,800 for correspond- 
ing ten months last year, making a gain of 
70 percent between the two years. 

The volume of non-residential building 
started in October in the 37 eastern States 
amounted to $79,071,300, compared with 
only $59,180,400 for this class of work in 
October, 1935, and $69,098,700 for Septem- 
ber this year. Non-residential building op- 
erations in the initial ten months of 1936 
in the area east of the Rocky Mountains 
amounted to $814,408,400, a gain of 70 per- 
cent over the total of only $482,902,300 
shown for comparable period of 1935. 

Heavy engineering (public works and pub- 
lic utilities) accounted for an additional con- 
struction volume in October of $67,032,400. 
Chiefly because of declines in public con- 
struction, heavy engineering jobs in Oc- 
tober fell below their respective totals 
for either the previous month or October 
1935. 

For all classes of construction the Oc- 
tober 1936 total for the 37 eastern States 
was $225,839,900, comparing with $200,595,- 
700 for October 1935 and $234,271,500 for 
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Left—Part of grandstand erected for celebrating opening of San Francisco- 
Right—Rear view of stand and open-air workshop 


Oakland Bridge. 


September of this year. The total volume 
of construction of all types undertaken in 
the area east of the Rockies during the ten- 
month period ended Oct. 31 amounted to 
$2,267,468,100, representing an increase of 
63 percent over the comparable figure of 
$1,392,293,400 for the corresponding ten 
months of 1935. 


Building Project, Under Way, 
Calls for Sixty Houses 


Tusa, OKLA., Nov. 16.—Charles B. Peters, 
prominent Tulsa oil operator, has chosen wood 
for the construction of 60 five and six room 
houses in the most extensive low-cost, close-in 
subdivision development in the history of this 
city. The development will represent an in- 
vestment of approximately $225,000 and calls for 
a frame house on each of the 60 lots, each with 
a frontage of 50 feet. Three of the residences 
are now in the course of construction. Devel- 


opment will continue with erection of three and 
four units at a time. 

Construction is being financed under FHA 
insured mortgage loans. The homes are being 
built to sell from $3,500 to $4,000, and under 
the terms of the contract the purchaser can 
own and reside in one of them for a maximum 
monthly cost of not more than $30, including 
interest, amortization of the loan and insurance. 
This figure is considerably less than the cur- 
rent rental costs of similar properties in Tulsa. 

Mr. Peters obtained his inspiration for this 
type of development while touring Europe last 
summer, where he observed the interest shown 
in low-cost real estate development that appeals 
to the welfare and happiness of the average 
family. He decided to inaugurate a develop- 
ment in Tulsa by which homes will be provided 
for families in the lower-salaried brackets un- 
der the most ideal conditions possible. The de- 
velopment is located only about a mile from the 
heart of the business district. Associated with 
Mr. Peters is G. C. McDonald. 





Bridge Opening Celebra- 
tion Requires Huge 


Grandstand 


SAN Francisco, CA.Lir., Nov. 17.—A gigan- 
tic grandstand containing 1,500,000 board 
feet of grade-marked Douglas fir lumber 
was erected in San Francisco for the three- 
day celebration of the opening of the $75,- 
000,000 San Francisco-Oakland Bridge, Nov. 
12-14. 

This massive reviewing stand, completely 


encircling two separate square blocks, has a 
seating capacity of around 45,000 persons 
and cost $140,000. It was erected as a WPA 
project. 

One section of the stand encircles the 
Plaza facing the City Hall, with the other 
section enclosing a park opposite, the open 
space behind which has been used as an 
open-air workshop for construction of the 
countless wooden frames and sets used in 
decorating a mile-long section of Market 
Street, the avenue of a series of festive pa- 
rades. Trusses used for construction of 
pedestrian bridges across Market Street 
were put together with Teco Timber Con- 
nectors, now being promoted by the Tim- 
ber Engineering Co., of California. 





RAIL HAUL PER POUND OF COAL—Each pound 
of coal consumed in freight service in the 
United States in 1935 hauled 81/3 tons a dis- 
tance of one mile. 


Building Activity Spells Bigger 
Business in 1937 


BIRMINGHAM, ALA., Nov. 16.—Building ma- 
terial dealers here are having better business 
than at any time since 1927, previous peak, 
according to Joseph G. Rowell, secretary-man- 
ager Alabama Building Material Institute. Sales 
volume of retail building materials thus far in 
1936 has been from 20 to 22 percent above 
1935; and present indications are that building 
activity will be even greater in 1937 than in 
1936, due to acute shortage in houses, espe- 
cially for industrial workers. 

With the expansion program of the Tennessee 
Coal, Iron & Railroad Co., and the location here 
of small plants already under way, demand 
for houses for industrial workers early next 
year is expected to be such that only an exten- 
sive building program can meet it. 

With the approach of winter, together with 
allowance for certain additional charges which 
lumber manufacturers have to meet, such as 
social security contributions, some rise in lum- 
ber prices is expected, according to wholesalers 
here. However, these prices are not expected 
to affect building operations noticeably, dealers 
contending that the cost of building materials 
is not the major item in cost of a house. For 
instance, they cite as an illustration a house 
costing $4,500; if cost of materials is lowered 
as much as 20 percent and all other charges 
remain fixed, the cost of the house would be 
$4,200, they claim. 


"New American" Home 


MiLwavukeEE, Wis., Nov. 16.—Exemplifying 
advances in quality construction, design and 





electrical devices, Milwaukee’s “New American” 
demonstration home has been opened in White- 
fish Bay. Designed by Mark F. Pfaller, local 
architect, it is of Normandy cottage design. 
Financing was through a local building and loan 
company under the FHA single mortgage plan. 
Co-operating in the demonstration home are 
various local lumber and building interests. 


To Start Work On First Group 
of 500 Homes 


Newark, N. J., Nov. 16.—The first ten of 
approximately 500 homes to be built in the 
Yorkview tract will be started about Dec. 1 by 
the newly organized building department of the 
W. D. Kelly Co. (Inc.), lumber and building 
material dealer. Plans for the homes are now 
being completed by the architectural staff in 
charge of the Kelly company’s new department. 
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Large Southern Logging Oper- 
ation on Selective Basis 


After two years of adherence to a conserva- 
tion program, the W. T. Smith Lumber Co., 
Chapman, Ala., is now on a selective logging 
basis. The company is one of the large produc- 
ers of the South, its annual output being about 
50,000,000 feet of lumber. During the past 18 
months an inventory survey has been in prog- 
ress for the purpose of determining annual tim- 
ber growth over the 160,000 acres owned by the 
company. The survey is about two-thirds com- 
plete, and, when finished, will afford data on 
which to establish a definite cutting cycle. 

Trees to be cut are now marked with a view 
to improving the stand, and leaving a proper 
distribution on the area cut over. No mini- 
mum diameter limit is observed, which means 
that, in some cases, trees as large as 20 to 24 
inches in diameter at breast height are left 
standing, while defective and crowded trees large 
enough to make logs from, are removed. For 
removing timber from the forests, steam skid- 
ders have been replaced by a large fleet of 
tractors and trucks, which carry the logs to 
a main railroad. The Smith company’s acreage 
is watched from seven modern fire towers, all 
connected by telephone, and acting in close co- 
operation with Federal and State conservation 
officials. Experimental planting has proved to 
be unnecessary, since natural re-seeding is suf- 
ficient to provide new growth. 

The company employs 700 persons in its five 
mills located at Chapman, Fountain, Greenville 
and Linden. There are two mills at Chapman. 
The town of Chapman with its homes, schools 
and community center, is owned by the com- 
pany. The population is about 1,200. Of the 
Smith production, 90 percent is pine, and the 
remainder is hardwood. The company was 
founded in the 1880's, and passed into the hands 
of the McGowin family in 1905. Officers of the 
company are: N. Floyd McGowin, president; 
Earl McGowin, vice president; Julian F. Mc- 
Gowin, secretary ; John C. McGowin, treasurer ; 
Joseph F. McGowin, chairman of the board; and 
H. E. Jackson, sales manager. 





Uptodate Log Transport 
Method Shown in 
New Book 


“Logging transportation comprises approxi- 
mately one-half the total cost of production 
from stump to the finished product,” says Prof. 


N, C. Brown in his introduction to his new 
volume, “Logging—Transportation,” which is 
supplementary to his previously published 


“Logging-—Principles and Practice.” The fact 
that moving the logs accounts for such a large 
proportion of total lumber cost should insure 
that this up-to-the-minute study will be wel- 
comed by the industry, and especially by those 
in the logging division. 

Logging methods vary widely to suit nature 
of timber stand and climate, but in most regions 
there has been necessary an adaption of prac- 
tices to smaller trees and smaller logging areas, 
while further changes are taking place as a 
result of the increase in selective logging— 
and all these developments are given consider- 
ation in this practical treatment of log trans- 
portation. The subject is discussed mainly under 
two headings: Minor transportation—assem- 
blage of the logs by skidding; and major trans- 
portation—movement of logs from woods to 
mill. 

To log assemblage are devoted 109 pages, 
divided into chapters covering animal skidding, 
tractors and cable hauling systems. Then fol- 
lows a chapter on log loading. Under major 
land transportation is included a 94-page dis- 
cussion of chutes, wagons and sleds, motor 
vehicles and forest railroads. Water transpor- 
tation is the subject of the fourth part of the 
book, of 70 pages, which covers use of flumes, 
floating and driving, rafts and booms, barges 
and steamships. 

“Logging—Transportation” contains a total 
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of 327 pages, illustrated with almost fifty dia- 
grams and more than one hundred and thirty 
photographs, and includes many tables present- 
ing data and a comprehensive classified bibli- 
ography of 27 pages giving references to more 
detailed studies of various phases of the subject 
covered, and is substantially bound. Copies may 
be obtained from the AMERICAN LUMBERMAN 
at the publisher’s price of $4 postpaid. 





Forest Resources Should Benefit 
More From Revenue 


Vancouver, B. C., Nov. 14.—Only one-third 
of the total revenue collected by the British 
Columbia government from forests is turned 
back in protection and conservation of these 
great natural resources, and as long as this 
revenue is diverted to other purposes, forestry 
in British Columbia can never be placed on a 
satisfactory basis, This statement was made to 
the forestry committee of the legislature by 
Chief Forester E. C. Manning in the course 
of a plea for more funds to protect and assist 
the Province’s greatest industry. 
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Reorganized Furniture Company 


Boosts Production 


Eau Cvaire, Wis., Nov. 16.—A line of bed- 
room suites, radio cabinets, occasional and noy- 
elty furniture will be manufactured by the re- 
cently reorganized Pioneer Furniture Co., here, 
announcement by company officials reveals. The 
firm, now capitalized at $100,000, with $50,000 
paid in, has during the past 60 days increased 
its two-week payroll from $714 to $6,000, em- 
ploying 160 persons on two 10-hour shifts. By 
the first of the year it is expected that the pay- 
roll will hold 250 names and will amount to 
$250,000 to $300,000 a year. 

Reorganization of the company, whose pro- 
duction schedule had dropped low during the 
last years, has resulted in the election of Dan 
Levi, Chicago, as president ; H. Fred Gade, Chi- 
cago, vice-president and treasurer ; and John W. 
Scott, with the firm for 35 years in a managerial 
capacity, as secretary and general manager. Carl 
Schlegelmilch, with the firm for 23 years, re- 
mains as plant superintendent. 

The company has a large and well equipped 
plant with more than two acres of yard space 
for lumber. 


Big Logs in Centennial Parade 


Warren, ArK., Nov. 16.—Of outstanding in- 
terest in the Centennial parade staged by mer- 
chants and manufacturers of this city, Oct. 30, 
were three truckloads of large virgin logs. The 
Bradley Lumber Co. of Arkansas had in the 
line two trucks, one loaded with virgin pine 





ticular attention was made up of postage stamps 
cut. from letters received from customers in 
many foreign countries with whom Bradley does 
considerable export business. 

The Southern Lumber Co. now has under 
construction an additional storage shed that will 


Parade float carried six splendid Arkansas pine logs 


logs and one with virgin hardwood logs. The 
hardwood truck had two large oak logs and 
one large gum log; the gum log scaled 1684 feet. 

The Southern Lumber Co. had on its deco- 
rated truck six selected virgin Arkansas soft 
pine logs that averaged a little over 766 feet, 
totalling 4,598 feet. The uniform size and ex- 
cellent quality of the logs are shown in the 
picture. 

Warren’s fame as a lumber center was further 
emphasized by interesting displays of finished 
products made up by the Bradley and the 
Southern Lumber companies in a downtown 
building, each showing samples of finish, in- 
terior trim and panels of B&Btr flat and edge- 
grain pine flooring, and panels of oak flooring ; 
also glued treads and other items. 

The Bradley display also included several 
items of that concern’s furniture and dimension 
stock. One of its displays that attracted par- 


have over 5,000 square feet floor space. Z. K. 
Thomas, manager, says that the increased de- 
mand for paper-wrapped pine and hardwood 
trim, which is sold under the Southern Lumber 
Co.’s trade names Arkansas Supreme Wrapped 
Trim and Supreme Brand Hardwood Trim, has 
made necessary the additional working room 
and storage space. 

The new building will also house the glued- 
up department, which has grown from a very 
small beginning a year ago to where consider- 
able space is now required. The Southern fur- 
nishes glued-up pine and oak treads in 4/4 and 
5/4 thickness, also pine and oak counter tops 
up to 30 inches in width. 

Increased sales of the company’s Southern 
Brand Oak Flooring also necessitate more 
storage room to permit carrying better assort- 
ments of oak flooring stock. Additional planing 
mill equipment has also recently been purchased. 
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Much Rocky Mountain Forest 
Land Photographed 


MissouLa, Monr., Nov. 


170 hours. 
service for the region. 


and then they supplement the 
birdseye views of the territory. 


Most of the photographic mapping this year 
was in the Bitterroot and Clearwater national 
In the Bitterroot national forest, the 
whole drainages of the east and west forks of 
the Bitter Root River above Darby, Mont., 
1,900 square miles, was photographed for map- 
In the Clearwater national forest, the 
Kelly Creek drainage, 1,750 square miles was 
photographed, Other areas photographed were 
The total area photographed for map- 
ping to date is 23,000 square miles, equivalent 
to a little more than half the whole area of 
the northern Rocky Mountain region. 
945 square miles have been photographed in the 


forests. 


ping. 


small. 


vears 1932 to 1936, inclusive. 


14.—Despite an 
unusually late start, a gross area of 4,400 square 
miles of the northern Rocky Mountain national 
forest region was photographed from the air 
for mapping during the last season. The plane 
used for photographic purposes was in the air 
Aerial photographs perform dual 
First, they are used for 
the compilation of accurate planimetric maps, 
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Aerial photographs are used extensively in 
this region for fire-control and forest admin- 
istrative purposes, permittting as they do a 
view of each part of the forest mapped, and 
enabling the forest officer to see his problems 
and obviating arduous and time-consuming field 


work. 


maps to give 


California Fights Rust 


SAN Francisco, Cauir., Nov. 14.—More than 
one thousand men in twenty-one camps in north- 
ern and central California are waging war on 
wild currant and gooseberry bushes, the host 


plants to the spores which spread the dread 


of Agriculture. 


mas, El 


All but 


California after spreading 
through Washington and Oregon. 
been working in seven California counties, Plu- 
Dorado, 
lumne, Mariposa and Madera, during the sum- 
mer eradicating the bushes. 
areas in which the rust must be controled total 
2,004,000 acres. 
control work had been accomplished on 329,564 
acres. It is necessary to go over the territory 


blister rust, fatal to white and sugar pine trees. 
The work is under the Bureau of Entomology 
& Plant Quarantine, United States Department 


The rust is said to have entered 
southward slowly 
Men have 
Amador, Calaveras, Tuo- 

The California 


Up to June this year, first-time 


the second and third time in some cases. 





NEWS AND 
VIEWS OF 
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There are 100 men at work 
on the Thunder Bay River 
drive in Michigan, several mills 
depending upon the logs there- 
in to keep them busy during 
the rest of the season. One of 
the dams broke away recently, 
but the work of pushing along 
the logs was not suspended. 

o 7 - 


Mr. John Simonds, late treas- 
urer of the Simonds Manufac- 
turing Co., Fitchburg, Mass., 
and Chicago, who has opened 
up a branch house for the com- 
pany at San Francisco, Calif., 
has completely won the hearts 
of the coast trade by his fine 
display of saws and knives at 
the Mechanics’ Fair recently 
held in that. city. We are in- 
formed that the Simonds works 
are required to put in extra 
time in order to meet the de- 
mand for their cross-cut saws. 

* * * 

Chicago lumber dealers have 
to contend against a good many 
disadvantages in the way of 
freight rates that let their 
competitors into their territory, 
and prices which they cannot 
meet and live; but when it 
comes to handling the lumber 
expeditiously, they can give 
their northern and western 
tivals points every time. If a 
man in the country wants a 
Jag of lumber, and wants it 
tight away, he sends in his 
order to a Chicago yard, and 
most likely wires at the same 
time to have cars placed on 
track in advance of the order’s 
arrival, He knows, if he takes 
these precautions, that while 
the lumber may cost him a little 
more than if he shopped around 
trying this market and that, he 
will get it on the road without 
any loss of time, and he will 
have it sold and the proceeds 





in the bank before some of 
Chicago’s competitors would 
have been ready to begin load- 
ing. 

* * * 

The “hello, hello, hello” ques- 
tion, or in other words the 
telephone matter now in process 
of litigation, not only by pri- 
vate suits at law, but as well 
in the great national suit to 
annul the Bell patent, is ex- 
citing as much interest in the 
business world as is probably 
any other question of business 
economics. It is a matter in 
which all business men are 
directly interested, and it is 
difficult to conceive of any dis- 
covery in the scientific world, 
which has become of more uni- 
versal need. Among all the 
claimants for priority of inven- 
tion upon which the claims of 
Alexander Graham Bell are dis- 
puted, none appear to stand 
upon a higher or more meri- 
torious basis than those of Dr. 
D. D. Cushman, an old gentle- 
man, in whom some years ago 
the secretary of the Lumber- 
man’s Exchange, of this city, 
Mr. G. W. Hotchkiss, with his 
son, Mr. E. S. Hotchkiss, secre- 
tary of the Lumber Manufac- 
turers’ Association became 
deeply interested. These gen- 
tlemen have since spared no 
expense in gathering a mass of 
evidence which is declared by 
the best patent lawyers of the 
country to be _ incontestible 
proof that Dr. Cushman, as 
early as 1851, discovered, and 
put into practical operation at 
Racine, Wis., a “talking ma- 
chine” which, in all essential 
particulars, was identical with 
the so-called “telephone” of 
Mr. Bell, upon which patent 
was obtained in 1876.* * * The 
Cushman company uses a 





“phone” identical in construc- 
tion with the Bell, and a trans- 
mitter, the invention of Mr. E. 
S. Hotchkiss, fully equal in 
volume to any other. Mr. 
Hotchkiss has also devised a 
switch which secures that per- 
fect contact of parts so essen- 
tial to secure volume of sound 
and reliability. 


* = * 

The Kirby-Carpenter Co., 
Menominee, Mich., shipped over 
400 cars from its yard at that 
point last month, the aggregate 
contents of which were upwards 
of 6,000,000 feet. The Septem- 
ber record is the largest since 
the movement by rail from that 
market began. 

- 

The storm which resulted in 
the destruction of Sabine Pass, 
Texas, also did considerable 
damage to property at Beau- 
mont, and along the line of 
the East Texas Railway. The 
Reliance Lumber Co.’s planing 
mill was damaged to the extent 
of $1,000 and the Beaumont 
Lumber Co.’s mill was alse in- 
jured. James Snelling’s saw- 
mill, at Carlisle, and David 
William’s mill at Kountze, were 
completely wrecked. 


*> * * 


The attempts of local his- 
torians to immortalize Mr. W. 
O. Goodman, of the Sawyer- 
Goodman Co., lumber manufac- 
turer of Chicago and Marinette, 
are eminently praiseworthy, but 
when they put him on record 
as having been born in 1818, as 
was recently done by the editor 
of the Illustrated History of 
Cook County, they place the 
aforementioned gentleman in a 
false light before an admiring 
public. Mr. Goodman was born 
in 1848, 





ALWAYS 


A PROFITABLE ITEM 
FOR DEALERS 





The Standard Stock for 


SHEATHING, 
ROOF BOARDS, 
SUB-FLOORS. 


Every house that's being built 
needs Sheathing, Roof Boards, 
Sub-flooring, Cement Forms, etc. 
Every house bill gives you an oppor- 
tunity for Roofer Profits. 


Don't overlook the farm market for 
Roofers—for homes, barns, poultry 
and hog houses, granaries, dairy 
houses, implement sheds, etc. 


Roofers can be furnished dipped to 
prevent stain, air or kiln dried. Many 
of these producers can also supply 
Long Leaf Decking and other lumber 
items. Roofers are supplied S45, 
S2S&CM or Shiplap in 34” or 25/32” 
on special order. 


Roofers made by these responsible 
manufacturers are dependable in 
every way—and you can order 
through your wholesaler. 


Johns-Carroli Lumber Co. 


Can supply Lignasan dipped stock 
Hurtsboro, Ala. 


Jeffreys-McElrath Mfg. Co. 


Mfrs. Roofers, Lumber and Box Shooks 
Macon, Ga. 


Mills Lumber Co. of Ga., Inc. 


Mfrs. Pine Lumber -- Roofers a Specialty 
Acworth, Ga. 


H. Dixon Smith, Inc. 


Roofers from “ The Wood Universal 
Columbus, Ga. 


Bell Lumber Company 
Manufacturers High Grade Roofers 


The King Lumber Co. 


Roofers and Kiln Dried Finish 
Cuthbert, Ga. 


Leon Clancy Company 


Careful manufacture and prompt shipments 


Pavo, Ga. 














52 


AMERICAN LUMBERMAN 


November 


National Production, Shipments and Orders 


Wasuincton, D. C., Nov. 16.—Following is the National Lumber Manufacturers’ Association report for two weeks ended Nov. 7, and for 
forty-five weeks ended that date, covering mills whose statistics for both 1936 and 1935 are available; also percentage comparison with statistics 
for identical mills for the corresponding period of 1935: 


TWO WEEKS: 





Percent 


21, 1936 


a Production Shipments Percent Orders Percent 

Softwoods: Mills 1936 of 1935 1936 of 1935 1936 of 1935 
BOREMOGR WIM cccccccccccccecccesecocecs cooe 114 66,876,000 105 69,749,000 114 68,017,000 106 
West Coast cccccccccee iontednesaneretnewes 202 190,828,000 97 161,122,000 90 221,837,000 113 
Westerm PiIm@ cccccccccccccccccccccscsceccese 114 141,801,000 124 139,877,000 142 134,590,000 152 
Califermia ReGwood .ccccccccccccs cocccces " 13 17,142,000 101 15,134,000 104 19,661,000 143 
Southern Cypress.......++.+- aceecesenvensees 11 5,947,000 125 6,067,000 121 4,642,000 100 
Northern Pine............ COV OCCCeROReeSORERS 7 3,572,000 140 5,844,000 126 5,142,000 129 
ee ee .. ceeeseene eeeeenbeeenne 14 3,834,000 100 2,447,000 114 2,734,000 164 

i... set eionde ena eieeesen 475 430,000,000 108 400,240,000 110 456,623,000 122 
Hardwoods: 
Southern Hardwoo0ds®........ceeeeeeeeececs 81f 20,338,000 aa 19,580,000 - 22,377,000 ii 
Northern Hard woods. ..cccccccccccccscvcceces 14 3,424,000 126 4,111,000 110 3,960,000 137 

Total Har woos. occcccccccccccescccccsecs 95 23,762,000 23,691,000 ne 26,337,000 

COG Gc ccccectccetcecvesvccess niwkeak 556 453,762,000 423,931,000 482,960,000 
FORTY-FIVE WEEKS: 
Softwoods: i 
De ie. ceeeeeedee eneonedes eeceres 114 1,467,350,000 119 1,532,918,000 116 1,535,625,000 114 
Te GN cn cccescccctvcvcceteees sweeeaneeee 202 4,740,906,000 143 4,666,593,000 133 4,707,008,000 134 
Western Pine..........+++- $6 RNOOS40b5 0000080 110 2,713,137,000 122 2,650,605,000 124 2,710,285,000 125 
GOREOMEE MORWOOE. . ccopeiccecceccocveceees 13 393,397,000 128 374,706,000 119 374,030,000 115 
BOUENSR GHOTONRc cccccccodcceccccscse covcce 2 124,514,000 136 127,430,000 116 113,950,000 114 
Northern Pimeé.......eseeee0% POT TTTI TTT TTT Te 7 124,210,600 102 105,072,000 87 98,732,000 91 
ee errr rrr errr rT 16 90,390,000 110 64,099,000 96 65,538,000 98 

Total Softwoods.......... ee 474 9,653,904,000 131 9,521,423,000 126 9,605,168,000 126 
Hardwoods: 
Southern Hardwoods®........s.eeseeee eccere 747 375,556,000 7 377,429,000 ais 385,424,000 ee 
Northern Hardwo00ds.......cceccsseces soeee 16 95,126,000 123 89,675,000 119 88,505,000 113 
Tetmh MarOwWeeGs. os ceccccccccevcecscessceces 90 470,682,000 121** 467,104,000 121** 473,929,000 124** 

GramG tetals..cescccccccecs eeeeeeeesenoduse 548 10,124,586,000 130** 9,988,527,000 125** 10,079,097,000 126** 


*1935 figures not available, 


**Estimated. tUnits of production. 





West Coast Review 


[Special telegram to AMERICAN LUMBERMAN] 
SEATTLE, WaASH., Nov. 18.—The 202 West 
Coast Lumbermen’s Association mills giving 
production, shipments and orders during the two 
weeks ended Nov. 14 reported: 
Production 145,771,000 
Shipments 118,780,000 18.52% under production 
Orders 170,772,000 17.15% over production 
A group of 202 mills, whose production re- 
ports for 1936 to date are complete, reported as 
follows: 
Average weekly cut for forty-six weeks: 


aaah Gg in. sera terrae als le hae eae one 74,080,000 

Fe ene 104,580,000 
Average cut for two weeks ended 

Dt. De savkenbatnseedtenseanseen 72,886,000 


A group of 202 mills, whose production for 
the two weeks ended Nov. 14 was 145,771,000 
feet, reported distribution as follows: 





’ Unfilled 

Shipments Orders Orders 
ae 90,195,000 92,329,000 107,962,000 

Domestic 

cargo... 5,815,000 44,600,000 285,745,000 
Export 371,000 11,444,000 114,876,000 
Local 22,399,000 SEeeee = hho eewns 
118,780,000 170,772,000 508,583,000 


A group of 202 identical mills, whose reports 
of production, shipments and orders are com- 
plete for 1935 and 1936 to date, reported as fol- 
lows: 

Aver. for 2 
wks. ended Aver. for 46 wks. ended 


Nov. 14, Nov. 14, Nov. 16, 
1936 1936 1935 
Production 72,886,000 104,580,000 74,080,000 
Shipments 59,390,000 102,661,000 78,214,000 
Orders 85,386,000 104,043,000 78,597,000 





Western Pine Summary 


PorTLAND, Ore., Nov. 14.—The Western Pine 
Association reports as follows on operations 
of identical Inland Empire and California 
mills during the two weeks ended Nov. 7: 


Reports of an average of 113 mills: 
-~Totals for 2 Wks. Ended—, 


Nov. 7, 1936 Nov. 8, 1935 
Production 141,801,000 114,049,000 
Shipments ese 139,877,000 98,373,000 
Orders received.. 134,590,000 88,647,000 
Reports of 117 identical mills: 

Nov. 7, 1936 Nov. 8, 1935 
Unfilled orders... 241,219,000 151,931,000 
Gross stocks..... 1.539.342.000 1,374,182,000 


Reports of 117 identical mills: 
rc——-Year to Date——, 
1936 1935 


Production ...... 2,857,612,000  2,352,569,000 
Shipments. ...... 2,771,601,000  2,245,229,000 
OPGOTS cccccccces 2,833,607,000  2,283,194,000 


Wasuincton, D. C., Nov. 16. 





Relation of Unfilled Orders to Stocks 


Following is a statement for seven groups of identical mills 
and two groups of flooring factories of unfilled order and gross stock footages on Nov. 7: 





No. of Unfilled Orders Gross Stocks 

Softwoods— Mills 1936 1935 936 19 
I MOR is es cob eaeaewase 96 70,802,000 61,776,000 348,263,000 343,867,000 
, «ER Reigns 202 481,637,000 323,837,000 1,119,641,000 948,917,000 
Te a al aig eae 117 241,219,000 151,931,000 1,539,342,000 1,374,182,000 
California Redwood ............. 13 38,464,000 30,567,000 281,223,000 274,048,000 
Southern Cypress. .........see- 11 5,610,000 5,770,000 160,658,000 157,142,000 
I hia apc oneal oe 7 5,816,000 5,311,000 153,675,000 136,646,000 
Northern Hemlock................ *11 4,228,000 2,548,000 86,136,000 69,173,000 

Total Softwoods ............ “457 ~—«847,776,000 581,740,000 3,688,938,000 3,303,975,000 
Hardwoods— 
Southern Hardwoods ........... No Report 
Northern Hardwoods ........... *13 6,869,000 8,357,000 80,774,000 94,055,000 
FPlooring— 
ee 75 42,974,000 17,180,000 65,355,000 53,970,000 
Maple, Beech & Birch........... 


*Unfilled orders reported by 11 mills and 13 mills respectively; stocks by 14. 





The only practical way previously devised 
for controlling bark beetles—a serious threat 
to American forests—is the destruction of trees 
into which large numbers of beetles have tun- 
neled. 

Searching for new and better control meas- 
ures, entomologists of the U. S. Department 
of Agriculture have worked out promising meth- 
ods for introducing, into the sap stream of an 
infested tree, chemicals poisonous to the in- 
sects. The rising sap carries these chemicals 
all through the tree, impregnates the tissues 
much more simply and at far less cost than 
could be done with an outside force. 

Besides killing all insect life in the tree, the 
injected fluid renders the wood immune to fur- 
ther insect attack. Treated trees, therefore, 
may be left standing for several years, until 
it is convenient to start logging operations in 
their vicinity. Furthermore, posts, poles, and 
logs in the round from the treated trees will 
resist insect attack and decay that soon ruin 
untreated timber in contact with the ground. 

As a method of preserving forest products, 
the entomologists say, these treatments can not 
take the place of commercial dipping and pres- 
sure processes.. They are, however, practical 
for farmers and foresters needing rough timber 





for fences or for rustic furniture, cabins, or 


Poison in Tree Sap to Kill Beetles 


bridges on the land where the trees grew. 
These methods of destroying insect pests can 
not be used on trees to be kept alive; they are 
bound to kill the trees, as well as the beetles in 
them. A tree to be treated must be green, and 
its crown left intact during the treatment. 
Zinc chloride and copper sulphate have given 
best results. Concentrations of one pound of 
powdered chemical to a half gallon of water 
for each cubic foot of wood in the tree have 
proved most satisfactory. These chemicals are 
introduced around the entire cirumference of 
the tree. The bark is removed from around 
the base. Then a notch is sawed through sev- 
eral annual layers of wood in the center o 
the smooth, bark-free strip, and a wide rub- 
ber band is stretched around the notch. The 
solution is run under the band into the notch. 
Distribution of the chemical to all parts of the 
sapwood takes 5 or 10 days longer. The de- 
partment’s experiments have been confined prin- 
cipally to pine, spruce, fir, oak, hickory, and 
yellow poplar. Green, healthy conifers may be 
treated at any time of the year except in freez- 
ing weather. Hardwoods readily take up the 
chemicals during the active growing season. 
After the leaves have fallen, treatment is pos- 
sible, but it takes longer and results are not 
so uniform. 
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Southern Hardwood Problems 


Discussed 


(Continued from page 33) 


poard feet in virgin stands. The figures are 
for growth minus natural losses through 
drouth, fire,disease, storm and excessive com- 
petition for growing space. If the deduction 
for mortality could be prevented, the average 
net growth could be increased 50 to 60 per- 
cent over the present average for the total 
forest. 

In this Unit No. 1, total growth in 1934 can 
be taken as approximately 210 million board 
feet, comparing with a cut of more than 260 
million feet, indicating that the forest is 
being used up about 25 percent faster than 
it is replenishing itself, while, if high grade 
material only is considered, the excess of cut 
over growth is more impressive. This particu- 
lar Unit, however, contains large virgin areas 
where growth is slow. With the exhaustion 
of this virgin stand, some large mills will 
cease operation, thereby reducing the annual 
cut, while on the other hand the virgin areas 
will become second-growth areas on which 
rate of growth will be more rapid, so that 
within a decade this Unit may show an excess 
of total growth over drain. 


Growth About in Balance With Cut 


Growth studies have proceeded far enough 
to indicate that the total cut and total growth 
are approximately at a balance in a few of 
the units. In 16 of the 32 Units in the Deep 
South, there is a growing stock of saw timber 
size hardwoods of 50 billion feet, Doyle scale. 
Of this 50 billion, about 13 billion feet prob- 
ably is high grade material on areas that are 
commercial. This 13 billion feet is the nu- 
cleus of the timber supply upon which the 
present industries can operate until the young 
stands become commercially available. Any 
improvement in forest management will prob- 
ably make the annual growth equal to the 
cut in most of the 16 Units, and even allow 
for some increase in production. This means 
that the hardwood industry will be able to 
carry on indefinitely. There is no reason why 
the industry should not look forward to oper- 
ations on a permanent sustained-yield basis, 
declared Mr. Eldredge. 


C. E. Miller, statistician of Southern Hard- 
wood Producers (Inc.), pointed out that the 
automobile industry had drastically reduced its 
requirements for hardwoods. “A much larger 
volume must move through flooring and other 
channels if production schedules are to be main- 
tained. There is a promising outlet in oak 
trim.” Mr. Miller also presented a paper on 
“The Immediate Future of Sap Gum,” which 
he said represented 20 percent of the total hard- 
wood production in the gum producing States. 
“Gross stocks of hardwoods have increased 
since June,” he said, “but sap gum stocks have 
decreased.” 

Mr. Miller presented figures as of June 1 and 
October 1 to show the relative stocks and sales 
of gum lumber. J. W. Welsh, of the Welsh 
Lumber Co., asked Mr. Miller why figures later 
than Oct. 1 had not been presented, and Mr. 
Miller replied that they were not available. 
Hardwood manufacturers explained that a great 
change in the amount of stocks would be evi- 
dent if the statistics had been brought up to 
date. A summary of Mr. Miller’s figures and 
his discussion of them appeared in the AMEr- 
ICAN LUMBERMAN of Nov. 7, page 48. 

The lumbermen were the guests of the South- 
ern Hardwood Producers (Inc.) and the Lum- 
bermen’s Club of Memphis in a joint luncheon 
in the Peabody ballroom. Harry B. Weiss, 
president of the club and head of Harry B. 
Weiss & Co., presided. 





Celebrates Half-century of 
Business in Nebraska 


BrokEN Bow, Nes., Nov. 17.—The Dierks Lum- 
ber & Coal Co. of Nebraska recently observed 
the completion of fifty years of business in this 
State. At a meeting in recognition of the semi- 
centennial anniversary, held here on the evening 
of Oct. 21, representatives of all the company’s 
yards in this State were present. 
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ASSOCIATED LUMBER MUTUALS 
Are Rated 


Highest Rating Obtainable 


Established 

Central Manufacturers Mutual Ins. Co. 1876 
Van Wert, Ohio 

Lumber Mutual Fire Insurance Co. 1895 

Boston, Mass. 

Lumbermens Mutual Insurance Co. 1895 
Mansfield, Ohio 

Pennsylvania Lumbermens Mutual Fire Ins. Co. 1895 
Philadelphia, Pa. 

Indiana Lumbermens Mutual Insurance Co. 1897 
Indianapolis, Ind. 

Northwestern Mutual Fire Assn. 1901 


Seattle, Washington 


COMBINED ASSETS 
$23,353,943.41 


Detailed statement of each or all of the companies sent upon request. 


ALL 


Ar 


COMBINED SURPLUS 
$11,918,035.22 
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Fair and Square... 


That’s how we try to play the game. You always 
get just what you buy—nothing less—no substitutes. 
We try to keep our customers posted on actual stock 
and shipping conditions. No misrepresentation by 
us—no regrets for you. You'll make no mistake in 
giving our Dimension and Boards a trial. 


MIXED 
CARS 


er Com pany 
Camden, Ark. 


um! 




















LUMBER TALLY 
BOOK 


Improved and Revised 


Years of experience has proved the Climax 
Lumber Tally Book to be a most practical all- 
purpose tally record. The ruled lines in the 
book will not fade or run when wet. The paper 
used in the book has been 
specially treated to give it a 
high wet-strength so that it 
can be tallied on when damp. 

Prices quoted are Postpaid | 
1 coue of the Climax Tally 


OD Ceru hep ue wae aan $1.00 
6 copies...$5.50 12 copies.. .$10.00 

Send Orders to the 
AMERICAN LUMBERMAN 


431 So. Dearborn St. Chicago, Ill. 
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Here’s What's New— 


Temlok Offers Both Literature and 
Samples to Dealers 


In a recent announcement from the Building 
Materials Division of Armstrong Cork Products 
Company, 987 Concord St., Lancaster, Penna., 
the company states that literature and samples 
have been prepared for distribution to lumber 
dealers who request them. <A broadside contain- 
ing several photographs of Temlok De Luxe in- 
stallations has been prepared. These indicate the 
unlimited patterns and designs that may be ob- 
tained for interior wall and ceiling treatment 
with the six colors in which the material is 
furnished. Standard sizes of planks, tiles and 
panels, boards, border strips and batten strips 
are also given. The six colors, walnut, natural, 
ash, green, cream and white are reproduced in a 
manner that shows not only the colors, but the 
texture of the board. Samples are convenient 
size for counter or window display. 


Catalog of Wood and Steel Tanks 
and Towers Available 


W. E. Caldwell Co. (Inc.), Louisville, Ky., 
has published a new catalog describing and 
illustrating its entire line of wood and steel 
tanks and towers for farm and industrial use. 
The catalog is complete with prices and details 
for all types of container, including small water- 
ing tanks for cattle. Copies may be obtained 
by requesting them from the manufacturer. 


Radio Advertising of New Farm 
Fence Aids Dealers 

The Wire Division of the Republic Steel 
Corporation, 7850 South Chicago Avenue, Chi- 
cago, announces Republic Farm Fence, a new 
product which has 27 electrically applied zinc 
coatings over the wire strands. The coatings 
are knit so closely as to be monolithic, and 
the most brutal twisting, bending and other 
tests have revealed no cracking or flaking. To 
aid dealers who carry the new product as well 
as other Republic farm materials, the company 
has launched a rounded dealer back-up program, 
the basic feature of which is a high-class radio 
broadcast sent over each of 61 stations twice a 


with the time and days on which programs are 
presented. A small radio bulletin is being 
mailed to radio stations and newspapers, and a 
comprehensive program of advertising in farm 
and rural papers has been launched. Newspaper 
ads range in size from two and three column 
displays to double-page spreads. Full informa- 
tion about the new fence can be obtained by 
writing to the company at its Chicago address. 


Story of Red Cypress Presented 
in Beautiful Booklet 


Southern Cypress Manufacturers Association, 
Jacksonville, Fla., has just issued a 24-page 
booklet, bound in a flexible paper cover, giving 
many interesting facts about Tidewater Red 
Cypress. It is profusely and beautifully illus- 
trated to show a large variety of modern and 
ancient uses of the wood for building and other 
purposes. In addition to these photographs and 
drawings, the various grains and color tones of 
the wood are faithfully reproduced. The book- 
let is entitled “An Inside Story of Tidewater 
Red Cypress,” and measures six by nine inches. 
Any dealer who desires a free sample copy 
may have it by addressing the association’s 
Jacksonville office. 


Fly Screen Details and Prices for 
1937 Season Ready 


The Cincinnati Fly Screen Co., Cincinnati, 
Ohio, announces that complete details and prices 
of its 1937 line of Zip-In Fly Screens are 
now available, and may be obtained by dealers 
on request. It is claimed by the company that 
dealers may carry fewer sizes of Zip-In and still 
meet their customer requirements. The product 
is nationally advertised in consumer magazines, 
and other aids are offered to dealers who 
stock it. 


New Owner of Master Woodworker 
Adds Sawmaster to Line 


Controlling interest in Master Woodworker 
Manufacturing Co., Congress and Brush Sts., 
Detroit, Mich., manufacturer since 1917 of 
Master Woodworker and Master Floor Sander, 
was acquired recently by John R. Eckman, who 





Music and song will catch the ears of farm fence prospects, 
will prepare the way for the dealer's efforts 


week. Republic’s “Musical Almanac” is a day- 
light broadcast arranged for the entertainment 
and enlightenment of farm folks. The cast in- 
cludes nine well known radio performers, shown 
in the accompanying photograph. 

The purpose of the broadcast is to reach the 
many thousands of potential consumers in the 
fenced farm areas, and thus to do much of the 
missionary work that the dealer would be called 
upon to do. Sales resistance is effectively de- 
creased, and dealers find that prospects already 
know something about the Republic line. A 
large broadside describing Republic Farm 
Fence has been mailed to dealers. One side of 
the broadside carries a map showing the names 
and locations of the radio outlets used, together 


and an accompanying sales message 


represented the company as distributor in the 
Chicago territory. As president and treasurer 
of the company, Mr. Eckman has associated with 
him C. J. Ryan, vice president, and V. J. Eckman, 
secretary. This week the company announced 
the Sawmaster, a new and lighter machine, which 
has been added to the line. Master Woodworker, 
comprising 12 machines in one, has been called 
the handy man of the lumber industry, and the 
new Sawmaster is similar to it, except that it 
is designed to do lighter work. Coincident with 
the announcement of the new unit, the company 
stated that it has enlarged its plant facilities 
to permit increased production. 

Mr. Eckman is well known in the machinery 
field, having been associated at one time with 
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the Wright works, and having held the position 
of manager of the machinery division of Harris 
Brothers just prior to his connection with Mas- 
ter Woodworker Manufacturing Co. Literature 
describing the new Sawmaster and the Master 
Woodworker may be had by addressing the com- 
pany at the Detroit headquarters. 


Trucks Designed to Fit Needs of 
Individual Hauling Jobs 


Fitting trucks to the specific requirements of 
individual hauling jobs was the aim of the 
Ford Motor Co. in designing its 1937 models 
and improvements. To accomplish this end, 
two engines have been made available. One 
of these is an 85 horsepower unit for high 
speeds and heavy duty trucks. The other is a 
60 horsepower unit for light delivery service. 
Complementing this selection in power units is 
a choice of optional equipment from a full line, 
the purpose of which is to permit the “tailor- 
making” of each truck for maximum power 
economy in meeting the road, climate and load 
conditions under which it will work. Another 
feature is advanced body style. Ford dealers 
now have models with which to demonstrate 
this new Specialized Transportation, and lum- 
ber and building material concerns are urged 
to request tests of the new equipment in meet- 
ing their particular needs. 


Easy Application, Graceful Design 
Feature Night Latch 


An improved strike designed for easy mount- 
ing without cutting into the door jamb, and 
definitely modern appearance, are the outstand- 





ing features of the Ilco Night Latch No. 222, 
just announced by the Independent Lock Co., 
Fitchburg, Mass. The new lock is equipped 
with a five-pin tumbler cylinder, and_ three 
milled nickel silver keys are furnished. Par- 
ticular attention has been given to achieving 
a graceful design for appeal to discerning 
customers. As a dealer help, the company also 
announces an attractive display panel containing 
four of the latest Ilco locks. Heavy demand 
is already reported for both the new lock and 
the display panel. Full details and literature 
are available, and may be obtained by writing 
to the manufacturer. 


Catalog Mailing Piece Combines 
Useful Information and Humor 


“Preachin’ De Twirlin Truth” is the caption 
beneath the caricature of negro pulpit orator, 
and that with the words “Cunningham Line” 
comprises the front of an illustrated folder pre- 
senting carriages, trimmers, steam feeds, and 
other machines manufactured by the Cunning- 
ham Machinery Corporation, Shreveport, La. 
The folder combines excellent descriptive data 
with some sure-fire humor, interspersed now and 
then with the kind that is apt to make one think 
a moment. Copies may be obtained by address- 
ing the company at its Shreveport office. 


Offers Re-Manufactured Engine 
Service to Truck Owners 


Announcement of a new engine re-manu- 
facturing service was made recently by Elijah 
G. Poxson, president of the Reo Sales Corp. 
Under the new service plan, Reo will re-manu- 
facture used engines on an exchange basis, re- 
placing old engine parts with new ones where 
needed, and completely re-making the engine. 
The re-made engine will carry the same guaran- 
tee as a new one. All the truck operator has 
to do is call for a re-manufactured engine. It 
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is immediately placed in his truck. The old 
engine is returned to the factory. The truck 
owner loses no time. The only condition im- 
posed is that the old engine be returned without 
the cylinder block broken or otherwise in such 
condition that it can not be repaired. Engine 
re-manufacturing is on a production basis, and 
production prices are placed on the service. 


Sawdust Logs Bound in Packages 
With Wire Tying Machine 


A recent announcement from the Gerrard Co. 
(Inc.), 2915 West Forty-Seventh St., Chicago, 
calls attention to a use which is being made of 
its equipment in the Northwest. Pres-to-Logs 
are made of waste sawdust formed into logs 





With a Gerrard 


by intense hydraulic pressure. 
wire-tying machine, six of the logs are bound 
together with wire, and two packages of six 
logs each are then placed in a wood crate for 


shipment. Wood crates, according to the an- 
nouncement, have been found more economical 
than paper cartons. The logs are sold for use 
in fireplaces. An illustrated catalog, showing 
the various types and sizes of wire-tying 
machine made by the company, may be obtained 
on request. 


Wood Block Floors for Barns Are 
Described in Leaflet 


An illustrated folder describing the applica- 
tion and advantages of wood block floors, par- 
ticularly in cattle barns, stables, and other 
farm buildings has been issued by the Jen- 
nison-Wright Co., Toledo, Ohio, manufac- 
turer of Kreolite Wood Block Floors. Proper 
sizes of blocks for various types of floor are 
given, together with recommendations for the 
application of bitumen bases, including the 
methods for heating, and the materials and 
utensils required to do it. Several thumb-nail 
sketches are used to illustrate details and sec- 
tions. Kreolite blocks are fly and vermin re- 
pellant, and non-absorbent. They provide a 
springy footing for animals, are germ-proof, 
and retard the flow of cold and dampness from 
the ground to the extent that chill is unlikely. 





The pay load of this Thornton unit with pole trailer is 38,500 pounds—gross load 47,000 pounds 
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The practical information contained in the 
leaflet should be interesting and helpful to 
lumber dealers, who are cultivating the farm 
trade and are desirous of adding profitable lines. 
Copies may be obtained by writing to the manu- 
facturer. 


New Booklet Tells How to Lay and 
Protect Industrial Roofs 


The problem of how to reduce maintenance 
expense on industrial roofs is discussed simply, 
and illustrated with easily understood photo- 
graphs, in a new 28-page booklet entitled 
“Things You Should Know About Your Roof.” 
The booklet is published by Johns-Manville 
Corp., 22 East 40th St., New York. Graphic 
information is given on how roofing felts should 
be laid, how flashing should be applied, how the 
joints in the coping should be protected, and 
how roofing should be placed around drains, 
skylights and angle supports. A discussion on 
how roof troubles start, and how to prevent 
them, is presented. The booklet may be ob- 
tained without cost from the manufacturer. 


Two New Crosscut Saw Data Books 
Published by Manufacturer 


E. C. Atkins and Company, 460 So. Illinois 
St., Indianapolis, 1nd., manutacturers of Silver 
Steel Saws, have issued two new Crosscut Saw 
booklets, one subtitied Eastern Patterns, and the 
other, Pacific Coast Patterns. Each booklet 
contains full illustrations of the types ot saw 
included under the title, and on the page op- 
posite each drawing there is an enlarged scale 
drawing showing the tooth structure in detail. 
Complete descriptions of each saw, including 
sizes, use, care and construction, are given. In 
addition, the various tools used in the mainte- 
nance of saws are illustrated and described in 
detail, with directions for using them in filing, 
setting, jointing and gauging. ‘The booklets 
should be useful additions to the reference lit- 
erature in any sawmill. Copies may be ob- 
tained on request from the manufacturer. 


Thornton Tandem Equipped Trucks 
Find Uses in Logging Areas 


The accompanying photograph shows the ap- 
plication in the lumber industry of one of the 
several late types of Thornton unit manufac- 
tured by the Thornton Tandem Co., 5124 
Braden St., Detroit, Mich. This unit has a 
169-inch wheelbase, and is equipped with a pole 
trailer. All of the tires are 32x6 inch, 10-ply. 
The brakes are BK Vacuum Boosters—a PDL6 
cylinder type. The payload is 38,500 pounds, 
and the gross load is 47,000 pounds. The owner 
of the unit pictured herewith is Chas. Naas, 
2917 East Marginal Way, Seattle, Wash. Other 
units with the same and longer Thornton 
wheelbases are designed for different types of 
load. One of these is equipped with a 16-foot 
platform body for carrying heavy loads of short 
lengths, while another type is equipped with a 
telescopic pole trailer. The latter type has 
flexibility, in that it may be used for heavy 
loads of comparatively short logs, or for loads 
approximating the type shown in the photograph. 
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sold by the Florida Louisiana Red Cypress 
Company is manufactured from virgin tim- 
ber which originates in the tidal swamplands 
along the Gulf and South Atlantic Coasts. 
Its origin is a geographical guarantee that 
it is the true species of “The Wood Eternal.” 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, Mass., Nov. 16.—The outstanding 
feature of the New England lumber market 
today is the uncertainty as to the supply and 
the market value of coarse construction lumber 
during the period of the strike of ships crews 
and longshoremen on both coasts. Briefly, the 
situation here is that the stock of West Coast 
woods has been sharply cut down since the 
strike started on the West Coast three weeks 
ago; only two cargo ships have arrived at the 
local piers thus far in November; there are no 
western mills that will quote a price or book 
an order for lumber; practically all mills have 
shut down or are working skeleton crews to get 
out material for shipment by rail. The lumber 
industry is most concerned as to the probable 
duration of this tie-up. The New England re- 
tail dealer or consumer of lumber will be able 
to go right ahead with construction work, even 
though supply from the West Coast is com- 
pletely shut off. Already the dealers are plac- 
ing liberal orders for New England and Pro- 
vincial spruce. Most of the larger mills in 
Maine, New Brunswick and Quebec are run- 
ning to capacity, some with day and night crews. 
Building permits in October issued in the 39 
cities and 16 larger towns of Massachusetts 
reached an estimated value of $3,680,721, an 
increase of 4.7 percent over September, and 
of 16.1 percent over October one year ago. 


WEST COAST FIR AND HEMLOCK—The 
movement of lumber from the retail yards 
continues at a pace well above the average 
of the last five years at this season, because 
of the consistent month by month increase 
in the number and value of permits issued 
both for new residential structures and for 
repairs and remodeling. Retail-.stocks have 
been depleted, and replacement lots must 
come from the wholesale distribution yards 
or from transits. Most of the transits afloat 
have been covered by orders, and holdings 
at the wholesale yards have been melting 
rapidly, so much so that the popular 2x3- and 
2x8-inch sizes of dimension are very scarce, 
while all grades and sizes of boards—either 
hemlock or fir—have been sold. The last 
lot offered was a small parcel of No. 1 
hemlock boards which was snapped up Sat- 
urday at $26.50 c.if. at the dock. The mills 
refuse to quote prices or to book new busi- 
ness so long as the strike situation remains 
as tense as it is today. Local prices to deal- 
ers for dimension from local storage have 
been marked up and are found today on page 
14% of West Coast list No, 32, the discount 
having dropped to $8.50, with the product 
of certain mills going as high as only $8 off 
list. Total receipts at Boston in October by 
water reached 10,081,080 feet, and the aver- 
age in October for the previous seven years 
was 10,241,964 feet. Receipts in the first ten 
months of 1936 totaled 112,435,778 feet, 
against an average for that period in the 
previous six years of 90,065,989 feet. But two 
cargo boats have docked here thus far in 
November to leave a total of 2,478,000 feet. 
Both boats arrived on Friday and the crews 
remained aboard to permit prompt discharge. 


EASTERN SPRUCE—The larger mills that 
are to operate through the winter months 
have full order files and are sold four to 
six weeks ahead of production. All price ad- 
vances of the past two months are firmly 
held, with the 2x3- and 4-inch dimension at 
the base of $31@32, with most sales now 
being made at the latter figure. One whole- 
sale office reported the booking in a single 
day (Friday) of twelve separate orders for 
dimension and boards, and in tracing them 
back it was discovered that in each case the 
stock was purchased to complete yard as- 
sortments of sizes that were not obtainable 
in the West Coast woods. The price list 
covering dimension and random sizes and 
all types of boards will be found on another 
page and prices should be taken as minimum 
today. 


LATH AND SHINGLES—Spruce lath are 
oversold, but, as the production of lumber 
increases, this by-product will be available 
in larger volume. It is felt that the old prac- 
tice of starting up emergency portable mills 


to saw round-wood lath will not be resorted 
to, as the big mills will soon catch up with 
the demand; they are now inclined to limit 
orders to 50,000 pieces in a shipment. Most 
sales are at $5.75 for the 1%-inch, and $6 
for the wider size. Eastern white cedar 
shingles are firm and active at $4.50 per thou- 
sand for the extras; $3.85 for clears; and 
$3.25 for 2nd clears. The extra grade is well 
sold ahead, and at least one of the larger 
shippers has placed a limit of 50,000 pieces 
to a customer. The West Coast red cedars in 
local storage are scarce, and firm with the 
supply of 16-inch No. 1, XXXXX practically 
exhausted. Kiln dried 18-inch Perfections at 
the storage yards sell at $4.75. Last sales of 
No. 1, XXXXX were at $4.35; No. 2, $3.20, and 
No. 3, $2.80. All-rail lots direct from the 
mills sell, delivered, at: Perfections, $4.74; 
XXXXX No. 1, $4.29; No. 2, $3.20, and No. 3, 
$2.80. 

EASTERN HARDWOODS —The call for 
maple and birch continues to take up all the 
output of Pennsylvania and Adirondack mills 
long before it is ready to ship, with the price 
level for practically all items dictated wholly 
by the seller. This is a somewhat novel ex- 
perience for most producers for, over a 
period of fully five years, a highly competi- 
tive “sellers market” has ruled. Well manu- 
factured FAS inch birch or maple is gener- 
ally held at $80 delivered at New England 
points, with the 2-inch $10 higher. Small 
mills are offering 2-inch plank all the way 
down to $52@55. The maple heel shops have 
resisted paying the asking price of $85 for 
standard cross cut 2-inch, but most sales are 
at that figure as the shops attempt to as- 
sure adequate supplies to cover their season's 
requirements. 

PINE BOXBOARDS—Sales are limited, as 





Cross-Circulation Dry Kilns Cut 


Steam Consumption in Half 


Morcanton, N. C., Nov. 16.—What modern 
woodworking plants can do to cut steam con- 
sumption as well as improve quality of kiln dry- 
ing is strikingly shown by experience of the 
Morganton Furniture Co. According to Presi- 
dent A. C. Chaffee, the company formerly op- 
erated three old-style natural draft kilns, which, 
to use his language, “had outlived their use- 
fulness, needed to be nursed . 
along and fed a ‘steam-diet’ 
that drained the boilers.” As 
is the case with most furni- 
ture and woodworking 





Drying high-quality furniture 

hardwoods in Moore cross- 

circulation fan kilns at Mor- 

gantown, N. C. Inset shows 

plant of Morganton Furni- 
ture Co. 





plants — especially during 
winter months—it was short 
of fuel and had to buy to 
keep the boilers going. 

“But,” says Mr. Chaffee, “we solved our 
problem by installing three Moore cross-cir- 
culation fan kilns last February. We have cut 
our steam consumption in half, although we 
are actually kiln drying twice as much lum- 
ber as formerly; and with the new low-tem- 
perature drying system we are producing a bet- 
ter quality of seasoned stock.” 

The Moore cross-circulation fan kilns at the 
Morganton Furniture plant are equipped with 
“MooreFin” heating coils. This new develop- 
ment of Moore engineers gives heating coils 
over four-and-a-half times the radiating effi- 
ciency of ordinary kiln pipe. This improved 
heating system is largely responsible for econ- 
omy in steam consumption. 
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most of the smaller box shops are idle. The 
mill yards have only a fair stock in pile and 
are holding the price for inch round edge 
quite steady at $13@14 on cars at the ship- 
ping point, while the square edge sell at a 
range of $21@23. The combined stock sheet 
to show the amount of each grade on hand 
unsold is now being prepared at association 
headquarters in Manchester, N. H 


Frank Whitty, of the Blacker & Shepard 
Co., Boston, chairman of the committee in 
charge of the annual meeting Dec. 5 of the 
Massachusetts Retail Lumber Dealers’ Asso- 
ciation, Hotel Statler, announces a program 
that should prove of real interest to all who 
attend. The morning business session will 
be of definite interest to the dealers. Presi- 
dent Granville B. Fuller extends a general 
invitation to the wholesalers to attend the 
afternoon dinner and entertainment, which is 
set for 1 o’clock in the main ball room of 
the Statler. Tickets will be available in 
the lobby during the morning session. W. L. 
Smith, of the Lexington Lumber Co., is treas- 
urer, and Norman P. Mason, of North Chelms- 
ford, is secretary of the organization. 

E. V. French, a vice president and foreign 
sales executive of the Atlantic Lumber Co., 
Boston, who for the past two months has 
been touring the hardwood market centers of 
northern Europe, plans to return to his 
Boston office early in December. An official 
of the company states that all five of its 
hardwood plants in the South are running 
to capacity, and that the demand and selling 
prices have risen steadily during the past 
twelve months, and today have recovered 
fully to the 1929 level. 

The H. A. Savage Lumber Co., whose whole- 
sale office at Boston has been located for 
twenty-five years at 170 Summer Street, is 
now domiciled on the third floor of the mod- 
ern Rice Building at 10 High Street. 


NEW YORK, N. Y. 


It is the consensus among the leading deal- 
ers here that the call for lumber through the 
winter months will be well above normal, for 
there are hundreds of houses on Long Island 
south of Brooklyn, and throughout eastern 
New Jersey, that are far from completed, and 
it is also a development of interest that many 
construction projects are to be carried on right 
through the winter months regardless of weather 
conditions and contrary to traditional customs 
and practices of the builders. Builders had 
developed such methods several years ago, 
but for nearly ten years the building volume 
did not call for emergency construction 
through the winter. 


They are not tied to the 





ealendar any longer, and this fact will be 
apparent as hundreds of new houses take 
shape during the next four months. It is 
not so much that there is an important lack 
of housing, as it is that the promoters want 
to get their work under way and contracts 
for materials made before the expected rise 
in open market costs. There is some con- 
cern, also, due to labor unrest at the water- 
front on both coasts that may cut heavily 
into water deliveries. In the matter of West 
Coast fir and hemlock, most dealers feel that 
the stock on hand at the yards and at the 
wholesale terminals—plus the amount now 
afloat—will be sufficient to meet the winter 
demand, but in the event that the tie-up of 
shipping should be complete and create 4 
real scarcity of lumber in the early spring, 
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other nearby producing sections will be able 
to supply lumber as wanted. 

Up to date there has been no definite ad- 
vance in wholesale prices at the terminals, 
but there is a tendency to call for a premium 
price on several fir dimension items, as well 
as on No. 1 boards, now in short supply. 
Dealers are buying freely as they aim to fill 
up holes in their yard assortments. The 2x4- 
and 2x8-inch dimension sizes, in 12 to 20 foot 
lengths, are scarce and command premium 
prices. The 2x4-inch, 12-foot has been 
marked up to $28, and the 16- to 20-foot to 
$29.50, and some holders are asking $30 for 
these sizes. All grades and sizes of boards 
are well sold up and firm. The 1x6, 8- 
and 10-inch, either hemlock or fir, sell readily 
at $27@27.50 for the No. 1, 15 percent No. 2 
common, with the No. 2 common at $24@24.25. 
The call for dressed and worked uppers is 
not strong, but the stock held here is well 
below normal, with no immediate prospect 
of fresh arrivals through the winter. Local 
yards continue to complain that deliveries 
from the South of both longleaf and short- 
leaf yellow pine finish are badly delayed, so 
that they find difficulty in supplying trim as 
wanted for completing new homes before 
cold weather sets in. There is little delay in 
the rail movement of oak and maple flooring 
and western pine finish. Eastern spruce di- 
mension of the smaller scantling sizes, in 
earload lots, averages $1 higher than in early 
October, with delivered prices ranging from 
$32.50@34. Standard spruce lath sell at $6.25 
and $6.50, and wholesalers here report a real 
scarcity at the mills. 

The officers and directors of National- 
American Wholesale Lumber Association 
have held several conferences at association 
headquarters in 42nd Street in an effort to 
settle upon a promising successor to W. W. 
Schupner, secretary-manager, who died sud- 
denly on Oct. 8. Roy Dailey, manager of 
the North Coast office at Seattle, was here 
last week to discuss plans for the future ac- 
tivities of the organization. He has long 
been regarded as the outstanding spokes- 
man for the wholesale branch in the West. 

Intercoastal distributors of fir and hem- 
lock are in a quandary. The Shipping Board 
has approved the advance of the water rate 
from $12.50 to $13, but even at the higher 
rate there is little ship space available and, 
as the strike fever on both coasts rises, there 
is real concern as to whether the mills will 
produce lumber, or the ships will be able to 
move it, through the winter. Many mills 
have already closed down and many ships, 
deserted by their crews, have been tied up 
and will not attempt to run. 


Baltimore, Md. 


NORTH CAROLINA PINE—Home building 
is active, and need for shortleaf pine is corre- 
spondingly large. Virtually all the local 
yards are about as busy as they can be, and 
they are put to it to find the lumber. Prices 
are moving up, mills operating at capacity. 


LONGLEAF PINE—The West Coast strike 
has imposed a pressure upon the producers 
of longleaf which taxes their facilities, and 
gives rise to a real problem because of the 
limited supply of big timbers in the South. 
The statement is made that 10- and 12-inch 
squares, for instance, which could have been 
obtained two months ago at $50, mill, have 
been advanced to $70 and $75, so that deliv- 
ered here they cost $80. 


CYPRESS—The demand appears to be in- 
creasing further. The mills are not finding 
it easy to satisfy it, and the trend of the 
quotations is strongly upward. More or less 
delay is experienced in getting stocks in 
quantities desired. 


WEST COAST WoOODS—tTimbers are in 
especially urgent request, and the trade is 
being seriously embarrassed by the strike of 
marine workers. Distributors are cautious 
about entering into commitments. Fir and 
other woods are becoming scarce, and the 
Prospect of having to make shipments by 
rail is causing distributors to advance prices. 


HARDWOODS—The shortage in various 
sections of the list, which dates back to the 
depression, when the mills felt impelled to 
curtail their activities, has not yet been 
fully made up. Furniture manufacturers and 
other consumers are in the market quite 
freely, and experience more or less difficulty 
in securing their needs. Gum, poplar, and 
various other woods are sought on a broad 
Scale. Oak planks are moving quite freely 
to foreign markets, especially the United 
Kingdom, and a further expansion of the 
Overseas demand is deemed likely. 
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Buffalo, N. Y. 


The lumber market is strong, with numer- 
ous advances reported. The demand has 
dropped off to some extent, owing chiefly to 
the arrival of cold weather. Though there is 
a probability of price advances, retailers are 
not disposed to stock up much with a view 
to avoiding higher prices. Many of them are 
of the opinion that prices may go down, be- 
cause of the near approach of winter and 
the slowing up of building operations. The 
labor troubles on the Pacific Coast are hav- 
ing the effect of reducing lumber offerings 
in this market, and of creating an atmosphere 
of much uncertainty as to future supplies. 

HARDWOODS—tTrade has continued fairly 
active so far this month, and demand is run- 
ning considerably ahead of that at this time 
last year. An advancing tendency is mani- 
fest in various woods, with gum in particular 
showing strength. Activity of furniture 
plants has been on the increase in recent 
weeks, and to this fact is attributed much of 
the buying. Oak flooring is a strong feature 
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of the market. The Jamestown Furniture 
Market Association’s fall exhibition was held 
from Nov. 4 to 14 in that city, and drew a 
large attendance of buyers. Earle O. Hult- 
quist, president of the association, said that 
buyifg was on a sane and sensible basis, 
with prompt delivery requested on a majority 
of orders. Buyers were preparing for the 
holiday trade and January sales. 


WESTERN PINES—A shortage of many 
items has recently developed, partly because 
of the labor troubles which have been clos- 
ing down mills. Idaho pine is particularly 
strong. Lower grades of Ponderosa pine are 
easy. The wholesalers expect a strong mar- 
ket until mill labor troubles are settled, with 
a shortage of a good many items. 


NORTHERN PINE—The market is firm, 
with no large supplies available at the mills. 
The demand has shown a seasonal decline 
this month, as the arrival of wintry weather 
has caused some curtailment of building op- 
erations. Industrial demand is fully up to 
the ordinary level for this time of year. 





For More Than 60 Years... 





. . » our organization has been 
furnishing specialized credit 
and sales information for the 
lumber and woodworking in- 
dustry. 


RED and BLUE BOOK 
Service will help you 


further your sales and keep 
you continuously informed 
about all carlot buyers and 
sellers of lumber and allied 
products. 


Lumbermen’s Credit Rating Book 


has earned and maintained an envi- 
able reputation among manufacturers 
and distributors of lumber and allied 
products. It is the most complete and 
comprehensive credit guide and sales 
directory produced in any industry. 


You Can Try it on Approval 


Determine for yourself, in your own office the value of this 
specialized service by using the Supplemented Book on 


30 DAYS APPROVAL. 


NO OBLIGATION 


Write our nearest office for details. 
Address Dept. “ A” 


Lumbermen’s Credit Association Inc. 


608 S. Dearborn St., Chicago « 


99 Wall St., New York City 
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RAILWAY & TIMBER CO. 
OSTRANDER, WASH. 


The Original Long Timber Mill 
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Seattle’s Lumber Center 
WHITE - HENRY STUART BUILDING 








Headquarters for the 
Pacific Northwest Lumber Industry, 


METROPOLITAN BUILDING CO. 
SEATTLE, WASH. 
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in logging, log transportation or harvesting tan bark 
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Market News from Amler 


Seattle, Wash. 


WEST COAST WoOODS—With half a 
month gone during which water shipments 
have been absolutely stopped, the local 
lumber industry is concentrating on those 
markets which they can still supply. The 
past fortnight brought only a fair volume 
of orders from the remaining consuming 
centers which, apparently, are proceeding 
with caution, or else are standing by in the 
hope of lower prices. At present an easing in 
quotations seems remote, due to the closing 
down of many mills and logging camps, 
which is helping to keep sales and produc- 
tion more or less balanced. 


RAIL—One firm reported it was swamped 
with line-yard orders, but most of the com- 
panies interviewed declared the yards are 
slow to buy at present prices. Line yards 
usually do a good deal of buying in De- 
cember, and some sellers expect heavier busi- 
ness then. It is harder to buy mixed cars. 
A little car material is moving but inquiries 
are small. Prices on upper grades are 
stronger, and many mills are advancing C 
and D grades $1, due to the fact that stocks 
of these are getting scarce. There is no 
doubt rail prices are strong to higher, and 
that the mills are unwilling to make any 
concessions, 


INTERCOASTAL—Eastern storage stocks 
are light and badly broken. At present, de- 
mand for rail shipments to the east coast 
is small but may shortly improve. 


SHINGLES—California is taking large 
quantities of shingles but northern Oregon 
mills and those south of Seattle are getting 
the bulk of the business, due to lower 
rates. Mills at Seattle and points north must 
pay 6 cents more than those in southern 
Washington, and mills about Portland get 
a further 6 cent rate advantage. Shingle 
prices are firm, most shippers declare. With 
logs scarcer, it is unlikely any immediate 
weakness will continue. No. 3 shingles are 
not in much demand. 


LOGS—tThere is a scarcity of cedar logs. 
Total log production is low, and as there is 
a fair demand from those mills operating, 
prices are very firm. Fir moves at $10-11, 
$16-17, and $22-24. Cedar logs bring $13-14, 
and lumber logs $19-20-21. Hemlock, No. 
2 and 3, brings $9-10. 


Portland, Ore. 


WEST COAST WOODS—Continuance of the 
Pacific Coast maritime strike has placed the 
local lumber and log markets in an abnormal 
position, with the largest outlets definitely 
closed by loss of transportation facilities. 
Prices for the Columbia River district, espe- 
cially for lumber, should be quoted as “nomi- 
nal,” as the trade generally is confused as 
to the trend. Most tidewater mills in the 
Columbia River district are operating, but 
on a curtailed basis. How long they will 
continue to operate is problematical. Pro- 
duction for this area, including those mills 
not on tidewater, is estimated to have 
dropped by about 30 percent. The foreign 
market is stagnant. Demand from the Atlan- 
tic seaboard is heavy and prices are firm, but 
few orders are being accepted, and only on 
the basis of shipment “when and if.” One 
of the largest operators in this area declared 
that dimension prices average about $1 higher 
than they were two weeks ago, but quota- 
tions are nominal, in that the orders are not 
being taken. Upon conclusion of a tieup, it is 
extremely difficult to get space on ships, for 
general cargo is all too often given prefer- 
ence as “better paying,” so lumber has to 
wait. Not until some time after the end of 
such a strike, therefore, can the lumber 
movement get back to normal. The Columbia 
River log inventory has risen somewhat, but 
the market is firm. The log inventory, how- 
ever, is expected to change little in the next 
two or three weeks. There has been little 
diversion of lumber orders from this district 
to British Columbia, since the mills there 
have about all the business they can handle. 
Diversion of cargo traffic to rail is increasing, 
although it has not been as swift as might 


be expected. More California than Atlantic 
Coast shipments have been switched to the 
rails. The California market has been strong 
for several weeks, with dock supplies low. 
It is expected, therefore, that rail shipments 
to California will rise sharply this month. 
The local lumber market is good. Orders are 
spirited for metropolitan and nearby delivery 
as building continues to gain in volume. 
Prices are quite firm. This city is experienc- 
ing its largest house construction activity in 
five years. Farm construction and repair are 
going ahead apace in the Northwest as the 
result of good crops and good prices, for 
Oregon and Washington were not affected by 
the 1936 drouth, 


San Francisco, Calif. 


COASTWISE MOVEMENT—tThe report of 
the Coastwise Lumber Conference shows a 
total September movement of 59,860,000 feet 
of lumber from Pacific Northwest to Cali- 
fornia, compared with 58,950,600 feet in 
August of this year, and 65,410,600 feet in 
September, 1935. The September, 1936, move- 
ment is reported about normal, with a slight 
decline from August registered at San Fran- 
cisco, and a small gain at Los Angeles. The 
amounts of lumber delivered to California 
ports in September follows: 


Feet 

Gm PVOMOIOD 6 occ ccccctes 22,123,500 
ET Si nie nk howe cwodae 204,600 
DE nceecesdcdeees nat 274,000 
CER: TORSRGIER 200 ccc vede's 487,300 
{See Ree er 773,600 
NS ee 32,337,500 
en a ee 3,659,500 

NN a ein canna dias Ka 59,860,000 


CONFERENCE RATES—Effective Nov. 1, 
the United States Maritime Commission ap- 
proved an intercoastal lumber rate of $13 
per thousand board feet on lumber from the 
Pacific Northwest to Atlantic Coast ports. 
The former rate was $12.50. The newly 
organized Intercoastal Steamship Freight 
Association put the new $13 rate into effect. 

WATERFRONT LABOR—The end of the 
first fifteen days of the general United States 
Pacific Coast waterfront tie-up found Assist- 
ant Secretary of Labor Edward F. McGrady 
continuing efforts, launched directly after 
the Oct. 30 walk-out, to bring together ship- 
owners and unions in a resumption of nego- 
tiations. During that period, Mr. McGrady 
discussed with both sides the fundamental 
issues which have been the stumbling-block 
to negotiations so far, and which must ad- 
mittedly be cleared up before further nego- 
tiations could have a chance for success. The 
issues are the hiring hall question, the 
6-hour day, and the question of penalties for 
violations of agreements. The unions are 
said to feel that labor played such a large 
part in the election of the President that as- 
sistance and pressure are due them from the 
administration. Failure of such assistance, 
they say, will mean a fight to the finish. The 
new Maritime Commission announced indefi- 
nite suspension of its inquiry, Nov. 12. The 
unions have strongly opposed the Maritime 
Commission’s efforts to act as a mediation 
body. Complete settlement of the grocery 
warehouse strike, Nov. 13, was looked upon 
as an indication that peaceful settlement of 
the maritime tie-up is not out of the ques- 
tion. Grocery warehousemen are members 
of I. L. A. Local 38-44. Pending the settle- 
ment of the maritime strike, the United 
States Pacific Coast shipping tie-up is 100 
percent, with the lumber trade one of the 
greatest sufferers. Cargo mills are all 
closed down, and thousands thrown out of 
employment. 

LUMBER CHARTERS—Due to the un- 
settled labor conditions during October along 
the Pacific Coast, culminating in the general 
maritime strike at midnight Oct. 29, no ves- 
sels were reported fixed from United States 
ports in the lumber trade, according to the 
monthly Pacific Coast freight and charter 
market report of General Steamship Corp. 
It is pointed out the tremendous cost and far- 
reaching ill effects of this unfortunate tie-uP 
can hardly be calculated at this time, com- 
ing as it does on a rising and active market 
such as has not been experienced in shipping 
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and foreign and domestic trade since the be- 
ginning of the depression. British Columbia 
is enjoying uninterrupted business. During 
October, 27 vessels were fixed for lumber 
cargoes, against 18 in September. Of the 27 
fixtures, 10 were for full lumber cargo, and 
17 included wheat and general cargo. All fix- 
tures during October were from British Co- 
lumbia ports. No full cargo charters were 
effected for Japan. Rates remain on about 
the same basis, i. e., $6 on baby squares, $6.50 
on large squares, and $8.75 on logs. Several 
vessels were fixed for China. This business 
was done mostly on lump-sum basis, but 
parcel bookings are still being made on the 
basis of $6.75 on lumber and $9 on logs to 
Shanghai, with 50 cents additional for North 
China ports. Considerable lumber will move 
to United Kingdom and the Continent on 
lump-sum charters. ‘Parcel rates can be said 
to be in the neighborhood of 50 shillings to 
52 shillings 6 pence, depending upon port 
of discharge. Several vessels were fixed for 
Australia. All these fixtures were made on 
lump-sum basis, and liners are securing from 
$8 to $9.50 per thousand feet for parcels, de- 
pending upon port of discharge. No fixtures 
were reported for South Africa. The United 
States intercoastal charter market came to 
a standstill with the strike, and a great deal 
of shipping is being carried on by rail at 
somewhat higher rates. 

CALIFORNIA PINES—Demand for Pon- 
derosa pine is good, with prices firm and 
little or no price cutting, although there is 
whispering to that effect. Stocks have be- 
come so broken that one large mill reports it 
ean fill only one order out of every twenty. 
In some instances, mills are unable to fill 
orders for shop. Fair foreign inquiry is re- 
ported coming in. Exports are being booked 
with “indefinite shipping instructions” pend- 
ing settlement of strike. Items reported 
scarce include No. 3 clear, all shop items; 
and moulding lumber is not in any too great 
supply. The introduction earlier in the season 
of the new practice of cutting more common 
boards than box lumber to help stabilize the 
box lumber situation, is now having its 
effect, there being a real shortage in current 
box lumber inventories, which are reported 
now to be the lowest for this season in ten 
years. The box shook price position has 
strengthened. All items of sugar pine are 
enjoying excellent demand, with prices very 
firm. Items reported scarce include No. 3 
clear, No. 2 shop, and C Select all thicknesses. 
Inventories are reported badly broken. 


REDWOOD — There has been but slight 
change in the price trend of this wood, out- 
side a small advance on 3/4-inch siding for 
the eastern market. The demand is holding 
up well in the middle West and central 
States. Local demand is fair, but may slow 
down as a result of a possible general slow- 
ing down because of strikes. All dry uppers 
are reported pretty scarce, and dry tank 
and vat stocks are in constant demand and 
continue scarce. 


DOUGLAS FIR—All cargo mills in the 
Pacific Northwest are reported to have closed 
down because of the general maritime tie-up. 
Even cargo mills with rail facilities are re- 
ported closed. Demand for fir is reported 
good, with prices firmer at rail mills. Prices 
on lower grades were increased around $1 
to $1.50 per thousand feet recently. No 2 
common is somewhat scarce. 


Tacoma, Wash. 


WEST COAST MARKET—The second week 
of the maritime strike finds Tacoma’s lum- 
ber market seriously affected by the result- 
ant decline of business. Water business is 
at a complete standstill, and no cargo has 
moved—with the exception of a few barge- 
loads of lumber destined for use in Bremer- 
ton, nearby Navy yard city, where certain 
essential Government contracts are being 
fulfilled. Rail business, however, is pick- 
ing up steadily. Principal rail demand so 
far has been from middle West and Cali- 
fornia points. This business, of course, is 
going only to mills equipped to handle rail 
business, and many plants, which special- 
ized almost exclusively in the water-served 
market, are virtually at a standstill. Plan- 


ing mill units, for the most part, are con- 
tinuing to operate steadily. Logging camps 
likewise are operating, but mostly on a re- 
stricted basis. 


Minneapolis, Minn. 


NORTHERN PINE—Early cold weather, 
which slowed up retail yard demand for two 
weeks, has given way to a spell of tempera- 
tures suitable for outdoor work, and the 
result is an at least temporary spurt in de- 
mand. In a few instances, dealers who find 
business slack have begun taking inventories. 
Stocks are small in most cases, and at some 
yards certain items are in short supply, so 
some buying is expected to follow inven- 
tories. Not a great deal of sales activity is 
expected before the first of the year, however. 
Mill supplies are available in greater quan- 
tity than last year, but probably are not as 
well rounded out, there being a shortage of 
some items. A few mills report stocks fairly 
well balanced. Production has slumped to a 
point where it is less than sales, making fur- 
ther depletion certain before the new cut is 
ready for the market. The chief demand at 
present is from box and crating interests. 
Prices are holding strong at levels estab- 
lished some time ago, with premiums being 
asked on some items in short supply. 


NORTHERN WHITE CEDAR—Favorable 
weather has helped the market. Trade is 
spotted, most sales being made in the south- 
ern part of the State and adjoining States. 
Poles are moving fairly well, sales being 
stimulated by rural electrical projects. There 
is a scarcity of smaller sized posts, and con- 
siderable complaint about difficulty in ob- 
taining woods labor. 


MILLWORK—Fall trade for this season is 
the best in several years, due largely to the 
increase in small residential building in Min- 
neapolis and St. Paul. Modernizing and re- 
pair work also are taking considerable ma- 
terial. In some of the rural sections, where 
price and crop conditions are favorable for 
farmers, more activity is reported than at 
any time for several years, but this condition 
is spotty. Prices are holding firm, with ad- 
vances predicted because of rising prices in 
the glass market. 


Warren, Ark. 


ARKANSAS SOFT PINE mills report a 
larger volume of business, and larger ship- 
ments, for the first half of this month than 
for any similar period since 1928. Stocks of 
most staple items are badly broken. Several 
mills report being sold from fifteen to thirty 
days ahead on 1x3-inch B&better, and No. 1 
flat and edge grain flooring, 1x4-inch B&bet- 
ter edge grain, %x4-inch B&better; No. 1 
ceiling; 1x6-inch B&better drop siding, No. 
116, also No. 117 in 14-foot and longer. There 
are few mills not sold ahead on Bé&better 
finish in most widths and thicknesses. About 
the only surplus item of finish available is 
1x6-inch, 12-foot B&better. Kiln dried inch 
is in limited supply, except 8-inch width. 
With one exception, the mills are sold ahead 
two to three weeks on 1x6- and 8-inch No. 2 
boards, which have been in heavy demand 
the past thirty days. No. 3 boards, 1x8-, 10- 
and 12-inch continue very scarce, as are sev- 
eral items of dimension, including 2x4- and 
2x6-inch No. 2. Nos. 1 and 2 lath are not 
available for prompt loading except in small 
quantities. Demand from step ladder and 
toy manufacturers is very satisfactory, some 
concerns having covered their requirements 
through the first quarter of the coming year, 
giving several mills all of this class of busi- 
ness they can handle for the next four or 
five months. Several new price lists mailed 
this week show advances of from $1 to $2 
on many items of No. 2 and better stock. 
Some mills have marked up 1x6- and 8-inch 
No. 2 $1, making the present basis $20 and 
$21, mill. The small mills report more busi- 
ness than they can take care of for quick 
shipment, on such items as No. 2 center 
matched boards and shiplap, and most items 
of No. 2 dimension. 


SOUTHERN HARDWOODS—A $3 to $5 
boost in the price of 4/4 FAS and No. 1 gum 


(Continued on Page 66) 





That Satisfies 


Here is Quality Certified stock from 
our own superb stands of big-bodied, 
old-growth trees, cut and seasoned in 
our own mills under expert supervision. 


It satisfies the customer because it 
delivers full value for the money—and 
every piece is trade-marked and grade- 
marked—at a glance the customer can 
identify the maker and the guaranteed 
grade. It does away with chance and 
guesswork in lumber buying. 


It satisfies the dealer because it 
enables him to deal in plainly-marked, 
self-evident values. That establishes 
confidence and avoids disputes and 
arguments. If it bears the Booth-Kelly 
Mill number "20," it's good Douglas Fir 
—and the grade is exactly as marked. 


In Mixed Cars, you may order it in 
finish, casing, base, mouldings, stepping, 
flooring, ceiling, drop siding, dimension, 
etc. Send us your inquiries for prompt 
quotation. 


We are headquarters for Association Trade-Marked 
and Grade-Marked Douglas Fir Lumber. 





TWO MILLS—SPRINGFIELD & WENDLING, ORE. 
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Minot Davis, prominent Tacoma (Wash. ) 
lumberman, has been elected president of the 
Tacoma Country & Golf Club for 1937. 


An announcement has been made by the G. 
Becker Co. of 4646 West Armitage Avenue, Chi- 
cago, that its name has been changed to the 
Pioneer Roofing & Insulation Co. (Inc.). 


D. V. Swearingen, manager of the wholesale 
lumber department of Montgomery Ward & Co. 
(Inc.), Chicago, has been ill in the St. Mary’s 
hospital at Kankakee, IIl., for ten days. 


Leaving the Charles R. McCormick Lumber 
Co. in San Francisco, D. N. Cords has joined 
the sales staff of the Wendling-Nathan Co., of 
the same city. He will cover the Bay district, 
peninsula and coast counties. 


Frank H, Lamb, well known Grays Harbor 
(Wash.) logging equipment manufacturer, was 
re-elected to the Port of Grays Harbor com- 
mission. He has been a member of the com- 
mission since the port was organized. 


On Nov. 14, Alex H. Oxholm, managing di- 
rector of Pacific Forest Industries, Tacoma, 








Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collection of invoices. 


Special department handling export lumber shipments 








Wash., left on a trip through South America, 
Africa and Europe to look into the opportunities 
for the sale of Douglas fir plywood. He expects 
to return to Tacoma early in the summer of 1937. 


Thornton T. Munger, director of the Pacific 
Northwest Experiment station, and H. J. An- 
drews of the fires section, Portland, Ore., left 
for Washington, D. C., Nov. 14 to attend the 
annual meeting of Forest Service directors and 
other regional officials. 


Philip Garland, manager of the Tacoma 
(Wash.) plant of the Oregon-Washington Ply- 
wood Co., addressed the Tacoma Lumbermen’s 
Club recently. In his talk he told about his 
trip to the Hawaiian Islands from which he had 
just returned. 


Dean Kuperus has withdrawn from the John 
P. Wilkes Co., Grand Rapids, Mich., and has 
opened the Dean Kuperus Lumber Co. in Room 
403 Industrial Bank Building, Flint, Mich. The 
new concern will do a wholesale and commission 
lumber business in eastern Michigan. 





Elected Company's Secretary 


PHILADELPHIA, Pa., Nov. 16.—R. W. Collie 
recently was elected secretary of the Insular 
Lumber Co., of this city. 
The Insular concern 
manufactures Philippine 
mahogany, and operates 
the largest hardwood 
sawmill in the world. 

Mr. Collie graduated 
from the University of 
Wisconsin in 1906. He 





R. W. COLLIE, 
Philadelphia, Pa.; 


Secretary Insular 
Lumber Co. 
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Opeaedsy CASAR BROTHERS 


2357 South Loomis Street, CHICAGO 
Telephone Canal 1830, 1831, 0118 








GILBERT NELSON & CO. 


Public Accountants 


432 S$. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 








Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 








Telephone Randolph 4893 Collection and Mechanics Liens 








was with the Curtis & 
Yale Co., wholesaler of 
sash, doors and blinds 
at Wausau, Wis., from 
1913-1922, and for the 
next five years was as- 
sociated with the Wis- 
consin Veneer Co., at Rhinelander, Wis. Mr. 
and Mrs, Collie live in Germantown, Pa. They 
have two daughters. 








The J. Shepherd Parrish Co. with head of- 
fice at 222 West North Bank Drive, Chicago, 
has re-built the woodenware factory at Hulbert, 
Mich., that was destroyed by fire over a year 
ago. The factory makes kitchen woodenware, 
and uses maple mostly. 


An optimistic report on the outlook for 1937 
was brought back to the West Coast by C. B. 
Hurley, sales manager of the Pacific National 
Lumber Co., Tacoma, Wash., after a five-weeks’ 
trip through the East and Midwest. Mr. Hurley 
contacted the trade and his company’s sales con- 
nections. 


Reporting that the Wiegand-Marionneaux 
Lumber Co. of New Orleans had dissolved, 
George E. Wiegand announces starting in busi- 
ness for himself with an office in the Maritime 
Building. He will operate as the Wiegand Ex- 
= Lumber Co., and specialize in lumber and 
ogs. 

An announcement has been made by Louis 
Kuehn, president of Milcor Steel Co., of the 
appointment of A. U. Steenrod as manager of 
the firm’s plant in Canton, Ohio. Mr. Steen- 
rod was in charge of Milcor’s unit in Chicago 
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for seven years, and for many years previous 
to that time was in the steel building-material 
business. 


The West Coast Lumbermen’s Association an- 
nounced Nov. 16 that Charles H. Ingram, gen- 
eral manager of the Weyerhaeuser Timber Co., 
Tacoma, Wash., had been appointed a member 
of the board of trustees. His appointment is 
by the board, and is to fill the unexpired term 
of F. R. Titcomb, who recently resigned after 
serving many years. 


A. L. Billings, manager Northwestern Lum- 
ber Co., Salt Lake City, Utah, will head a new 
company in that city known as the Union In- 
vestment Co., which will attempt several sery- 
ices connected with the building industry. The 
company will undertake home construction, plan 
service, property management, and handle mort- 
gage loans, insurance, and sell real estate. 


Two lumbermen of Buffalo, N. Y., were 
speakers at the annual banquet Nov. 13 of the 
Buffalo alumni of the University of Rochester. 
Horace F. Taylor and Charles N. Perrin gave 
talks which were features of the evening. Mr. 
Taylor is a university trustee, and Mr. Perrin 
is on the executive committee of the Buffalo 
alumni chapter. 


Col. C. B. Cunningham, proprietor of Cun- 
ningham Lumber Co., Chicago, was chairman 
of the program at the Armistice Day cere- 
monies of the Chicago Historical Society on 
Nov. 8. Col. Cunningham was presented a 
bouquet of roses by Mrs. Anna Pries, a Gold 
Star mother and a descendant of Betsy Ross, 
during the services. 


W. Albie Barksdale, secretary of the Char- 
lottesville (Va.) Lumber Co., was elected pres- 
ident of the Charlottesville and Albemarle 
County Chamber of Commerce at the organi- 
zation meeting of the directors, Nov. 5. Mr. 
Barksdale has been with the lumber company 
for about twenty-seven years, and is a past pres- 
ident of the Virginia Retail Lumber Dealers’ 
Association which he helped found. 


The J. W. Wells Lumber Co., of Montgom- 
ery, Ala., recently purchased the hardwood band- 
mill of W. E. Nickey & Sons (Inc.), Dothan, 
Ala. The acquisition of this plant will increase 
the output of the Wells firm to approximately 
90,000 feet a day. Bandmills are operated in 
Luverne and Montgomery, also. J. W. Wells is 
the owner and active manager, and sales are 
handled by L. L. Shertzer. 


Frank Byles, manager of the Clemons Log- 
ging Co., Montesano, Wash., has been chosen 
by the board of commissioners of Grays Har- 
bor County as a member of the board of di- 
rectors of Oakhurst Sanatorium. Mr. Byles 
succeeds the late Prof. Eldridge Wheeler, prom- 
nent Grays Harbor educator, and his appoint- 
ment is the first change to be made in the per- 
sonnel of the board since its organization in 
1921. 


A group of five German industrialists on tour 
of wood-working plants in the United States 
called recently at the Holt Lumber Co. at 
Oconto, Wis., in order to study the manufacture 
of lumber. Included in the group were: Oskar 
Biermann, Bienenmuhle, Saxony; Hienrich 
Leonhardt, Neidersedlitz, Dresden, Saxony: 
Otto Taube, Berlin; Fritz Turban, Stettin, and 
Albert Vohl, Gottingen, Hanover. P. F. Lion, 
a German native but now living in America, 
was guide and interpreter. 


F. R. Lamon and G, F. Bonnington, formerly 
with the wholesale firm of Wendling-Nathan 
Co., San Francisco, have opened offices in Room 
504 at 16 California Street. They have taken 
the name of Lamon & Bonnington Co., and will 
wholesale Douglas fir, redwood. Ponderosa and 
sugar pines. Wolmanized lumber will be a fea- 
tured item in their stock. W. B. Dascomb, 
Terminal Sales Building, Portland, Ore., has 
been appointed representative of the company 
in that city. 

Visitors to the Buffalo (N. Y.) lumber trade 
in the past two weeks included: Pierson Knee- 
land, president of Kneeland-Bigelow Co., Bay 
City, Mich.; L. C. Ailor, sales manager of 
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Miller Bros. Co., Johnson City, Tenn.; Arthur 
E. Lane, mill representative, New York City; 
J. E. Diamond, Cleveland representative of the 
Exchange Sawmills Sales Co, of Kansas City, 
Mo.; John J. Avery, general sales manager of 
Frost Lumber Industries (Inc.), Shreveport, 
La., and Howard G. Spengler, New York rep- 
resentative of the latter company. 








Celotex Head in England to Start 
Construction of New Plant 


The Celotex Corporation, Chicago, announces 
that Bror G. Dahlberg, president, and C. G. 
Muench, vice president in charge of production, 
embarked for England aboard the Normandie 
to complete arrangements for the construction 
of a new plant there to manufacture Celotex 
products. Operations in England are being 
financed by combined capital from the United 
States and England. At the time he 
sailed, Mr. Dahlberg said, “This is another step 
in our expansion program necessitated by the 
growing demand for structural insulation, and 
the corresponding increase in our business both 
in this country and in England. . . . This new 
plant should be in operation early the coming 
summer... .” 





Company Makes Appointments 


MINNEAPOLIS, MINN., Nov. 16.—The Shevlin, 
Carpenter & Clarke Co. has announced three 
new appointments of interest to the building 
material trade. The changes include the nam- 
ing of J. P. Hennessy as general manager of 
the McCloud River Lumber Co. with head- 


J. P. HENNBSSY, 
McCloud, Calif.; 


General Manager 
McCloud River Lumber Co. 


quarters at McCloud, Calif. He will also con- 
tinue as vice president of the company in charge 
of western operations. F. W. Coan was ap- 
pointed executive vice president of Shevlin Pine 
Sales Co. with headquarters at Minneapolis, 
and L. O. Taylor, a vice president of Shevlin 
Pine Sales Co., was named general manager of 
that concern with his office here. 


Two Michigan Lumbermen to Open 
Warehouse Business 


Sturcis, Micu., Nov. 16.—Will A. Cavin of 
the Cavin Lumber Yards, Associated, and M. S. 
Rudisill, general manager of the ten yards, plan 
to open a building materials warehouse here 
about Jan. 1. One story of a local factory has 
been rented, and will furnish quarters measur- 
ing 48x200 feet for the new business as a start. 





F, W. COAN, 
Minneapolis; 


Executive vice pres. 
Shevlin Pine Sales Co. 
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The name of the new enterprise will be the 
Sturgis Warehouse Co. 

The company will carry insulation, asphalt 
and asbestos products, steel goods such as nails, 
fence, wire, and basement sash, and possibly red 
cedar bevel siding, oak flooring, and a few other 
items handled by the yards of the Cavin line 
and which require such a long time to reach 
here from various factories. The city of Sturgis 
is about centrally located among the Cavin yards, 
and so is a suitable dispensing point to all the 
units in the organization. Mr. Cavin and Mr. 
Rudisill expect their new company to serve a 
field with a radius of fifty miles around Sturgis. 





Jacksonville Jottings 


JACKSONVILLE, Fia., Nov. 16.—W. W. Sim- 
mons, salesmanager for Cummer Sons Cypress 
Co. here, spent some days this week visiting 
other points in the State. 

Mr. and Mrs. J. S. Foley have returned to 
their home in Foley, Fla., after a trip to New 
York, Quebec, Minneapolis and Chicago. 

Mr. and Mrs. Jerome H. Sheip returned early 
in the month from Indianapolis, Ind., and other 
Northern points. The well known Apalachi- 
cola, Fla., manufacturer and his wife have en- 
joyed a three-months’ vacation. 

C. W. Gillespie and associates are having a 
veneering and planing mill erected on the out- 
skirts of Abbeville, Ga. 

H. R. Koen, supervisor of the Ozark Na- 
tional Forest, was quoted recently as announc- 
ing award by the supervisor of the Forest Of- 
fice in Atlanta, of the largest timber contract 
in the history of that forest, to Export Cooper- 





L. O. TAYLOR, 
Minneapolis; 


General Manager 
Shevlin Pine Sales Co. 


age Co. of Russelville, Ark., on a bid of $600,- 
960 for 24,000,000 feet of hardwood timber. 


Becomes Redwood Technologist 


San Francisco, Cauir., Nov. 14.—Lesley B. 
Graham, Minneapolis lumber broker for the 
past five years, joined the staff of the California 
Redwood Association, Nov. 1, as a wood tech- 
nologist and consultant to retail and wholesale 
dealers. 

Mr. Graham, a native of the redwood region, 
graduated from the University of California 
School of Forestry in 1924. He was asso- 
ciated with the Redwood Sales Co. on the West 
Coast and in Chicago for several years, and 
until 1931 was with the Hammond Redwood 
Co. in Minneapolis. During the past five years 
he has been in contact with dealers in Minne- 
sota, western Wisconsin and northern Iowa. 

In his relations with dealers Graham will 
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HARD and SOFT WOODS 


Birch, Maple, Rock and Soft Elm, Basswood, 
Ash, Oak, air or kiln dried. 
Dimension stock, crating lumber, hardwood 
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White cedar posts, poles, shingles. 
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utilize the combination of his technical educa- 
tion and wide sales experience to facilitate an 
improved understanding of the multiple uses of 
redwood. 


$37,822,676 in Permits Issued in 
October for Chicago, Suburbs 


A survey of new building in the Chicago 
suburban region shows the remarkable fact that 
construction for the first ten months of 1936 was 
78 percent ahead of the same period a year ago. 
The comparative amounts are, $21,967,825 for 
the initial five-sixths of the current year against 
$12,314,411 in 1935. During the same ten- 
month period the city of Chicago had a plus 
36 percent increase over 1935, with $15,854,851 
worth of building permits issued this year con- 
trasted to $11,605,596 last year. For 1936, the 
two totals show $37,822,676 in building permits 
issued for Chicago and its fifty-seven neighbor- 
ing communities. 

In October, permits amounting to $2,301,638 
were issued in the communities, and for $1,728,- 
241 for the city. The return of home building 
on a large scale accounts for over half of all 
the new building last month, New homes num- 
bering 158 and costing $1,294,865 were reported 
by the fifty-seven communities in the survey, 
while alterations, repairs and additions rolled up 
a sum of $302,044. 
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Leading in the value of new homes begun ir, 
October are Winnetka with six amounting to 
$121,000; Highland Park, eight worth $116,769; 
Evanston, six for $111,100, and Wilmette, seven 
for $87,976. Far ahead of all other communi- 
ties in total volume of permits issued was 
Evanston with $261,500, while Hammond with 
$240,619 was a close second. 


Treated Wood Used in Stadium 


Ba.timore, Mp., Nov. 16.—One of the large, 
important contracts awarded here recently calls 
for the use of southern pine to replace 11,000 
of the seats in the stadium, local sport arena, 
and uprights, walks and stairways of longleaf 
pine. Previously, such repairs have been neces- 
sary every five or six years because the seats 
became unsafe through deterioration. With the 
present rejuvenation, preserved stock is being 
used that was first put through treatment with 
chomated zinc chloride. It is estimated that this 
wood will be good for at least twenty years. 
The lumber has been supplied by the Century 
Division of the Wood Preserving Corp. This 
periodical replacement of seats and supports in 
the stadium which seats 70,000 consumes a lot 
of lumber over the years, and if the material 
can be made to last three times as long the ex- 
pense will be greatly lessened. 








THE BUSINESS RECORD 








Business Changes 


CALIFORNIA. Colton—Walter Decker has pur- 
chased the remaining half interest in Colton Lumber 
Co., in which he has been associated with C. H. Gar- 
ner as partner. The business will continue under 
the name of Colton Lumber Co. 

La Crescenta—Amelang Lumber Co. succeeded by 
Black Lumber Co. 

Los Angeles-——Security Lumber Co., 1151 S. Broad- 
way, wholesale and commission business, is reported 
to have been dissolved by George F. Weis and W. M. 
Saari; succeeded by George F. Weis. 7 

FLORIDA, Monticello—Lewis G. Morris succeeded 
by Henry Lumber Co. 

GEORGIA. Brunswick—Benedict Stave Co. suc- 
ceeded by Brunswick Stave Mill. 

Lavonia—L. O. Mauldin succeeded by Lavonia 
Lumber Co. 

IOWA. Clemons—Clemons Co-operative Society 
succeeded by Clemons Grain & Lumber Co.; B. O. 
Sweet and O. L. Krink proprietors. B. O. Sweet will 
be active manager in charge. 

Roland—Britson Lumber Co. succeeded by Roland 
Lumber Co., a new corporation being formed by 
Glen R. Newton, of Nevada, and C, C. Tracy, of 
Monona. 

KANSAS. Blue Rapids—Blue Rapids Lumber Co. 
sold to Burgner-Bowman-Matthews Lumber Co. 

LOUISIANA. New Orleans — Wiegand-Marion- 
neaux Lumber Co. has been dissolved and Wiegand 
Export Lumber Co., Maritime Building has been 
formed. 

MICHIGAN. Kalamazoo—O. F. Miller Co., 1919 
Factory Street, has merged the business into a stock 
company under the style of Miller-Davis Co.; capital 
stock, $100,000. 

MISSOURI. Grain Valley—Dierks & Sons Lumber 
Co. local branch sold to Hubert Roach. 

NEBRASKA. Phillips—Farmers Lumber Co. sold 
to Nelson Lumber & Supply Co., of Grand Island, 
Neb., but will continue for the present under its 
present name. 

OHIO, Gibsonburg—Aufderheide Lumber Co. pur- 
chased by Gordon Lumber Co. 

OREGON. Wells—Valley Mill Lumber Co. sold to 
Lawrence Kern, of Portland. 

RHODE ISLAND. Lakewood (P. O. at Provi- 
dence)—-Gaspee Building Material Co. changed name 
to Gaspee Coal & Lumber Co. 

SOUTH DAKOTA. Armour—J. H. Shroeder Lum- 
ber Co. disposed of its interests in Armour to Floete 
~~ eed Co. and Fullerton Lumber Co., both of this 
city. 

WISCONSIN. Cumberland—Andersen Yard Co. 
local retail business purchased by Henry Rose, of 
Cumberland, and Laurence Mayer, of Bayport, Minn., 
who will continue the business as the Mayer-Rose 
Lumber Co. 





. 
Incorporations 
CALIFORNIA, Los Angeles—Alert Lumber & 
Mill Co. 
INDIANA. Lawrenceburg—McDonald Lumber 


Co.; to carry on a general lumber business. 

NEW YORK. Buffalo—Rayben Lumber Corpora- 
tion; $25,000. Retail. 

VIRGINIA. Norfolk—Wilcrofen Lumber Corpora- 
tion; $10,000. 

WASHINGTON. Bingen—Consolidated Lumber 
Co.; sawmill; $50,000. 


Marysville—Davis & White (Inc.); forest prod- 
ucts; $100,000. 

WEST VIRGINIA. 
Co.; $10,000. 

WISCONSIN. Cumberland—Mayer-Rose Lumber 
Co. 


Parkersburg—Hess Lumber 


CANADA. BRITISH COLUMBIA. Vancouver— 
Thurston Lumber Co. (Ltd.) 607 Metropolitan Build- 
ing, timber merchants; $10,000. 


New Ventures 


CALIFORNIA. Los Angeles—Ace 
Floor Co., 11218 South Main Street. - 

San Francisco—Aetna Hardwood Flooring Co.; 
951 Buchanan. 

LOUISIANA. New Orleans—Wiegand Export 
Lumber Co., Maritime Building; specializing in 
lumber and logs. 

NORTH CAROLINA. Lexington—Dixie Furniture 
Co.; manufacturers of furniture. 

TEXAS. Fort Worth—Hart Cash Lumber Co., 
2535 North Main Street. 

WASHINGTON. Olympia—Phillips & Newell, 
have opened a lumber yard at 402 West Fifth 
Avenue. 


Hardwood 


Casualties 


ALABAMA. Evergreen—L. D. King Lumber Co. 
planing mill, together with about 300,000 feet of 
lumber and other valuable property, destroyed by 
fire, with loss estimated at $12,000 and no insurance. 

OKLAHOMA. Carnegie — Stephenson-Browne 
Lumber Co. yard suffered fire loss estimated at $65,- 
000, partially covered by insurance. 

OREGON. Bridal Veil—Bridal Veil Timber Co. 
mill swept by fire, causing damage estimated by 
plant officials at $100,000. Reconstruction work 
will be started at once. Sufficient lumber on hand 
to fill orders for next three months. 

UTAH. Salt Lake City—Elkins Planing Mill, 2237 
South Sixth Street, damaged by fire. 

WASHINGTON. Anacortes—Anacortes Lumber 
Co. suffered fire damage to over 40,000 feet of lumber 
in three dry kilns, with loss estimated at $3,500. 

WEST VIRGINIA. Lumberport—J. L. Straight 
Lumber Co. suffered fire loss estimated at more than 
$10,000, with no insurance. 

CANADA. BRITISH COLUMBIA. North Van- 
couver—Burrard Shingle Co. (Ltd.) plant at the 
north end of Second Narrows Bridge, destroyed by 
fire, with loss estimated at $70,000, $50,000 to the 
plant and $20,000 to the stock—covered by insur- 
ance. Plans for rebuilding are being formulated. 


New Mills & Equipment 


MONTANA. Olney—Glacier Lumber Co., a new 
company, is erecting a sawmill here, which will 
have a capacity of about 50,000 feet a day. 

NORTH CAROLINA. Marion—Drexel Furniture 
Co. has started addition to woodworking plant, to 
cost $55,000. 

OREGON. Bellfountain (R. D. from Monroe)—It 
is reported plans are being made by W. J. Miller and 
Cc. M. Miller to erect two sawmills here. W. J. Miller 
may erect an $80,000 mill at the site of his former 
mill which burned a few months ago. 

CANADA, QUEBEC. Quebec City—Kamouraska 
Lumber Co. (Ltd.) plans woodworking plant to cost 
about $50,000. 
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LUMBER MARKET REVIEW 


Northern Pine and Hemlock and Eastern Spruce Book 
Much Larger Volume Than Last Year's 


Northern pine mills reported a decided gain in bookings 
for the two weeks ended Nov. 7, these reaching 29 percent 
above last year’s level for the corresponding period. The 
Northwest is reported to be taking advantage of a spell of 
good building weather, while demand there for low grades 
is active. In the Niagara area, however, cold has brought a 
decline in building trades demand, but industrial purchasing 
is well sustained. Quotations show little change, except 
that scarce items are bringing premiums. 

Northern hemlock sales in the two weeks ended Nov. 7 
made an impressive gain of 64 percent above last year’s for 
the same period, but they did not absorb the production. 

Eastern spruce mills are benefiting considerably from the 
cutting off of supplies from the West Coast, many buyers 
now seeking to obtain commons in New England, so that 
producers there are sold four to six weeks ahead. While list 
prices are unchanged, most current sales are being made at 
the upper end of the range. 


Western Pine Bookings Increase to 52 Percent Above 
Last Year's; Prices Are Firming 


The fact that orders for western pine climbed to 52 per- 
cent above last year’s in the two weeks ended Nov. 7, indi- 
cates that this region was receiving a considerable volume 
of business as a result of the stoppage by strike of the inter- 
coastal movement from the Northwest to the Atlantic. 
Production has been increased by western pine mills, for 
although total stocks are larger than last year’s, they are 
rather broken in assortment, with shop and selects becom- 
ing scarce. Many buyers are having to revise their orders 
to suit the stocks available at the mills. Advances are re- 
ported in sugar and Idaho pines, with more in prospect. 
Uppers as a whole are quite strong, with quotations solid 
and mark-ups indicated. There has not, however, devel- 
oped corresponding strength in lowers, though box lumber 
has been working into low supply and is now much firmer. 
While shipments exceeded orders in the last period, the 
mills continue to have good order files, and it is believed 
that heavy additions could be made if they could accept 
all the business now offering for early delivery. 


Maritime Strike Practically Shuts Off West Coast Cargo 
Movement; Rail Prices Up 


The West Coast water movement continued tied-up by 
the maritime strike, and, on account of their inability to 
ship, many of the cargo mills have closed down while others 
have heavily curtailed their output. Even rail shipments 
have fallen below rail orders, while although cargo book- 
ings in the two weeks ended Nov..7 amounted to 46 million 
feet, only 6 million feet was shipped. Heavy accumulation 
of stocks at mills has been avoided by the curtailment in 
output, shipments in the above period being only 18.5 per- 
cent below production. 

The eagerness of buyers to place orders for rail delivery 
has been somewhat curbed by price advances, some scarce 
shed stock items having been marked up $1. 
however, that there is a lot of yard business awaiting place- 
ment, and that on account of depletion of their stocks, the 
buyers can not long postpone entering the market. 

On the Atlantic coast there are practically no arrivals, 
and stocks are much depleted, especially those of dimension 
and boards, so that discount has been reduced to $8@8.50. 
Movement from terminals to yards and thence to jobs is 
reported to be well above seasonal average. California 


It is believed. 


demand continues active, so that stocks are becoming de- 
pleted, and more reliance has to be placed on rail delivery, 
so that whpolesale prices are advanced and a mark-up in 
retail lists is probable. An advance in coastwise rates is 
announced. The Gulf market now has to depend on the 
rails for the large sizes of western stock it requires. Rate 
to Gulf ports is now $13. 

There is no offshore movement. Rates to European 
ports are to be advanced 5 shillings by Jan. 1. 


Advances in Hardwood Prices Reflect Good Demand 
and Reduction in Supplies 


Hardwood demand has shown a further increase, and, while 
the furniture industry is still the leading buyer, there is a larger 
call from the radio plants, and from the building trades through 
flooring and millwork plants. Both sap and red gum are now 
in low supply ; prices have advanced strongly and further mark- 
ups are in prospect. Increased demand for flooring has re- 
sulted in a general advance in prices, with hardwood mill stocks 
of rough flooring strips covered by orders for almost two months 
in advance. Northern birch is reported hard to buy, with quo- 
tations strengthening. Southern ash, magnolia and poplar have 
closely followed the gums and oaks in the general upward trend 
of the market. As mill stocks are much depleted, and winter 
production in the South is ordinarily greatly curtailed by low- 
land floods, while industrial and building trades prospects are 
considered excellent, the mills are expecting the market to reach 
a profitable level by early in the new year. The domestic mar- 
ket has been stepping ahead of foreign offers, though these are 
now more in line. The way is cleared for forward business by 
an announcement that trans-Atlantic rates will be continued on 
present basis through 1937. 


Southern Pine Mills Report Brisk Demand, Stocks Broken 
and Prices Advancing 


Southern pine orders continued ahead of production in the 
two weeks ended Nov. 7, despite the fact that the election 
slowed up. buying more than it did production. Shipments ex- 
ceeded bookings, but the mills still have well-filled order files. 
Because of the strike tie-up on the West Coast, more buyers 
are turning to the pine mills, especially those on the east coast. 
Stocks of southern mills, however, have been depleted during 
this year, and many items continue scarce; while at this season 
the operations of small mills are heavily curtailed by bad 
weather. Quotations on all yard commons are beginning to 
show the effect of this reduction in supply. Because of the 
increase in general prosperity and the good outlook for build- 
ing, accompanied by steadily advancing lumber prices, yards 
are inclined to do a little speculative buying for spring needs. 
The shut-off of the export movement from the Pacific North- 
west is diverting some orders to the South. Mill prices 
averaged 56 cents higher in October than in September. 

North Carolina shortleaf has been selling heavily in the 
South, especially to the farm trade, both commons and shed 
stocks being called for; while output of small mills in many 
parts of producing territory has been much curtailed by bad 
weather. Most of the buying is for immediate delivery, but 
some orders are being placed for later shipment, in view of the 
probability of higher prices. Dimension is reported up $1, and 
air dried roofers, 50 cents. 

Arkansas Soft Pine mills report an increase in demand, for 
shed stock and commons, with mill stocks of both scarce; the 
small mills being oversold now on boards and dimension. Prices 
on both types of stock are being marked up. Some good orders 
for future shipment are reported coming in from the specialty 
manufacturers. 


Statistics, Page 52 — Market Reports, Pages 56-59, 66 — Prices, Pages 64-65 
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THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on southern pine to the Southern Pine Lumber Ex- 





change, New Orleans, La., for sales made in the period Nov. 7-11, but, where prices for this period were not available, prices for the 
month to date have been inserted and starred (*). 
West East West East West East West East West East West East 
Side Side Side Side Side Side Side Side Side Side Side Side 
Flooring, Standard Surfaced Finish, Rough cr Ceiling, Standard No. 1 Shiplap and No. 2 Shortleaf 
Lengths 10-20’ 10- Lengths Boards, 10-20’ Dimension 
1x3 rift B&better B&better— ex  eeeSer 36.28 36.72|2%4 
B&better — thick— Inch thick— B&better.. 30.00 *29.78 1x5&10 . 89.01 43.30 12 & 14... 22.03 18.94 
Shortleaf.. 60.37 61.00)4 -----::: rye pet e vesenets ie os yt sees 27.75]1x12 22... 50.18 54.11 —. teteeee 23.29 20.83 
“eee eeee +e . “eer erenenene . . —_ x 
No. 1— . Pea oe tee *43.00 42.00] B&better.. 27.88 29.33 - 5 ae & CM |io & 14... 17.62 18.31 
Bhorticat.. 50.25 54.00) 1x10 ...., 54.78 62.25 1x5&10 ..*48.92 49.00/No. 1 .... 26.35 27.06 tandard Lengths (15 ......: 18.54 1895 
No. 2 » 32.75 *37.00) 1x5 ...... 60.50 48.2512 ....... *62.63 63.83 , 1x4 «2.06. 17.61 16.80|5,¢ 
1x3 fat 9s 69.54 63.10 No. 1 Fencing, 10-20’ |1x6 ...... 18.69 18.52 12 & 14 20.76 18.50 
a, ll 5&6/4. thick— 5&6/4 ie esneun 36.50 35.23 No. 3 Fencing, 16 ....... 21.08 22.00 
B&better.. 37.23 38.08 4, 6, 8.... 57.00 56.50], —— wae. san oS eae a 37.33 37.70) Standard Lengths § |o.45 . 
No. 1 .... 34.61 00/5%10 .. 1. 57°38 *67.00 478 -+eeee ‘ ‘ 
No. 2 1.1. 24:50 2623/3500 °°7°° ae 40050000 ..-.- *59.31 56.50| No.1 Shortleat [1x4 ...... 12.44 12.30/12 & 14... 20.26 20.53 
eh *72.32 71.00 Dimension i #/1x6 ...... 5.29 15.50]16 ....... 20.56 22.00 
1x4 ritt— Siiskes ais Gk Wadham ax4 i ie antl 1x6 CM... 15.03 15.01]o,19 
etter... Inch thick— , 12 & - 25. . No. 3 Shipla and * 
Shortleaf.. 62.75 62.25), 1.67 41.00' Longleaf” = D> Guscni $6.55 36.33) Seastn, Seamened jie “.2*°°* 33-88 M34 
No. 1— . é Seeeenes 41.38 40.33 3x4 & 4x4. .... 27.00}2x6 Lengths 
Shortleaf..*49.62 55.00}8 ........ 2.50 41.50 4x6-—8x8 . 26.50 27,0012 & 14... 23.04 21.23]1xg ... 1), 16.77 15.72|DFep, Siding, Standard 
oak tine 1x5&10 ... 48.50 Slam artient.. Tt ‘eepnkes 23.30 21.30|/1x19 °° °"* 16.48 1635 Lengths, 1x6 
9 
a. Oe ahead ki 64.67 56.25|\3 enact 24.21 28.31 2x8 : om wail eee 16.34 15.98]No. 117 
B&better.. 39.25 39.13] No.2 Shiplap and |4x6—8x8 . 23.30 19.97/12 & 14... 24. 25| No. 3 Dimension, B&better.. 32.61. . 
No. 1 .... 36.70 35.33| Boards, Std. Lgth. |3&4x10 .. 28.77. ....]16 -----:- 24.61 26. Random Length j|[No. 1 1 32107 *35.50 
No. 2 .*21.14 20.31] Shortleaf— Sx10-1 10x10. 33150 Sx10 08.73 27.47) 2%4, Short- No. 116— 
Casing, Base & Jamb [1x8 ...... 19.63 19.00 x12 . woeefl2 sevevee & . . leaf .... 16.44 13.79| pe 
10-20’ 1x10...) 19:40 19.20] 5x12—12x12. 30.00/14 ....... 28.97 28.09) Shortl’f & Longl’t— 1 ae 3431 
B&better, 1x12 ..... 26.56 20.41 Plaster Lath 16 ..+eeee 30.61 28.75)2x6 ...... 13.95 12.88|-*° + om “ 
~ — ee 51.45 53.00) Longleaf— %x1%”, 4 2x12 ree 14.50 12.87|Assorted patterns 
1x6&8 ... 53.44 *54.30/1x8 ...... 21.00|No. 1 4.01 3.98/12 & 14... 30.85 30.75/2x10 ..... 16.00 14.75] B&better.. 37.85 38.00 
1x5&10 ... 57.88 56.00/1x10 ..... 22.00|No. 2 SSB BBOIIG vcccves 32.07 34.94/2x12 ..... 18.93 14.75|No. 1 . 37.28 36.00 




















WESTERN RED CEDAR 


Seattle, Wash., Nov, 14.—Prices for red 
cedar siding in mixed cars, new bundling, 8 
to 18 foot, f. o.b. mill, are: 


Beveled Siding, 12-inch 
Clear a? ed orm 
Ce Cc cconnsascees $25.00 $33. 00 $20.00 
Bem coececcecaeus 29.00 25.00 22.00 
GoIMGR cccccvccccece 30.00 27.60 24.00 
Clear Bungalow Siding, %-inch 
De - ccdencwnssuedeesbinesseacebeus $47.00 
SPEED cocnedecdceseceoeseseovcesoosses 52.00 
ED ntcdectcnnddnceadebetudeesnauanse 62.00 
Finish, B&better, 82 or 4S, 8-18 
82S or S48 
or Rough 
EF nic ctcdedeevasnneeseocewsnsucnauenn $50.00 
DE” ¢habeteaéedecbaseseodabensbanenadin 55.00 
DEE” s66¢600400006600000060 400006000000 62.00 
BEE” $266a606essersecosensesesincecnnes 72.00 
DE” sebneeas+evdoe cubes tases atane 77.00 
DEE onekeeeedeseseevenetieeeeooveenne $2.00 
ME ctcenseordcesesetsrechesenncecens 92.00 
PRE” §=eedccccccecesceounesoveceeunenes 97.00 
Celling or Flooring, B&better, 4-18’ 
TTT TUCTTUTOTICCTT TILT CCL ee 34.00 
DE ck<enedennestabesacsseaceneceneunes 36.00 


Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 


Eaeting wnGer S64. .cccccccccvcccescseve 64% 
Ehatime S64 OME OVER. ccccccccccccescees 59% 
Series 7000— 
Ritts Betas OB, co cecsccacnsecseeeeees 60% 
Listing $8 and OVEP..cccccccccccccceces 55% 
Clear Lattice, 5/16”, 4 to 16’ 
— lin. ft. 
- $0.32 








RED CEDAR SHINGLES 


Seattle, Wash., Nov. 14.—Below are listed 
average prices received for red cedar shingles 
sold direct to the trade: 


Royals: 
A BCT reer ree re $3.70—3.75 
Se” GEE scacececevenctieseveventee 2.40—2.50 
SOE” -ceecdhecetdevceccecvbseenevaas 1.55—1.65 
Perfections: 
Sn Sn «séeuseees eneeesatenaes $2.90—3.00 
Bene” BFE vcccosesecosecoesesvces 1.85—1.90 
BOE GEO ceseneeredvacvicoveoeees 1.40—1.45 
xX: 
Sade” EEE cccscanredcvoesoddosesecoces $2.70—2.75 
Bene Gl coveceencceseedeeteuseeus 1.65—1.75 
7°, re ear er 1.30—1.35 





MAPLE FLOORING 


Michigan and Wisconsin flooring mitie 
report the following prices realized f. o. b. 
flooring mill basis, during the week ended 


Nov. 
First Third 
SRSA. “secsvsiunwane $70.00 $46.99 


Second 
$63.02 


OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. logical points of 
origin—Memphis and Johnson City, Tenn., 
and Alexandria, 


— " J$x1%e” %x2” %x1%” 
Clr. qtd. wht. os. 00 $70.00 $65.00 $50.00 
Clr. qtd. red.... 65.00 58.00 55.00 50.00 
Sel. qtd. wht.... 62.00 49.00 52.00 46.00 
Sel. qtd. red..... 55.00 49.00 47.00 46.00 
Clr. pin. wht..... 67.00 54.00 55.00 41.00 
Clr. pln. red..... 58.00 50.00 50.00 41.00 
Sel. pln. wht.... 55.00 46.00 43.00 39.00 
Sel. pln. red..... 54.00 47.00 39.00 39.00 
No. 1 com. wht. 47.00 38.00 37.00 30.00 
No. 1 com. red.. 45.00 38.00 35.00 31.00 
Mo. 3 COM. cccce 27.00 25.00 21.00 18.00 
6x2” x1” fsx2” 
Clr. qtd. wht....$70.00 $68.00 ae 
Cir. etd. red..es- 67.00 67.00 came 
Sel. qtd. wht..... 60.00 55.00 eons 
Sel gtd. red..... 60.00 57.00 heen 
Clr. pln. wht.... 62.00 60.00 $62.00 
Clr. pin. red.... 57.00 55.00 54.00 
Sel. pln. wht..... 55.00 54.00 53.00 
Sel. pln. red..... 53.00 52.00 50.00 
No. 1 com. wht... 48.00 44.00 43.00 
No. 1 com. red. 46.00 44.00 40.00 
No. 2 com. 20.00 18.00 ne 


New York ‘ee ered prices may be seated 
by adding to the above the following differ- 
entials figured on Johnson City origin: For 
{#-inch re $8; for %-inch, $4; for %- and 
fs -inch, . 

Chicago Reha prices may be obtained 
by adding to the above the following differ- 


DOUGLAS FIR 


[Special Air Mail to AMERICAN LUuMBERMAN] 

Seattle, Wash., Nov. 14.—Current quota- 
tions f. o. b. mill on Douglas Fir items in 
mixed cars for rail shipment direct to the 
trade appear below; and straight-car prices, 
=a on the items, are from $1 to $3 
ess: 

Vertical Grain Flooring 


Bébtr. Cc D 
Be eseus thithebkoume $42.00. $31.00 $18.00 
Flat Grain Flooring 
eo $26.50 $23. 00 $16.50 
 wetwrakdstwmnaad 28.50 26.00 20.50 
Ceiling 
eee $24.00 $21.00 $16.00 
De #eteweseseeunnes 26.00 23.00 16.00 
Drop Siding, 1x6 
Ds pteoxviecevarabaae $28.00 $26.00 $20.00 
Be s0dutateneasonn - 29.00 27.00 20.00 
Common Boards and Shiplap 

1x6 1x8 1x10 1x12 

a Fer $19.00 ets 00 $20.00 $22.00 
OS ee 15.00 15.00 15.00 15.00 
Pe S aveswnn 11.00 11.50 11.50 11.00 

No. 1 Common Dimension 
12 18 20 

2x 4 ....$20.50 $20.50 $22.00 $23.00 $22.50 
2x 6 ee 19.50 19.50 20.00 21.00 21.00 
2x 8 19.00 20.00 20.50 22.00 21.00 
2x10 21.00 31.88 22.00 24.00 24.00 
12 3.00 23.00 24.00 24.00 


2x 23.00 

— 8, $20; ie, 16 $21. 

Random—No. 2, 2x4, $16; No. 3, $10.50. 
No. 1 Common Rough and/or Surfaced 


Timbers 
4x10 planks 20 foot and shorter and 








entials figured on Memphis origin: For Ct Me cacensoseesheoooesens . ooo SE 
13 - inch stock, $6; for %-inch, $3; for %- and 12x12 up to 20 * “ebepaeeteatee seees on“ 7.50 
fs-inch, $3.50. er ys 1860 
EASTERN SPRUCE Senta Cate , 
Oe 2 Oe B. cidntccneraaesvesedee 28.00@ 29.00 
Following are prices on standard mer- ax @ ene 7. Om6 amd 426... ccccs 31.00 32.00 
chantable spruce delivered at Boston rate SE S GG SES te GEG. cccvcctses 32.00@ 33.00 
points by rail from Provincial or Maine mills. SET is3h hddkiatacdglatacapara ane @ mca ae ecdl 36.00@ 37.00 
Lower range prices apply at the smaller OF 2x12 ......cccccccccccccccccs cre 37.00@ 38.00 
sub-standard mills. All prices cover lengths Se Oe Oe Withewscavsntacesncnsecn 33.00@ 34.00 
16 feet and under; over 16 feet, add $1 for 
each 2 feet or fraction: ‘ Spruce Lath, 4 Foot _ ae 
Dimension Sizes LB eters ete teeeeetteeeeeeeees . . 
i ae BO ons carcebs $31.00 @$32.00 fe tac 5.75@ 6.00 
Be 6 ome FT, See, GBGisccocccccces 32.00@ ret Spruce Clapboards 
2x 3 Gnd EXE ........-+-+++--+--SSO0D BERR mrtrary 6 inch = 4 feet......... $85. £938 08:88 
2x10 Pench chensakesihiks 37.009 38.00 Clears 6 inch x 4 feet......... 
Ce sebeeseseeersreseerecooors ‘ 7 0. 
Se &, Gud to 008.2200 e re: 34.00@ 35.00 : Spruce Furring s27.00@ 28.0 
UB Greenes....ccccoss ¢6secwenes we 
Boards err rr 3800029 
Covering boards 5 inches and up 
OE. Gintandeenveseeuescevetan $28.00 @$29.00 Eastern White Cedar Shingles 
zs 8 dressed Ee ey a mnt Peyee 4 rae Wer Manare Per M 
x CE. cciecnacesiendwue eee Y é 
1x 6 and 7 matched............ 31.00@ 33.00 Extras ...........++: $3.65@$3.85 $4.25@$4.50 
1x 6 rough ..... LLL CR 33.00@ 34.00 Clears ........++-0+> 3.20@ 3.30 3.75@ 3.85 
SCE cneniehedeadnannd eae 34.00@ 35.00 2nd Clears .......... 2.70@ 2.85 3.25@ 3.38 
BD SOE ccesadtecevescecences 38.00@ 39.00 Cane We .cccscce 2.55@ 2.65 3.00@ 3.1 
If ented add fifty cents. ca) Se eee 1.95@ 2.00 2.15@ 2.25 











Nove 


/ 


Fo 
f. o. 
weig 
mills 


Ceili 
Parti 
Bost 


B&be 
No 
No, ; 


4/4 . 
5/4 . 


Casir 
Base 


Liste 
ver 


Boar 
or § 


1936 


- Ex- 
> the 


East 
Side 


af 


18.94 
20.83 


18.31 
18.95 


18.50 
22.00 


20.53 
22.00 


*22.50 
*22.50 
ndard 
ad 


#35.50 


37.46 
34.31 


38.00 
36.00 








) @ $90.00 
t 85.00 


) @ $28.00 
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F.O.B. MILL PRICES OF SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices on rough, air dried southern hardwoods, from reports of sales made during the week ended Nov 





i BS 


Quastgeed Red Plain Sap Gum Qrtd. Black Gum Qrtd. White Oak Plain Tupelo Ash Hickory Sycamore 
: FAS— No. 1 & Sel.— + ine FAS— FAS— FAS— Log run— 
FAS— 4/4.. 29.00@35.75 10/4 35.00 4/4 ..75.25@78.50 4/4 ..29.75@29.00 4/4 ..42.50@48.75 8/4. 72.00 8/4.. 23.25 
4/4 ..64.00@68.5 5/4 ..33.00@36.00 | ., 8/4... 98.00 | No. 1 & Sel.— 6/4 . -47.50@49.00 | No. 1 & Sel. Willow 
8 6/4... 35.75 Plain Black Gum No. 1 & Sel — 4/4 ..18.75@23.50 10/4 57.50 asa... 6.00 FAS 
No. 1 & Se No. 1 & Sel— FAS— . 45.50 12/4 65.00 | gq ° 37.00 | 4/4 ..36.25@39.25 
4/4 .. 62.00 | 474 ..21.00@29.00 | 4/4 29.25 | Plain White Oak Plain Poplar 16/4. 72.00 | No. 2 Com.— No. 1 & Sels.— 
5/4 o- 65.00 | 5/4 .. 23.00 | No. 1 & Sel.— FAS— FAS— No. 1 & Sel.— 8/4... 25.00 | 4/4 ..26.25@28.75 
6/4.. 25.50@26.50 | 4/4 ..21.75@25.50 | 4/4 15@ 66.75 4/4 . 60.00 | 444 --25.50@ 26.00 i No. 2 Com.— _ 
Plain Red Gum 10/4.. 44.50 | 5/4... 32.75 | 5/ 1.25 | gv4. 75.00 | °/4,-+29.50@30.00 Elm 4/4 ..13.25@16.75 
No. 1 & Sels— No. 2 Com.— No. 2Com.—_ 6/4 . . 78. -50 Select— a aioe No. 2 Com.— Magnolia 
4/4 ..29.00@30.00 | 4/4 ..10.50@16.00 4/4 8.75 | 8/4 ..82.75@98.25 8/4 sein tO” | 16/4:: 42.00 | 4/4 -- 15.00 | No. 1 & Sel.— 
5/4 ..36.75 i B/4 .. 13.00 : No. 1 & Sel.— aps els.— . o . : . 
6/4 1.32.00@39.25 | 8/4 .111.25@14.50 | Orta. Sap Gum | {7p © 03 co@ai.75 | 4/4 . 34. No. 2. Com.— Cottonwood 4/4. 30.00 
8/4 so 49.50 sa re 36.50 | 2/4 --40-00@40.50 No. : 1& Sele me ° rae — "me cit 
No. 2 Com— Plain Red 0: 4 : sliadiadatad de. _ 
4/4 oe 17.25 | 6/4 . 38.50 | Grtd. Red Oak | No. ‘1 com.— Soft Manle 6/4. 30.00 | FAS— 
FA 8/4 ..36. 50@39. 75 | Noe. & Sel.— 4/4 ..26.00@ 28.50 WHA No. 1 & Sel.— 4/4 35.75 
Pecan 4/4 ..47.50@5 10/4.. 45.25 /4.. 40.00 | No, 2-a— FAS— 4/4 ..24.50@25.00 | No. 1 & Sel.— 
6/4 .. 66. 50 No. 1 & Sels— h 4/4 ..22.00@23.00 | 4/4... 48.50 | 6/4.. 27.00 | 4/4 25.75 
No. 1 & Sel.— No. 1 & Sel.— 5/4 ..27.50@30.50 No. 3 Com.— No, 2-B— No. 1 & Sel.— No. 2 Com.— No. 2 Com.— 
8/4 .. 34.00 | 4/4... 28.00 | 8/4 ..28.75@35.00 | 8/4... 7.00 | 4/4 14.00 | 4/4.. 37.50 | 4/4 ..19.00@21.00 | 4/4 15.75 























ARKANSAS SOFT PINE 


, eon are average sales prices, these 
b. mill figures being based on shortleaf 
a oT, obtained by Arkansas Soft Pine 
mills during the week ended Nov. 16: 


Flooring 

Edge grain— 38-inch 4-inch 
i. ead pais Sihdatshd en otatios aeaulaee $66.00 64.50 
SRA per eee = 56.00 55.00 
= act arnialiaa a ib a kao 9 oe a 34.00 33.50 

Flat grain— 
NS Be re eee ee ose. 00 $39.00 
PE tébasteswarerneusanesess 6.00 35.50 
Pe Diner wecauwr ane eeewaien 36:00 25.50 


Ceiling & Partition 
B&better No.1 


CI NT sk. wi s.0c Ct ak are eesinn $29.50 $27.00 
Og eee ee 36.00 32.00 
Boston Partition, 24x4.....cc0c. 33.00 31.00 
Drop Siding, 1x6 

No. 117 No. 116 

Bepotter iirc de stort aoa are $34.00 $37.00 
sip ied coi A eich coda ease all 32.50 35.00 

Ne °3 i: ca ticdec ek dak aaa nce cc et ik oer aa eae 26.00 27.00 


ee | omen ws B&better 
8 10 12 
$40 00 $54. 00 $48 00 $50.00 $56.00 $76.00 


Texas Forests Surveyed 


Austin, TEx., Nov. 16.—The forest area of 
Texas is approximately ten million acres 
more than that of any other State, accord- 
ing to a State survey recently made. Of 
the total of 167,935,000 acres of land in 
Texas, about 35,000,000 is forest-covered. 
The forest belts along the rivers and smaller 
streams aggregate 22,500,000 acres, and 
most of this area is not merchantable tim- 
ber. The remainder of the forest acreage 
includes virgin timber, 80,000 acres; second- 
growth pine, 5,880,000 acres; fair to good 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine 
Association by members during the period 
Oct. 16 to Oct. 31, inclusive. Averages in- 
clude both direct and wholesale sales, and 











4/4 
Bre ins 00 70.00 64.00 64.00 70.00 85.00 
pl & a ae 
8 

I na ean $52 00 $57 00 $52. So $54.00 
OS pee 2.00 57.00 52.00 54.00 
ion Discount 
Listed at $3 and under. 2... .ccccccccssccs 40% 
Me OF iscesadtekeeksuuresbiGscewne wna 35% 

Boards and Shiplap 
1x6 1x8 1x10 1x12 
Boards, S4S, No. 1. = 00 $34.00 7. 00 “ 00 
or Shiplap, No. 2.. 20.00 21.00 1.50 7.00 
No. 3.. 16.50 17.00 iT, 00 i 00 

Dimension, S48, 16-Foot 

No.1 No.2 
rr en arr $26.50 $22.00 
IS awgteta a ma War wide aha ate 23.0 20.00 
NITED “csc ar brie we parte hse iow Gel ae 25.50 21.00 
SUN disuse nes bn wide ah wn & einen 27.50 22.00 
Ee ne ee See nn Tes 31.00 24.00 

Lath, %x1%, 4-foot 
IN I - os a gusa ak res de as socal gene eee atari nak ecercalal $4.00 
HIE ‘re da OC aata aus Maan soe ata ada oe 3.35 





WEST COAST LOGS 


Seattle, Wash., Nov. 14.—Average prices of 


logs are as follows: 


akti No. 1, $22-24; No. 2, $16-17; N 
Cedar: Shingle logs, $13-14; 


$1! 
Ssraiiedi: No. 2@3, $9-10. 


a 


lumber logs, 


Portland, Ore., Nov. 16.—Local log prices: 
Douglas fir—With peelers in, $14.50@$15; 


peeler logs, $27@30. 
Cedar—$i3 @15, No. 


Z 
Spruce—$20 for No. 1; $15 for No. 2. 


— 





are based on specified items only. Quota- 
tions follow: 

Ponderosa Pine 

5/4x8 6/4&8 

SeLects, S2 or 4S— 1 & war. & wadr 

i ak ao ak ete $48.96 $56.38 $56.19 

Be MN sca cin 0a as ws aed 37.52 48.50 49.03 

SHop, S2S— No. o. 2 

SESSA er ee $31.66 $21.65 

NS sethantes aan anes aia eas 31.48 22.22 

Commons. S2 or 4S No. 2 0. 3 

1x : a a ia ahh winareibacwake wre $23.97 $17.68 

go See 28.10 17.00 

No. he ‘ya Pn a acceaceen neve eaen $13.22 
Idaho White Pine 

5-6/4 8 

Setects, S2 or 4S— 1x8 & wdr. 

SS St eee $54.47 $78.25 

Guality CD) Bhs ceccceccece 43.25 65.50 


Commons S2 or 4S— 


Colonial Sterting “1 & 


oO. 
3 Seer $37.82 $33. 42 $22.07 
EE ert 65.99 42.93 25.33 
Quality No. 4, 4/4 RWRL............ 16.90 

Sugar Pine 
1x8 5/4x8 6/4x8 
SeLects, S2 or 4S— & wdr. wdr & wdr 
Pe. BEEe cvcwens $74.66 $81.17 $72.27 
oo} Sarre 68.78 64.59 64.78 
SE be kawedcnwae me 53.50 51.04 
SHop, S2S— 0.1 No. 2 0. 3 
OS eae $43.52 $27.0 $18.19 
NY a since aly ae eae 43.07 27.33 19.04 
eer 56.00 29.64 a 
Larch—Douglas Fir 

Dimension, No. i a ae ok hc aie gape $21.56 
Dimension, No. BEE cictew teed eee 20.11 
Boards, No. 3, sa0rs. errr 19.33 
Flooring, vert. er., Cabtr. 4 RL........ 34.03 





TIDEWATER RED CYPRESS 


te ee ag Fla., Nov. 16. 





press, f. o. b. mill. 

Grades 4/4 
Tank, RW&L, rough. 

FAS, RW&L, rough.. $63. 00 
Select, RW&L, rough... 56.00 


No. 1 Shop, RW&L, rough 41.00 
Box, RW&L, rough..... 26.00 
Peck, RW&L, rough.... 26.00 
“A” Finish, RW&L, S4S. 70.00 
“B” Finish, RW&L, S4S. 63.50 
“C” Finish, RW&L, S4S. 60.50 
“D” Finish, RW&L, S4S. 55.50 
No. 1 com., RW&L, rough 44.00 
No, 2,com., RW&L, rough 35.00 


5/4 


$73.00 
66.00 
49.00 
28.00 
28.00 
80.00 
73.50 
70.50 
65.50 
49.00 
37.00 


Following is a list of wholesale prices on tidewater red cy- 





6/4 8/4 10/4 12/4 16/4 
$100.00 $111.75 $135.00 $135.00 $142.00 
82.00 98.50 116.00 116.00 120.50 
66.00 68.50 81.50 81.50 90.50 
59.00 61.25 72.50 72.50 80.50 
28.00 28.00 
28.00 28.25 CYPRESS SHINGLES 
84.00 101.00 Bests, 18”...$5.85 $7.10 
73.50 76.50 Primes, 18”.. 3.85 5.50 
70.50 73.50 Economy, 18” 3.35 4.50 
65.50 68.50 CYPRESS Late 
— 53.00 xl pxis" . 45.80 38.30 
37.00 37.00 x14%2x32” .. 








reproduction pine, 3,605,000 acres; cut-over 
pine, 1,050,000 acres; hardwoods, 2,000,000 
acres, The stand of saw timber in eastern 
Texas is estimated to be between 14 and 
15 billion board feet. Texas timber re- 
sources are sufficient to indefinitely main- 
tain the lumber industry as one of the ma- 
jor industries of Texas. 





Builds Two-Story Ladder 


PorTLAND, OrE., Nov. 14.—What is believed to 
be the tallest stepladder ever made in the West, 


has just been completed here by the Zoss Ladder 
Works. 


It is, furthermore, built for use and not 
for exhibition pur- 
poses. It is 24 feet 
tall, or about the 
height of an aver- 
age two-story 
building. 

The ladder was 
built of spruce ex- 





This 24-foot ladder 

weighs 119 pounds, 

and is claimed to 

be as safe as a 6- 
foot one 





tension-ladder stock 
and weighs 119 
pounds. John 
Schweberger, pres- 
ident of the ladder 
works, said the lad- 
der, despite its 
great height, is as 
safe as a 6-foot one. It was built for use in a 
high school in a neighboring town. The firm 
distributes its general line over a large area. 





Hymeneal 


BRAIN-HICKS—In the presence of _ their 
immediate families, Miss Dorothy Hicks, 
daughter of J. Edward Hicks, and Marshall 
Willard Brain, son of Mr. and Mrs. Willard 
Brain, Springfield, Ohio, were married Oct. 
10 in the home of the bride’s sister, Mrs. 
Paul M. Jones, at Medina, Ohio, by Rev. 
Oo. G. Reuman. The couple spent a two 
weeks’ honeymoon in Washington, D. C., and 
New York City. Mr. Brain is a member 
of the Brain Lumber Co. 


ROE-WILSON — Edward Cummer 
member of Cummer Sons Cypress Co., 


Roe, 
Jack- 


sonville, Fla., and Mrs. Marion Cosgrove 
Wilson, of Princeton, N. J., were married 


Oct. 31 in New York City. Mr. and Mrs. Roe 
will live in Jacksonville after a honeymoon 
to Honolulu. They expect to return about 
Feb. 1 


SMITH-PROBST — Miss Mary Frances 
Probst and Robert Andrew Smith, son of 
Mrs. Andrew Smith and the late Mr. Smith, 
who was head of the Enterprise Lumber Co., 
of Little Rock, Ark., were married in the 


First Methodist Episcopal Church by Rev. 
Cc. M. Reeves recently. 
TEDFORD-GROBMYER—Miss Dorothy 


Tolise Grobmyer, daughter of John Rudolph 


Grobmyer, president of the J. R. Grobmyer 
Lumber Co., Little Rock, Ark., and Mrs. 
Grobmyer, was married Nov. 7 "to William 


Lee Tedford. 
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News From Lumber Centers 


(Continued from Page 59) 

has featured the market, while No. 2 sap 
gum has advanced from $2 to $3. Stocks 
of both Nos. 1 and 2 are relatively low, with 
FAS a little more plentiful. Operators are 
predicting a price of $30 or more, mill, for 
4/4 No. 1 sap gum by the first of the year, 
against the present price of $25@26, mill. 
Demand continues particularly strong from 
the furniture trade, while the retail yards 
are furnishing a good outlet for 4/ and 5/4 
white and red oak in FAS and No. 1 grades. 
Mills furnishing hardwood finish and trim 
report far heavier sales so far this year than 
for any full year since 1929. The demand for 
hardwood flooring is considerably in excess 
of what manufacturers expected, with the re- 
sult that several mills report being sold three 
to four weeks ahead on 13/16x2%-inch select 
and No. 1 common white oak flooring. These 
items are moving in good volume in red oak, 
also %x1% and 2-inch face in clear and 
select white and red. Rough flooring strips 
are now in limited supply, due to orders re- 
cently placed covering most of the stock that 
will be dry enough for shipment during the 
remainder of this year. Favorable weather 
has permitted the mills to accumulate a fair 
supply of logs, but additional good weather 
is needed to build up log inventories to carry 
the mills through the rainy season. 


Jacksonville, Fla. 


SOUTHEAST TRADE—Domestic demand 
has continued good. Substantial improve- 
ment has been noted in export volume, and 
in prices. This is particularly true with re- 
gard to British demand. 


RED CYPRESS—Prices on all items have 
held steady. Demand continues to keep mills 
busy, and they have little or no chance to 
build up depleted stocks. Industrial and resi- 
dential items alike are moving well, and 
construction is showing no signs of letup. 


SOUTHERN PINE—Demand for practically 
all items used in residential and business 
construction has perhaps increased in the 
last two weeks. Railroad demand is ex- 
pected to increase, together with that for 
heavy industrial timbers. 


HARDWOODS—Operators handling oak, 
rather in the doldrums for some time, are 
said to note a heartening pick-up in demand. 


New Orleans, La. 


SOUTHERN PINE—Replacement of broken 
stocks has not taken place at any mills, be- 
cause demand for scarce items has been far 
in excess of what the logs will produce. 
Business was much better in the first part 
of November than the first part of October. 
The Southern Pine Lumber Exchange, with 
24 companies reporting for the 12 business 
days of November, showed shipments 61 cars 
ahead of the like period in October. These 
24 companies shipped 80,522,000 feet in Octo- 
ber, and their realization was 56 cents a 
thousand feet better than in September. 
While some people are of the opinion that 
the strike on the West Coast is helping the 
southern pine demand, the figures do not 
show that the demand has increased on that 
account. If southern pine has reaped any 
advantage, it is confined to the Atlantic Coast. 
Local business continues to be good, although 
it is reported that it is difficult to secure 
certain grades of longleaf from mills that 
have an outlet in Texas, which State has 
been consuming much lumber. No mills are 
showing any disposition to increase running 
time. Weather conditions will soon interfere 
with logging operations, and small mills will 
be forced to cease operations altogether. Ex- 
port demand is improving. 


HARDWOODS—November has brought an 
increase in demand, and an improvement in 
the price level on almost everything except 
common oak and common magnolia. Export 
offers are closer to domestic prices than in 
early October, and considerable stock is mov- 
ing export. One wholesaler reports that his 
business for November, if current sales are 
any indication, will give him an increase in 
volume of 15 to 20 percent over his average, 
and he said other wholesalers were doing as 
well as he is. Sap gum is still the favorite, 
and is increasing a little in price over every 
last quotation made to buyers, and if the 


buyer needs the lumber, it is not so difficult 
to get his order at the new price. Prices of 
red oak have gone up in sympathy with gum, 
as have magnolia prices. No. 2 white oak is 
stronger than it was. Upper grades of mag- 
nolia have advanced $1 or $2 from the early 
fall level. Tough ash is firm, except the low 
grades. 

CYPRESS—Prices of cypress, both red and 
yellow, are still showing a tendency to ad- 
vance. Some grades are up $3. Factory 
grades are in strong demand, and it is a fight 
to get them in some localities, but the big 
mills are taking care of their regular trade. 
Mills that sell only rough cypress have moved 
a large amount of their dry stock, and are 
cutting all the logs they can obtain. 





Birmingham, Ala. 


SOUTHERN PINE—Demand for all stand- 
ard stocks—except B&better flat grain floor- 
ing, siding and ceiling—exceeds supply. Calls 
for special cutting—especially railroad and 
car stock—are increasing. Mill stocks are 
low, and the only dry stock available is that 
passing through the kilns. Part dry, or sur- 
face dry, stock is accepted on many orders. 
Calls for heart face, and 85 percent heart 
on the wide faces, are on the increase. In- 
dustrial and railroad buyers are allowing 
the loading of these heart items green or 
dry. Longleaf stocks, when available, are 
bringing from $5 to $8 over shortleaf. Prices 
were advancing steadily to Nov. 5, when 
some mills noted a slowing down in buying, 
and attributed this to the mark-ups, and set 
up prices guaranteed to remain in effect for 
fifteen days. Only B&better grades showed 
any sign of weakening. Peckerwood mills 
decided to boost their prices more nearly into 
line with those of the larger operators. Some 
wider items of air dried boards have been 
marked up. Longleaf timbers topped the list 
for advances. 


Houston, Tex. 


SOUTHERN PINE—Orders continue equal 
to production, and prices remain firm. With 
winter coming on, production of small mills 
is not drying, so some items of No. 2 boards 
are getting scarce, particularly 1x6-inch, and 
there is some chance of 1x8- and 1x10-inch 
also getting scarce. No. 2 shortleaf dimen- 
sion, 2x6-, 6- and 8-inch, is scarce, and has 
advanced. With a strike on the Pacific Coast 
eurtailing production, the future looks very 
bright for southern pine. The general opinion 
prevails that by Jan. 1 the demand will tax 
the mills and that prices will advance ac- 
cordingly. The export market continues 
strong; timbers selling the past week at $5 
advances, particularly 12x12-inch, 20 to 40- 
foot, 28/29 lineal. There are a number of 
schedules out calling for yard stock wanted 
by the Island trade. Mill stocks of export 
items are low. 


HARDW0OODS—Demand and prices have in- 
creased continuously during the past two 
weeks. All sap gum items, tupelo gum, as 
well as flooring oak, are very scarce, and all 
items of cypress are in low supply. 


Norfolk, Va. 


NORTH CAROLINA PINE—The market has 
been rather active, particularly in the south- 
ern States. Farmers in the South have har- 
vested good crops and have secured much 
money, so are buying a great deal of lumber. 
When demand in the South is brisk, it takes 
up a large proportion of the normal produc- 
tion. Just now, however, production of short- 
leaf pine and other woods in this section is 
far below normal. Small-mill output is heav- 
ily curtailed. The weather in this section has 
been good, but other shortleaf sections have 
not been so fortunate, and have been handi- 
capped in their logging and shipping. Pros- 
pects are that further advances will be 
effective on many items before the end of 
this month. The better grades of pine are 
moving well in mixed cars, with 10 and 12- 
inch widths very scarce at any price. The 
yards in the South are buying a lot of 
B&better and No. 1 common, kiln dried or 
air dried, and are keeping the small mill 
stocks of these grades cleaned up. The yards 
have also been buying a lot of rough stock 
box at a time when box makers have not 
appeared very much interested. In addition, 
industrial concerns in the East have been 
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after stock box, both dressed and dressed and 
resawn. There is a scarcity of 4-inch box, 
dressed and resawn. The box makers have 
been buying both air dried and kiln dried 
box right along, but have been fighting any 
price advance. They are also using quite a 
lot of gum and poplar, at low prices. Rough 
and dressed small framing, and air dried 
roofers, have advanced. Framing has gone 
up $1, and roofers, 50 cents. Further ad- 
vances on roofers can be looked for. A few 
sales are being made for future delivery, but 
most of the stock is wanted shipped imme- 


diately. 
Kansas City, Mo. 


SOUTHWEST MARKET —A flurry of specu- 
lative buying of key items has been noted 
during the last ten days. Business is good 
for, this period, which normally is dull. As 
a rule, mills as well as line yards are for- 
getting that the inventory period is drawing 
near and, the way buying is progressing, 
dealers will have heavier stocks than at the 
start of the fall season. Price lists have been 
revised upward, and additional price hikes are 
very likely to occur soon. The West Coast 
strike has not directly influenced the local 
market as yet, but some observers predict 
a better outlet for yellow pine should the 
strike tie up western shipments for any time. 
There are shortages in many items, and 
prompt shipments are out of the question. 


YELLOW PINE—An advance of 50 cents on 
commons is expected most any day. Stocks 
continue badly broken, and it is difficult to 
fill mixed cars. Yards are buying two cars 
instead of one in order to obtain the neces- 
sary items wanted. One distributor reported 
sales totaling 250 cars last week, which was 
two-thirds more than sold in the like week a 
year ago. 


WESTERN PINES—A scarcity of stocks and 
a good demand for all items have been noted. 
The advance of $1 earlier in the month has 
held, and an increase of a like amount is 
expected within the next few days, it was 
indicated. All items of D selects and better 
are scarce and all No. 2 shop and better 
factory lumber is extremely scarce, with 
mills reported sold up for 90 days. 


OAK FLOORING—Distributors reported 
more oak flooring sold last week than in any 
other 7-day period in the last five years. 
Plants are crowded to make shipments. New 
price lists which went out on Nov. 15 showed 
increases of $2 to $3. Demand chiefly is from 
the East and South, where building is show- 
ing the best progress. 


HARDWOODS — Hardwood prices. have 
jumped an average of $1 to $4. Gum is de- 
cidedly strong, with oak following. Stocks 
are short, and the statistical position is the 
strongest in years. The furniture industry 
continues to call for sizable lots, with a num- 
ber of the midwestern factories reported to 
be buying ahead well into 1937. 


SHINGLES—Prices rule steady and demand 
is good. The western strike has caused 
cedar shingles to strengthen. No. 2 appears 
to be an item that cannot be supplied. 


Memphis, Tenn. 


SOUTHERN HARDWOODS —Prices are 
firmer than they have been in nearly seven 
years, and have gone up generally from $1 
to $4 on dozens of items, with many of them 
hard to buy at any price. Manufacturers 
have definitely done an about-face in the 
conduct of their business, and are demand- 
ing—and getting—a price for their lumber 
that represents a profit above present replace- 
ment cost. All are optimistic, and their only 
difficulty is in finding lumber to fill the orders 
they are receiving daily. The domestic de- 
mand for hardwoods has become so active 
that manufacturers are disposed to let the 
export business slide and concentrate on that 
in this country. Gum is in great demand, 
with domestic furniture and radio cabinet 
manufacturers crying for more and more of 
it. For the first time, consuming industries 
are being forced to use substitutes for gum. 
This is true not only of the sap, but of the 
red or heart gum as well. Poplar is being 
widely sought. Oak, which last year, when 
Fisher Body quit its extensive use, was ex- 
pected to be one of the nearly “forgotten” 
woods, has come back and is now being 
bought by consuming industries for many 
uses. Ash in the heavier thicknesses has been 
bought in large quantities, and prices are 
up as much as $4 in some cases. 
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GOTTLEIB LUICK, 90, only remaining sur- 
vivor of the old firm of Luick Bros. & Co. of 
Ann Arbor, Mich., died at his home in that 
city, Nov. 13. When a young man, he en- 
gaged in carpentry and contracting work 
with his brother. This work led them to 
organize Luick Bros. & Co. about 1875, to 
deal in lumber. A planing mill and a sash 
and door factory were built. From them 
came much of the materials for University 
of Michigan buildings, and for residential and 
commercial construction for over fifty years. 
Mr. Luick retired in 1925 from active partici- 
pation in the business which was continued 
by a son. When the latter died in 1928, the 
business was discontinued. Outside of his 
own company, Mr. Luick served as mayor 
for several years, headed furniture factories, 
was interested in a truck factory and an 
organ plant. He outlived his wife, son, 
brothers and sisters. 


MRS. HENRY HARDTNER, 51, widow of 
the late Henry Hardtner, former head of the 
Urania Lumber Co., Urania, La., died in New 
Orleans, La., Nov. 15, after a long illness. 
The body was taken to Alexandria, La., for 
interment, funeral services being held in St. 
James Episcopal Church in that city. Her 
brother-in-law, Quincy Hardtner, president 
of the Urania Lumber Co., was in New Or- 
leans at the time of her death. Mrs. Hardt- 
ner is survived by three daughters, Mrs. 
James Blake and Misses Juliet and Henrietta 
Hardtner, of Alexandria, La., and two sisters. 
The late Henry Hardtner, a pioneer in timber 
conservation, died in a grade crossing acci- 
dent near Baton Rouge, La., July 7, 1935. He 
gained the honorary designation of “father 
of conservation” through his work in the in- 
terests of his State’s forests. 


JAMES C. HAMLEN, 84, president of J. H. 
Hamlen & Son (Inc.), Portland, Me., manufac- 
turers and exporters of cooperage stock and 
lumber, died Nov. 8 after being in poor health 
for over a year. Mr. Hamlen had been presi- 
dent of his concern since 1903. Upon graduat- 
ing from high school in 1869, Mr. Hamlen en- 
tered the employ of the cooperage firm of 
Patten & Hamlen of which his father was 
president. When the latter died in 1903, James 
Hamlen became the firm’s head. The company 
has a branch office and a cooperage plant at 
Little Rock, Ark., and has extensive timber 
holdings and mills in Nova Scotia. His widow, 
three sons, one of whom is James, Jr., asso- 
ciated with his father in business, and a sister 
survive. 

CLARENCE WILDEN HYDE, 68, president 
of the Hyde Lumber Co. (Inc.), Memphis, 
Tenn., died suddenly Nov. 5. He was a native 
of Goshen, Ind., and lived in South Bend, Ind., 
for many years before going to Memphis in 
1925, when the lumber firm in which he was as- 
sociated with his brothers, W. E. and C. E. 
Hyde, moved its headquarters. Mr. Hyde was a 
Mason and a Knight Templar. Surviving are 
two sons, a daughter, and two brothers. His 
wife died in 1930. 


CHARLES MALONE WILLINGHAM, 65, 
president, of Willingham & Co. (Inc.), Chat- 
tanooga, Tenn., passed away Oct. 28 after two 
years of poor health. His wife died last Janu- 
ary. Mr. Willingham entered the lumber busi- 
hess with his father when 17 in Chattanooga. 
For many years he divided his time between 
Honey Island, La., where he was in charge of 
the exporting end of the business, and Chat- 
tanooga. He leaves six sons, his mother and 
three sisters. 


HAROLD A. LAKE, 45, sales agent in the 
Boston, Mass., area for the Northern Lumber 
Co. of Saint Johnsbury, Vt., and the Bailey & 
Delano Lumber Co., Boston, passed away Nov. 
10 as a result of an automobile accident. He 
Was the son of Elmer O. Lake, who died in 
1914 after thirty years of service with the 
Northern Lumber Co., the latter half of which 
time he was vice-president and sales agent. 
Surviving are the widow, a daughter and a son. 


MRS. AMY JOHNS, 53, wife of Paul H. 
Johns, president of the City Lumber Co. 
(Inc.), Tacoma, Wash., died Nov. 13 in a 
Tacoma hospital after a month’s illness. 
Mrs. Johns was active in the church work 
of her city. She leaves her husband, two 
Sons, one of whom, Harold N., is associated 
With his father in the oneration of the lum- 
ber company, and two brothers. 


HERMAN WINTERS, 75, pioneer Grays Har- 
bor, Wash., logging operator, died in Portland, 
Ore., Nov. 7. He was the senior member and 
the last of three brothers who composed the 
frm of Winters Bros. He and his brothers, 
John and Will, left Wisconsin for Grays Har- 
“or in 1889, and logged large areas of timber 
in that district. 


MRS. L. T. CASTOR, 47, wife of a member 
of the Morgan Lumber Sales Co., Columbus, 


Ohio, died Nov. 6 in her home. Mr. Castoe is 
president of the Columbus Lumbermen’s Club, 
and has a wide acquaintance in the industry. 
Besides her husband she leaves two daughters, 
a son, and two sisters. 


LESTER H. LEVISEE, 58, president of the 
Levisee Lumber Co. at Oshkosh, Wis., died at 
Mercy hospital Oct. 23. He was a well known 
wholesaler of white pine and hardwood lumber 
throughout the Midwest. Survivors are Mrs. 
Levisee, two sons, two brothers and two grand- 
children. 


FRANK B. HARTZLER, 51, owner of the 
D. M. Hartzler & Son retail lumber firm and 
planing mill at Smithville, Ind., died Nov. 8. 
Mr. Hartzler’s father, with whom he was asso- 
ciated, died nine years ago. His widow, two 
daughters and a son survive. 


Oo. U. STAHLMAN, 74, who operated in sev- 
eral Kentucky towns as a lumberman and a 
stave mill operator, died at his home in Haz- 
ard, Ky., Nov. 8. A son will succeed him in 
the stave and lumber mills. He leaves his 
widow and several children. 


ELMER CROCKETT, 30, outside foreman of 
the Long-Bell Lumber Co. plant at Weed, 
Calif., died Nov. 4. His widow and mother are 
left. 


MORGAN ANDRICK, 69, who was connected 
with the Conklin Lumber Co. at Greenfield, 
Ind., for fifty years and as an executive for 
thirty years, died recently. The widow, a 
brother and sister survive. 


c. J. GELLER, 79, engaged in the lumber 
business at Tipton, lowa, for forty-five years, 
died Oct. 26. His widow, a daughter and one 
son survive. ; 


RUBEN E. PENDLETON, 82, employed for 
forty-four years by the W. M. Ritter Lumber 
Co. at Columbus, Ohio, died Nov. 7. He was 
the oldest employee of the lumber company. 
Mr. Pendleton leaves two daughters. 


ALFRED M. DUKE, 93, a retired lumberman 
of Texas, died in Dallas Nov. 13. He was in 
the lumber business at Tyler and Jackson- 
ville, Tex. 


JOHN A. LOWERY, 78, prominent in the 
lumber industry at Old Fort, N. C., for many 
years, until his retirement in 1934, died at 
his home in Kernersville, N. C., Nov. 13, after 
a short illness. 


RUFUS LORENZA OLIVE, 58, foreman of 
the Mason Lumber Co., Jacksonville, Fla., 
died Nov. 13. His widow, four daughters, 
three sons and his mother are left. 


GEORGE T. NORTHAM, 53, inspector for 
the Fisher Lumber Corp., Memphis, Tenn., 
died Nov. 3. He leaves his widow and three 
children. 





Truck Arkansas Lumber 


BooneEVILLE, ARK., Nov. 16.—Three large 
lumber concerns, fed by twenty-five sawmills in 
the forests south of here, have made the lum- 
ber industry of prime importance in south Lo- 
gan County. 


At least 250 men, most of them supporting 
families, secure their living by working in the 
forest, at the mills, or in the delivery of the 
lumber. Fifty thousand feet of lumber is shipped 
daily, either by truck or rail. Ten trucks for 
long-distance hauls constantly carry building 
material into Oklahoma, Missouri and Kansas. 
Fifteen other trucks are used to haul the timber 
between the mills. 


Pine and oak are taken from the White Oak 
Mountains, Mount Magazine, and from _ the 
Ouachita national forest. 

Fifteen sawmills, all in Logan County, secure 
and trim the pine timber, and haul the green 
lumber to the Booneville Lumber Co. 

The C. H. Hodges Lumber Co. has its prin- 
cipal plant near town, which is fed by six mills. 
The Strickland Lumber Co., located ten miles 
south of Booneville, is in the heart of the tim- 
ber section. Its two mills employ approxi- 
mately 50 men, and it has an output of about 
12,000 feet. 











| How to Figure Costs for Advertising 
F In Classified Department 








Two consecutive issues......... .55 cents a line i 
Three consecutive issues..........75 cents a line 
Four consecutive issues.......... 90 cents a line 
| Thirteen consecutive issues.......... $2.70 a line 
Twenty-six consecutive issues..... ..$5.40 a line 
Seven words of ordinary length make 
one line. 
Count in the signature. Heading 


counts as two lines, 


No display except the heading is 
permitted. 


Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to fourteen lines. 


Remittances to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 


Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CO. Inc. 
Minneapolis, Minn. 














FREE SAMPLE PAGE—SEELEY’S FIGGERFAST 


If you send postage. Available singly at 50c, on 
lots of ten 40c, hundred lots 33c. Lumber primarily, 
but can be adapted to any line by moving the 
decimal. 

Cc. S. SEELEY, 2732 Madison St., Chicago. 


WANTED 


Employees 


ESTIMATOR, DETAILER AND BILLER 


Interior trim, special, and stock. Retail lumber 

knowledge valuable. State age. Excellent future 

to the right man. 
Address “A. 62,” 














care American Lumberman. 


WANTED 


Combination man. Good Accountant and Office 
Man, also one who is efficient as Millwork Esti- 
mator, who can list and figure special millwork 
from plans or sketches. Thirty-five to forty years 
of age. State salary desired. 

Address “A. 65,’" care American Lumberman. 


WANTED: MAPLE FLOORING MILL FOREMAN 


About .45 years old who can handle men and 

familiar with American Matchers. Good salary 

to right man. Give full particulars in first letter. 
Address “‘A. 69."" care American Lumberman. 


WANTED: GENERAL OFFICE BOOKKEEPER 
Must be A-1, competent and experienced. Give ref- 


erences, experience and salary expected first letter. 
ddress ‘‘A. 32,"" care American Lumberman. 


MAN EXP’D ON REPAIR OF MACHINERY 


To do millwright work, nailing machine, saw, 
maintenance, etc. General wood-working shop near 
Detroit. Steady job. 

Address ‘“‘A. 49,” care American Lumberman. 

















WTD: EXPERIENCED DETAILER & BILLER 
On special mill-work. 
HYDE-MURPHY COMPANY, Ridgway, Pa. 





WANTED: OFFICE MAN AND ESTIMATOR 


By Wisconsin millwork manufacturer. 
Address “A. 82,” care American Lumberman. 
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Employees 


APA LILI ress yeyype~ rw a SVS 


WANTED: YOUNG MAN FOR OFFICE WORK 


And act as outside salesman in a well established 
yard in Northern Indiana. State age, experience, 
nationality, religion and salary expected. 

Address “A. 77,"" care American Lumberman. 





WANTED: EXECUTIVE MANAGER 

To manage large planing mill in 

catering to special work, Give 
tion and age. 

Address ‘‘A. 81,” 


Penna. 
educa- 


central 
experience, 


care American Lumberman. 





WANTED: SALESMAN-ESTIMATOR 


For retail lumber and millwork plant in central 
section North Carolina. Young man with ability, 
personality, and experience who can produce. Full 
information, references, and photograph first letter. 
Address “‘A. 85,"" care American Lumberman. 





WANTED: YOUNG MAN 


With knowledge of West Coast lumber and Western 
Pines to assist Sales Manager. Submit full details 
of your experience, stating age and salary expected. 
Location Chicago. 

Address “A. 43,"" care American Lumberman. 





Salesmen 


A NEW OPENING 


If you are a reader of the American Lumberman 
—you are acquainted with the large number of 
subjects treated in each issue—and how thoroughly 
it covers the entire building industry all over the 
United States. 


You have undoubtedly noticed the many mer- 
chandising stories of successful lumbermen—the 
presenting of new ideas—how to capitalize on the 
changed conditions, and showing also that the 
readers of the American Lumberman are at least 
one step in advance of the other fellow. 


If you are so situated so you could present the 
American Lumberman to those lumbermen upon 
whom you call, and could secure their subscrip- 
tions, a very favorable arrangement could be made 
with the publishers, provided, of course, that you 
can show first class references. Please give par- 
ticulars about yourself, the territory covered, and 
other facts that will be helpfu) to a mutual under- 
standing. 


Address Circulation Dept., 
berman. 


eare American Lum- 





WANTED: PRODUCING SALESMAN 


For Chicago suburban territory by long established 
wholesaler handling Yellow Pine and Western 
woods. State age, experience, references. 

Address “Y. 61,’ care American Lumberman. 





WANTED: SALESMEN 


For Northern Illinois, Southern Wisconsin, and 
Southwestern Iowa territories; by established lum- 
ber wholesaler; we have a proposition that will 
appeal to salesmen already working those terri- 
tories. Advise age, experience, etc., in your appli- 
cation. 

Address ‘‘A. 73,” 


care American Lumberman. 





Employment 


COMPETENT SAWMILL OPERATOR 
Sixteen years experience in all mill work. Effi- 
cient handler of men. Will guarantee production. 
Middle age. Reliable, highest references, avail- 
able now 

Address “A. 71,”’ 


care American Lumberman. 


Ernployment 


wee 


POSITION WANTED AS SAWYER 


In either band or circular mill by young American 
citizen—42 years old—over 20 years exp. Can take 
right or left hand rig and am fit for the job. 
Will go any place. Gilt edge references. 

Address “‘A. 57,"" care American Lumberman, 





EXP’D LUMBER SALESMEN WANT JOBS 


Eastern territory, out Phila. and vicinity; reason- 
able compensation expected. Write Employment 
Committee, Eastern Lumber Salesmen’s Assn., 321 
Hansberry, St., Germantown, Philadelphia, Pa. 





POSITION WTD.: QUALIFIED LUMBERMAN 


of exceptional ability and dependability 
any office, store or yard work. 
ence retail lumber and coal. Well educated. Good 
character and habits, 39 years old; strong and 
healthy. Best references. 

Address “A, 67,"" care 


can do 
13 years experi- 


American Lumberman. 





WANTED POSITION AS SALESMAN 


For Southern or Northern Hardwood Mill or 
dealer. Am familiar and personally acquainted 
with all Eastern Markets. 20 years experience in 
lumber sales. Results guaranteed. 


Address “‘A, 70,” care American Lumberman. 





POSITION WANTED 


Manager of a retail yard five years, of logging 
businesses eleven years, of lumber and shingle 
manufacturing businesses seven years and for over 
years and at present engaged in the practice of 
law desires to reenter the lumber business as West 
Coast representative of timber owner or operator. 
Address “A, 84,” care American Lumberman. 





POSITION WANTED 


Young man, 33 years old, American born of Swed- 
ish parents, with experience in sales, sales promo- 
tion, credits and collections, and familiar with the 
lumber and woodworking trade in Metropolitan 
Chicago, desires connection with lumber or allied 
products concern, Well-rounded education—best 
of references. 
Address “A. 79,’’ 


care American Lumberman. 





FOR SALE—VALUABLE EXPERIENCE 


high grade man in the retail store, lumber, 
farm machinery and gasoline lines. High 
school, commercial college education and 25 years 
actual experience in books and accounting, as 
manager, credit man, collector and _ estimator. 
I want a chance to show results. Married, mid- 
dle age, strictly temperate; pleasant in my work 
and meeting the trade. 

CHAS. T. STILES, Manitowoc, 

Phone 1642-J. 


ay a 
coal, 


Wis. 





Lumber and Dimension 


WANTED: LUMBER 


See ad of Associated Box Corporation, New Castle, 
Pa., under heading “For Sale: Used Machinery.” 








WANTED: LUMBER & DIMENSION 
If you can cut 2” square clear white ash dimen- 
sion 8 to 16’ lengths, address ‘“‘A, 44,’’ care Ameri- 
can Lumberman. 





WANTED: BY EXPERIENCED SALESMAN 
Line of mill work to sell in Pennsylvania, New 
Jersey, Maryland and Delaware. 

Address ‘‘A. 74,” care American Lumberman. 





SALES MANAGER 


Experienced selling Rail and Cargo Fir, Hemlock 
Cedar and Ponderosa Pine Atlantic Coast, Middle 
West and California markets. Employed on Pacific 
Coast. Will consider position Assistant Sales 
Manager good mill or old established Whole- 
saler. Age 35. 


797 


Address “A. 72, 


WANTED: POSITION AS BOOKKEEPER 
Or Office Manager. 15 yrs. exp. wholesale and re- 
tail pine operations. 
Address “A. 83,’’ 


care American Lumberman. 





care American Lumberman. 





POSITION AS HDWD. LUMBER INSPECTOR 


Competent, either road or yard, Appalachian or 
Southern field. Practical lumberman. An expert 
in manufacturing, with large concern fifteen years. 
Zest of reference. 


Address “A. 80," care American Lumberman. 





Retail Lumber Yards 


AM IN THE MARKET 


desirable lumber and material yard in small 
Wou!d prefer Wisconsin, Iowa or Illinois. 
“A. 75," care American Lumberman. 


Steel Rails 


RAILS—EQUIPMENT WANTED 


2 or 3 miles or any part 36 or 380 Ib. rails with 
bars, track spikes and small locomotive. Imme- 
diate shipment. State location for inspection and 
price f.o.b. ears. 

Address “Z. 98," care American Lumberman. 


For 
city. 
Address 





Used Machinery 


WTD.: ABOUT 15,000’ 2ND HAND KILN PIPE 
in good condition, together with necessary headers, 
etc. 

Address “A. 


WTD. TO BUY: USED 4 OR 5 FOOT BAND MILL 


And carriage, in good working condition. Must 
be cheap for cash. Write: GUY L, ELDER, 
Opelousas, La. 


63," care American Lumberman. 








WANTED: GOOD USED CIRCLE SAWMILL 


Must be three block and in good condition. Will 
buy carriage, husk, track, cut-off saw. Also need 
2—10 horse electric motors, 1—20 horse motor, and 
1—75 horse motor. 


D. A. PIKE LBR. CO., Akron, Ind. 





Miscellaneous 


WANTED: SAW DUST 


We ae desirous of contacting concerns who can 

supply us carload lots saw dust, shavings, and 

small cuttings for our Louisville, Ky. power plant. 
Address “A. 64,” care American Lumberman. 





FOR SALE 











Business Opportunities 


FOR SALE 
3,000 ACRES VALUABLE TIMBER LAND AND 
STEAM BAND SAW MILL IN VERMONT 


Including water power. Saw mill equipped with 
10 in. Clark Band Saw rig with complete filing- 
room equipment, edgers, clippers, planers, match- 
ers, hardwood flooring machine with end matcher, 
self-feed rip saws. cut-off saws, complete clap- 
board manufacturing outfit, electric light equip- 
ment steam driven, 100 h.p. engine and boiler; 
also, stables, garages, blacksmith shop, tenement 
houses, and farm land. 

The mill building is 40 ft. wide and 120 ft. long, 
two stories with basement. It is equipped with 
sawdust blower and conveyors; has hot pond and 
excellent rolling yard. 2,000 acres of timber land 
within three miles of the mill. Stumpage is beech, 
birch, maple, ash, basswood, spruce, and some 
hemlock. The timber lands are located in the 
towns of Eden, Waterville, Johnson, and Belvidere, 
offered for sale on a stumpage basis. Approxi- 
mately 10,000 acres of other timber lands are 
available for the mill._ 

Accessible over excellent automobile roads, eight 
miles from Cambridge Junction, Vermont, a junc- 
tion on the Canadian National and St. Johnsbury 


*& Lake Champlain Railroads. 


THE BELVIDERE LUMBER COMPANY, INC. 
Hyde Park, Vermont 


A BUSINESS OPPORTUNITY 


Want to borrow some money to complete shingle 
mill. Will give mortage on mill and a fifteen year 
supply of high grade cedar timber, pay the inter- 
est on the debt and provide for its retirement, 
and give as a bonus a percentage of the profits— 
a high grade investment. 


Address “Z. 65,” care American Lumberman. 


FOR SALE: EXPORT SAWMILL 


Deep-Sea mill site with dock, ten miles from Van- 
couver, B. C. Modern steam and electric power 
plant, developing 1,350 horsepower. Thirteen acre 
yard (pumped fill), good sawmill building; 10-inch 
Band Mill, Gang, Edger, Resaws, etc., suitable for 
200,000 capacity. Property and equipment offered 
for sale at great sacrifice. 
Address “‘A. 68," care American Lumberman. 











MR. CONTRACTOR! 


A live lumber dealer in Southern California wishes 
to contact an efficient, reliable, financially respon- 
sible Home Building Contractor regarding an ov- 
portunity in his line including privilege of per- 
manently living in the world’s chosen spot. 
Address “A. 76,’ care American Lumberman. 








MODERN COLUMBIA RIVER SAWMILL 
125,000 capacity, rail and export; sale due to death 
of owners. 

BRUGMAN TIMBER COMPANY, 
310 American Bank Building, Portland, Ore. 








